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RENEWALS SHOULD BE SAFEGUARDED 
Ir 1s indeed surprising that men whose 


business it is to sell contracts and to point 
out to prospective buyers the absolute neces- 
sity of having their rights guaranteed in the 
policy itself and not left to the “practice” of 
the company or the good nature of its officers, 
should themselves accept agency contracts un- 
der which their renewals are jeodardized by 
contingencies over which they have no control 
whatever. Nevertheless, they do this con- 
tinually, and every little while they wake up 
to the sad fact that the unexpected contin- 
gency has arisen and what they had counted 
on for the future was a myth. 

A sub-agent should have a renewal contract 
direct with the company, or, if with a general 
agent, with the renewals to which he is enti- 
tled under the terms of the contract guaran- 
teed by the company. Otherwise he should 
work on brokerage. 

Whether a man should seek a contract call- 
ing for a few large renewals, a larger number 
of smaller ones, or still smaller but continu- 
ous ones, whether they shall be payable abso- 
lutely or conditioned upon his living, or re- 
maining in the business, or continuing in the 
service of that particular company, are mat- 
ters of 


choice or of but it is 


the height of folly for a man to accept a con- 


agreement ; 


tract calling for renewals under any of these 
‘onditions without a guaranty from the com- 
pany that they shall not be forfeited through 
the death or retirement of the general agent, 
or change in his contract with the company, or 
‘ancellation of the sub-agent’s contract ex- 
cept for causes set forth in the contract itself. 





PERMANENCY OF THE LEGAL RESERVE. 

“In no other line of business has the per- 
ntage of failure or loss been so small as has 

en the case with the life insurance com- 
panies throughout their entire history. It is 
clieved that as at present conducted and su- 
rvised the failure of an 
pany is impossible.” 


old-line com- 
Such is the sentiment expressed in the an- 
nual report of the NorrHwesterN MUuTUAL 
Lire, It is certainly a magnificent tribute to a 
grand system of life insurance. 

Perhaps it is too strong. We do not be- 
ve failure is impossible, but it is certainly 
mprobable among the old established com- 
pames, 
hes 


Any company having a normal busi- 
s could readily reinsure provided there was 





sufficient reserve the commission that 


would ordinarily be allowed on reinsurance. 


less 


In fact, it would be strange if the life com 
panies would permit a failure of an old estab- 
lished legal reserve Funds would 
be forthcoming to take care of its business in 


some shape. 


company. 


It would be a sorry day if life insurance 
were compelled to pass through a period of 
the 70's, when old-line companies fell by the 
wayside.. Such a calamity is not liable to re 
cur, owing to the firmer foundations and the 
more permanent financial system. 

The main peril in life insurance legal re 
serve companies rests with a few institutions 
reorganized from an assessment that 
have a large amount of old business on their 
books. 
in fact, most of them, that have overcome the 
weakness of assessmentism by careful manage- 
ment and sane, honest methods. 

Unfortunately there are others whose. legal 
reserve structure is frail. The taint of 
“graft” still remains. Suppose such a com 
pany neared the shoals, could there be found a 
sound old-line company that would absorb the 
flotsam ? 


basis 


There are many of these companies, 


very 


These companies, relics of the old 


days, and much burdened 


with assessment 
risks, are classified with old-line companies. 

We admire those reorganized companies that 
When the desire 
of the management is to drink all the milk 
in the cocoanut and leave but the’ shell, we 
would say failure is not impossible. 


are overcoming the past. 


TO INCREASE NON-PARTICIPATING RATES. 


Eastern advices state that a number of the 
life companies have agreed to adopt increased 
rates on non-participating policies May 1. The 
argument is that there is too small a margin 
on this business to allow for emergency. 





RESIGN FRO? WASHINGTON LIFE. 

H. D. & L. C. Penfield of Chicago, who have 
been general agents of the Washington Life 
in that city and in Illinois 
have resigned. ‘The business of the office is 
turned over to Davis & McGrew, the managers 
for Illinois and eastern Lowa. This makes the 
latter agency the sole managing office for the 
territory. 


for many years 





PROMOTING THE COSIIOPOLITAN. 

Blake & Rice, prominent New. York City 
brokers, are promoting the Cosmopolitan In 
surance Company with a capital of $200,000 
and surplus of $100,000 to transact a general 
agency fire insurance business. 





ADVISE COMPANIES TO BE CAUTIOUS. 

The committee on laws of the National 
Board has advised members of its inability 
to secure an opinion from the Arkansas at- 
torney-general as to what actions would be 
construed in violation of the anti-trust law. 
The committee recommends extreme caution 
in dealing with affairs in that state. 





SURVEY BUREAU MEETING. 

The Insurance Survey Bureau of Chicago 
met Wednesday and while it did not have in 
an official way the decision of the governing 
committee of the Western Union to establish 
an inspection service yet the subject was 
discussed. It was deemed best to treat with 
the governing committee at the proper time as 
the bureau could not expect to continue an 
independent organization if the union main- 
tains an inspection department. 





WORKING ON SALVAGE ORGANIZATION. 

W. S. Warren, chairman of the promotion 
committee of the Underwriters Salvage Com- 
pany of Chicago, is now visiting managers and 
officials to get stock subscriptions and is meet 
ing with marked success. It will start with 
$50,000 capital, 





EQUITABLE MANAGERS ARE CALLED IN 


President Alexander Invites the Important 
Agency Men To a Conference at the 
Home Office, April 18. 


New York, April 
dent Alexander of 
called a conference of managers to meet in 
New York on April 18, the invitation going 
out in a general circular dated April to. 
This letter was somewhat in the nature of a 
personal appeal for loyalty to the interests 
represented by the president, in that Mr. Alex 


12.—( Special. )—Presi 


the Equitable Life has 


ander calls attention to the fact that they 
inaugurated the movement for mutualiza- 
tion. Closing he says: “If through long 
and faithful service I have earned your con- 
fidence I ask for and count upon the loyal 
and energetic support of every man in up- 
holding the highest interests of the society 


for which we all 
and devotedly.” 


have labored so honestly 





WILL RECEIVE SUB-STANDARD LIVES. 


Provident Savings Life Decides To Take Under 
Average Risks After May 1, Under 
Conservative Conditions. 


Savings 


The Provident Life announces 
that it will be prepared to consider insur 
ance on sub-standard lives from May 1 
The usual premium will be charged, but 


in the case of death in early years a deduc 


tion will be made from the sum insured to 
compensate the company for assuming an 


impaired risk. If the life extends over a 
fixed period, the sum, assured will then be 
paid in full. It is proposed to limit the plan 
principally to endowment forms with partici 
pation. These general rules will apply. 





TAYLOR 1S CHOSEN PRESIDENT. 

Hartford, April 12.—(Special.)—At 
a special meeting of the directors of the Con 
necticut Mutual held this afternoon, John Met- 
calf Taylor, the vice-president was advanced 
to succeed the late Colonel Green as president, 
The senior director, Thomas Sisson presided 
over the meeting after Mr. Taylor had vacated 
the chair and the choice for Mr. Taylor was 
unanimous, 


Conn., 


He was visibly overcome at the 
realization that he was stepping into the place 
so long and honorably filled by his friend and 
benefactor, Colonel Green, and his emotion 
was evident while receiving the congratula 
tions of his fellow-directors, clerks and other 
insurance men of the city who were present 
when the meeting adjourned. 





SCANDIA MUTUAL LIFE MEETING. 

he policyholders of the Seandia Mutual 
Life of meeting in Chicago 
Wednesday to discuss the proposition of rein 
suring the the legal 
name The 
meeting assumed a stormy aspect over the re 
port of the credentials committee. There was 
an element that held that some of the proxies 
were irregular. On a polled vote on approving 
the report, the resuit showed 3,988 in favor and 
715 against. This is taken as the test vote on 
the reinsurance question which will likely be 
put through at about that majority. The meet 
ing will be continued to-day. 


Chicago held a 


assessment company in 


reserve the 


company of same 





NEW YORK LIFE CELEBRATES. 


The New York Life is celebrating its six 
ticth anniversary in New York this week 
and issues a statement showing the wonder 


ful growth since the company was organized 





SAY BLAIR SCOTT HAS NEW JOB. 

It is reported that Blair T. Scott, former 
superintendent of agents of the Washington 
Life, has been appointed 
ager of the Union Central 


Philadelphia man 
Life. 





CITY OF NEW YORK BEGINS. 

The City of New York Fire Insurance Com 
pany, which was organized by the New York 
Plate Glass Insurance Company, began writing 
business in New York City this week. 
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MAY REDUCE THE INDEMNITY 


ACCIDENT OFFICIALS HAVE MEETING. 





Postpone Action on Decreasing the Weekly Ben- 
efit Period Until the Annual Gathering 
of the Association. 


At a meeting -of the executive committee 
of the International Association of Accident 
Underwriters held at the offices of the United 
States Casualty, final arrangements for hold- 
ing the annual convention of the organization 
- the Royal Muskoka Hotel, Lake Rosseau, 

‘an., July 18-21, were perfected. The ques- 
ioe ‘of re stricting the indemnity paying period 
in the personal accident contract to fifty-two 
weeks, instead of allowing for 100 or even 200 
weeks, as is now customary with some com- 
panies, was discussed at length, as was also 
the beneficiary, accumulative and other “frills” 
which sharp competition has forced into the 
modern policy contract. 

No Action on Indemnity Period. 

No action was taken upon any one of the 
several propositions, which will all come be- 
fore the gathering in July, for debate in open 
convention. While a majority of company 
managers favor limiting the weekly indemnity 
period to one year, it is thought the strenuous 
opposition of certain powerful offices to the 
suggestion will defeat its adoption, for a time 
at least. In favor of the retention of the long- 
term period, its advocates assert that as a 
matter of fact very few persons are so badly 
injured as to draw indemnity more than fifty- 
two weeks, though the promise to pay beyond 
that period is of decided value as a talking 
point, 

There will be no further meetings of the 
executive committee until they come together 
immediately prior to the gathering at the 
Royal Muskoka. 

Committee on the Standard Manual. 

The committee on the standard manual for 
the association companies, however, will meet 
very shortly. Decided progress has been made 
by this committee, which is working along the 
lines suggested by Auditor George C. Pratt 
of the New Amsterdam Casualty, in an admir- 
able paper read before the 1904 convention of 
the association. 

Present at the meeting, in addition to Presi- 
dent Edson S. Lott, were William Bro Smith 
of the Travelers, chairman; H. G. B. Alexan- 
der, Continental Casualty; Felix E. Haley, 
Iowa State Traveling Men’s; William H. 
Jones, Equitable Accident, Boston; George C. 
Pratt, New Amsterdam Casualty; Walter C. 
Faxon, AZtna Life; Arthur L. Eastmure, On- 
tario Accident, and George Leonard McNeill, 
Massachusetts Mutual Accident. 

Dr. R. S. Keelor, secretary of the Phila- 
delphia Casualty, arrived too late to take part 
in the meeting. 

The Frankfort Marine, Accident & Plate 
Glass is the latest accession to the membership 
ranks of the International Association of Acci- 
dent Underwriters. 





LEGISLATIVE BILLS IN TENNESSEE. 





Anti-Compact Measure Is Introduced Follow- 
ing the Recommendations of the Special 
Committee—Other Laws May Be Passed. 


Following the recommendations of the spe- 
cial committee which investigated the insur- 
ance situation, an anti-compact bill has been 
offered in both branches of the Tennessee 
legislature. The bill provides: 

That it shall be unlawful for any agent 
or company to enter into an agreement to 
maintain certain rates: 

That it shall be unlawful for any penalty 
to be imposed by any person or association 
upon an agent for a rate charge. 

3. That any fire insurance company violating 
this law shall be subject to a fine from $100 to 





SURPLUS LINES 


TRADERS FIRE INSURANCE CO. 


of Toronto, Can. 
Authorized Capital, $1,000,000 
Toronto Conflagration Losses, $40,000, Paid in Cash 


A. L. McCRAE, Ceneral Agent 
153 La Salle Street 


CHICAGO, ILL. 


$1,000 and to the revocation of its license to do 
business in the state at the discretion of the 
state insurance commissioner. : 

4. Any agent violating this law shall be 

subject to a fine from $100 to $500. 
_ 5. That the insurance commissioner shall 
investigate any complaints arising under the 
provisions of this law and shall prosecute 
violaters. 

The bill does not prohibit the operation of 
insurance exchanges or rating boards but for- 
bids the binding of agents to observe their 
rates in underwriting. 

Other measures already introduced as =< re- 
sult of the committee’s recommendations are 
a fire marshal law and a standard policy law. 
The latter measure will reinstate the “three- 
fourths value” and “iron safe” clauses but 
they will not be valid unless conspicuously 
posted in the policy in the form of attachable 
“riders.” 





Henry Fowler’s Death. 











The untimely death of Henry Fowler, sec- 
retary of the Calumet Insurance Company of 
Illinois, at the Merchants Hotel, St. Paul, 
last Thursday morning, is pathetic to the ex- 
treme. He left his office in Chicago on Tues- 
day evening in good health and spirits. His 
mission to St. Paul was to have the Calumet 
: entered and to appoint a St. Paul agent. He 
| accomplished both ends, and wired and wrote 











HENRY FOWLER. 


the company that evening before the dinner 
hour. Robert L. Ware was appoirited agent. 

About 8 o'clock a physician was called, 
and at 11 o'clock he left, believing that the 
patient was in good shape. Instructions were 
left for someone to go to the room from 
time to time to see if Mr. Fowler demanded 
attention. At 1 o’clock the physician returned, 
finding Mr. Fowler unconscious. Two other 
physicians were summoned, and the three 
worked with the patient until 5 o’clock, when 
he passed away. The attending physician at 
6 o'clock called up Mrs. Fowler at her home, 
1205 Michigan avenue, Evanston, IIL, advis- 
ing her of Mr. Fowler’s death. She was alone 
and became hysterical over the suddenness of 
the tidings. The physician also telegraphed 
as follows: “Henry Fowler, secretary Calu- 
met Insurance Company, 155 La Salle street, 
Chicago,—Henry Fowler died at his room in 
the Merchants Hotel this morning.” The 
manner in which the news was conveyed has 
received much condemnation, 

Vice-President Gilbert of the Calumet ar- 
ranged with Secretary Perry of the St. Paul 
F. & M. to take charge of the remains. Mr. 
Gilbert and H. G. Buswell, Chicago manager 
of the Home, left on Thursday night for St. 
Paul, arriving with the body at Mr. Fowler’s 
old home, Sharon, Wis., on Saturday morning. 
Numerous friends met the train and conveyed 

(Continued on Page 19.) 




















INDIANA SPECIALS EN FETE 


LEAGUE HOLDS AN ANNUAL FUNCTION 





Spell Binding Hosiers Tell of the Glories of 
the State’s Underwriting and Coun- 
sel the Beginners 





“Harmony and Co-operation” was the key- 
note of the toasts at the annual banquet of 
the Indiana League at the Claypool Hotel, 
Indianapolis, Monday night. It was the most 
successful affair of the kind held in the history 
of the organization. Members of the Indiana 
state board were the guests of honor. There 
were thirty of these honored guests; more 
guests than hosts, in fact, by a few. 

Distinguished Guests Present. 

John C. Ingram, assistant manager of the 
German American, and A. R. Monroe, assist- 
ant manager of the Queen, went down specially 
from Chicago; C. G. Meeker of the Con- 
cordia was another guest from Chicago: 
Claude F. Snyder, secretary of the Kentucky 
& Tennessee board, was present, as were also 
J. O. Gable of the Spring Garden; F. F. Mur 
ray of the United States, Sweig of the United 
Underwriters and Rolands of the Michigan 
Commercial. 

J. W. Williams of the Prussian National 
was the toastmaster, with a happy way of 
keeping things going so that the three hours 
of speechmaking slipped by almost unnoticed 

Penfield on the Proper Union. 

Fred S. Penfield of the Germania had the 
first number on the program, under the head 
of, “Is Marriage a Failure?” The subject 
aroused much curiosity as to what could be its 
relation to a banquet of fire insurance men, 
but he had not proceeded far with his address 
until it was seen he referred to the close re 
lations of the Indiana League and Indiana 
State Board and the beneficent blessings that 
were the outcome of the union. 

Cromer Talks to the Young Set. 

John B. Cromer of the Home based his re 
marks on the groundwork, “Essentials.” He 
addressed the younger insurance men mainly 
The essentials to right action, he said, were 
‘found by observation, reflection and compari 
son. This combination brings judgment to di 
rect energy, energy to be directed in line with 
the rights of others. The old proverb, “PB: 
sure you are right, then go ahead,” he said, 
contains the essential elements to success in 
any direction. He spoke of John Hay, secre 
tary of state, as an ideal successful man, and 
he read Hay’s poems, “Little Breeches” and 
“Banty Tim,” in both of which he found use- 
ful lessons for his hearers. 

Friedley Deals Out Sage Counsel. 

H. H. Friedley of the Insurance Company 
of North America had written a paper on 
“The Burning Line,” but decided when his 
turn came to lay it aside and speak extem- 
poraneously on anything that came to mind. 
He did, however, refer to his set subject 
in making a comparison between the “burning 

(Continued on Page 19.) 





Western Underwriter 
Want Ads. 


One dollar for first insertion. 
75 cents for each subsequent insertion. 
Special rates on ten or more insertions. 











YOUNG MAN desires position as special agent, 

or te, with some good company. Address 

care THE WESTERN UNDERWRITER, 164 La 
Balle st., Chicago. 


AUTOMOBILE INSURANCE. — Correspondene e 
desired with insurance companies writing autom: 
bile insurance, either for losses by fire or unde r 
liability forms, by a first-class general agency wi 
an established line of agents in Michigan, Wisco! 
sin and Iowa; good references and bonds if ré 
quired. Address P 3, care of THE WESTERN Us. 
DERWRITER, 164 La Salle street, Chicago. 








AN OPPORTUNITY FOR LIVE MEN.—An oid 
established company wants energetic men to ~~ ‘ 
sent its accident and health department. w 
Amsterdam Casualty Company, 601-604 tiation: ul 
Life building, Chicago. 





WANTED—An interest in a live, high-grade tire 
insurance business; best of references given and 
expected. Address S 43, care THE WesTERN UN- 
DERWRITER, 164 La Salle street, Chicago. 





WANTED—Two first-class life insurance men to 
take charge of districts; salary and commission 
will be paid. Davis & McGrew, Illinois State 
Managers, Washington Life Ins. Co., Tribune 
Building, Chicago. 
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A. W. HAIGHT IS ELECTED SECRETARY. 


Succeeds the Late Henry Fowler in Official 
Position with the Calumet—Is the 
Logical Successor. 

Alonzo W. Haight of Syracuse, N. Y., 
eastern manager of the Calumet, has _ been 
elected secretary to succeed the late Henry 
Fowler. The appointment was made at the 
directors meeting on Wednesday. Mr. Haight 
was associated with Mr. Fowler in the pro- 
motion of the company and hence is_ the 
natural successor. He is a young man of fine 
attainments, clear judgment and ripe experi- 
ence. Mr. Haight is one of the most promi- 
nent New York field men, having been asso- 
ciated with the Manchester and Atlas in that 
state and prior to that was with the North 
3ritish. He formerly traveled in some of the 
western states for the Guardian. Mr. Haight 
will now locate in Chicago where he will take 
up the agency work laid down by Mr. Fowler 
when he fell at the post of duty. Mr. Haight 
and Vice-President C. B. Gilbert will make a 
strong team and the Calumet will go on to 
victory. It has made a magnificent start and 
has already gained much inomentum. 





PACKARD IS CHOSEN THE PRESIDENT. 


Waite Bliven of Chicago Elected Secretary of 
the American of Philadelphia— Other 
Changes Are Made. 





The board of directors of the American 
Fire of Philadelphia, at its meeting this week, 
elected John H. Packard, Jr., president, to 
succeed the late Thomas H. Montgomery. 
Mr. Packard has been vice-president and sec- 
retary, and is an underwriter of unusual abil- 
ity. He has injected new life and ideas into 
the American Fire since he became an officer, 
and the progressive character of his make-up 
has been felt. As the chief executive of the 
company, he will be in a position to handle its 
affairs with freer rein than heretotore. 

Western men are elated over the election of 
Waite Bliven of Chicago, state agent of the 
company in Illinois, Indiana and Wisconsin, 
to the secretaryship. Mr. Bliven is a son ot 
the late Maj. C. E. Bliven, who was long in 
charge of the western department. He is pres- 
ident of the Illinois Field Club and one o1 
the strongest men in the western ranks. His 
promotion is in recognition of his capable 
se rvices. 

Edward Maneuvre, who has had charge of 
the Philadelphia department of the company, 
was elected as assistant secretary. Louis S. 
Amonson was chosen secretary of the agency 
department. 

It is freely predicted that with the new corps 
of officers the American will take even a 
higher place in underwriting circles. It has 
always been popular with agents, and its 
friends are pleased with the turn the tide has 
taken. 





Sutron.—It is intimated that the western 
managers of the Firemans Fund have added 
another quality that will be demanded of 
their field men, in addition to being all-around 
special agents. Messrs. Marshall & McElhone 
appreciate that a special agent adds much to 
his effectiveness if he is an athlete. There 

: athletes and athletes. Some are football 
players, some baseball, others gymnasts, con- 
tortionists, track men, etc. The managers be- 
lieve that the boy who can put the shot is the 
king bee. Hence they are trying an experi- 
ment. Over in the University of Michigan 
big Rose is the champion man with the shot. 
[t was natural that the start should be made 
in that state. J. R. Sutton, the company’s 
state agent, has become an expert in the line. 
When a man feels the falling of what seem 
to be dew drops or cinders about his neck or 


ACCIDENT AGENTS 


arge Casualty Company will consider applica- 
ms s for its Personal Accident Department at 
Chicago. Communications will be treated con- 
fidentially. Address P 4. care The Western 
Underwriter, 164 La Salle St., Chicago. 








cranium, and after vainly attempting to dis- 
cover whence this foreign element is descend- 
ing, he can bet a long shot that it is “Bob” 
Sutton blowing shot through his teeth at the 
hysterical victim. 





HOMMES LEAVES OHIO FIELD. 


- W. A. Hommes, formerly with the North 
America in Ohio and West Virginia, has been 
appointed special agent of the Milwaukee Fire 
for Pennsylvania and western New York, with 
headquarters at Erie, Pa. 





COLONEL DREW, CONVENTION BOOTFIER. 


Denver to Advertise the Local Agents’ Annual 
Gathering in Truly Western Style and 
Make a Success of It. 


There is no doubt that the Denver people 
“are going to do all in their power to make the 
annual convention of the National Association 
of Local Fire Insurance Agents a success. 
They are already planning the entertainments 
for the visitors and arranging for drumming 
up a crowd. It is sufficient to say that Col. 
“Cy” Drew of the Insurance Report is on the 
press committee, and the eastern insurance pa- 
pers, and probably other periodicals, will soon 
be receiving large wads of artistically written 
copy, telling of the glories of Denver as a 
summer resort, the sublimity of Pike’s Peak 
and the bracing qualities of the ozone to be 
found on the backbone of the continent. 
Colonel Drew is certainly going to exert him- 
self to make every fire insurance agent in the 
east conclude that the year of our Lord 1905 
will. be a complete blank unless he goes to 
Denver. 





ROYAL EXCHANGE APPOINTMENT. 


The appointment of President U. C. Crosby 
of the New Hampshire as United State man- 
ager of the Royal Exchange came as a sur- 
prise, it being supposed that he was wedded to 
the New Hampshire. Mr. Crosby’s son, who 
is in the North British office, was mentioned 
as a possibility. The appointment, however, is 
a splendid one. Mr. Crosby is a careful un- 
derwriter, high toned and sagacious. He is 
a brother-in-law of United States Manager 
Richards of the North British, who perhaps 
had a finger in the selection. The Royal Ex- 
change will now take on a new color in this 
country. 





DICKSON IN A NEW DBAL. 


Robert Dickson, former United States man- 
ager of the Royal Exchange, has secured suf- 
ficient stock of the Southern Insurance Com- 
pany of New Orleans to control it. He will 
open general offices of the company in New 
York, and also expects to secure the eastern 
agency of other New Orleans companies. Mr. 
Dickson was elected president of the South- 
ern. R. D. Tweedale, his nephew, will be 
manager of the eastern department. 





ILLINOIS LEGISLATION. 


The Illinois house has passed house bill 
343, regulating the reinsurance of fraternal 
societies. 

The senate has passed senate bill 410, amend- 
ing the law regarding consolidations of town- 
ship mutual insurance companies, by extend- 
ing the territory to twenty-five townships, and 
has passed senate bill 409, which covers the 
same ground. 

The house committee on insurance has 
heard arguments on the valued policy bill. J. 
P. Hubble of the Queen addressed the com- 
mittee. 

The senate has referred back to the commit- 
tee on insurance senate bill 315, which is 
the casualty reserve bill. This bill was laid 
on the table a few weeks ago. 





Hon. W. D. Vandiver took charge of the 
insurance department of Missouri on April 6. 
He has not yet announced what changes will 
be made in the office force. 

Subscriptions are being solicited by the 
Richmond & Drummond Fire of Richmond, 
Quebec. Operations will be begun when 
250,000 capital has been subscribed and 25 
percent paid in. 





= _——— = le 


ITEMS OF NATIONAL ASSOCIATION, 


Some of the Features and Developments in 
the Fire Insurance Agents Organiza- 
tion During the Week. 





The Home of New York, which heretofore 
has been considered lukewarm on the National 
Association of Local Fire Insurance Agents, 
has come out in strong endorsement of the or 


ganization to its Pacific Coast agents, and or 
dered the American Agency Bulletin sent to 


each for one year with its compliments. 

Preparations are well under way for the 
Denver meeting this fall, which, it is said, will 
be the largest in its history, 
ment the most elaborate. A fare of one 
one-third from the east and south is now 
guaranteed by the certificate plan, while the 
fare to Denver and return from Chicago will 
be $25. 

The organization committee is working hard 
on the development of new territory, and be 
lieves that not less than six new states, mostly 
in the west, will send delegates to Denver. 

Vice-President Tapping thinks he should be 
relieved of the chairmanship of the program 
committee, because he handled the Louisville 
meeting, but President Robinson holds that a 
precedent has lately been established of having 
the first vice-president attend to these duties, 
and does not propose that Mr. Tapping shall 
be relieved through an excess of modesty. 

Chairman Neale of the executive committee 
is in correspondence with the Texas associa- 
tion relative to legislative changes that are be- 
ing indorsed without sanction of the national 
association. It appears that the movement has 
been somewhat misunderstood and that the in 
tention of the agents is only to district the state 
closely and take advantage of any situation 
that may develop. The North Carolina as- 
sociation is also criticized for futhering anti 
commission legislation, in .alleged violation of 
the rule requiring the approval of the national 
body in such cases. 


and the entertain 
and 





STRINGENT LLOYDS BILL, 
The bill to regulate Lloyds before the Illi 


nois legislature is regarded as a very strin- 


gent one, which will drive such companies 
out of business. It requires a Lloyds to 
comply with about all the requirements of a 


corporation, and in addition 
every underwriter file in 
of his assets. Naturally the last exaction will 
not be complied with. It is believed that the 
Lloyds need to be under the regulation of the 
insurance department, and stringent enough 
requirements should be made so that the pub- 


demands that 
detail a schedule 


lic will be protected. However, the Lloyds 
people claim that if they comply with all 
reasonable requirements they should not be 


imposed upon by superfluous burdens 





NO CUT-RATE DEAL MADE. 
Armour & Co. declare that the firm has no 
cut-rate arrangement with Johnson & Hig- 
gins to place insurance on its warehouses. 





WANT THE LEGISLATORS TO INVESTIGATE. 


The Chicago Underwriters Association at its 
meeting on Wednesday passed resolutions in- 
viting the Illinois legislators or the committee 
interested to visit the association and investi- 
gate its system of rate-making to 
whether there is any feature inimical or un 
just to the public. The anti-compact bill has 
passed the house and has been referred to the 
committee on corporations of the Senate. The 
insurance people will make a vigorous fight in 
that committee. 

L. Whitlock, Hugo Dalmar and 
Young were elected on the executive 
mittee. 


decide 


Fred 


com 





SURPLUS LINES 


THE GREAT LAKES FIRE AND 
MARINE INSURANCE CO. 
E. E. NIESS, Agent 
171 LA SALLE ST., CHICAGO, ILL. 
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AS SEEN FROM GHIGAGO. 


GET OUT NEW TORNADO POLICY. 








The committee appointed at a meeting of 
western managers and officials to draft a tor- 
nado policy has completed its labor and the 
draft goes to the companies for inspection. 
The first policy gotten out was not satisfac- 
tory and the committee was requested to draft 
another. The new form is entirely changed 
and is in line with the New York standard 
form. The companies will be given time to 
digest the document before a general meeting 
is called to discuss its features. 

++ ++ 
THE CONFLAGRATION HAZARD. 

The point has been raised in connection with 
the Dean schedules and the scheme outlined 
by Geo. C. Gill, compact manager at Quincy, 
lll., for the conflagration hazard as to whether 
the Dean schedule provides for an exposure 
charge in an entire block. In other words, is 
a charge added to the rate of a risk for the 
exposure of every other risk in the same 
block? The Dean schedule recognizes a van- 
ishing point in block exposure according to 
the height or hazard of buildings. For in- 
stance, in some cases where the exposing risk 
stands twenty feet away, there is no exposure 
charge. The vanishing point runs from 
twenty to 100 feet, according to conditions. 
In large cities in some cases an exposure 1s 
charged for where a risk stands across the 
street. 

The Gill scheme makes the conflagration 
hazard a definable one, and has the elements 
that enter into it pointed out. They are block 
exposures, prevailing winds and width of 
streets. Thus Mr. Gill recognizes not only the 
exposure in any one block, but other blocks as 
well. The Dean schedule makes the con- 
flagration hazard an unanalyzed one that is 
provided for in the basis rate, unless nearby 
exposures, wall and floor openings, height, 
area, ete., can be termed conflagration hazard, 
and for these charges are provided in the 
schedule. 

If the conflagration hazard can be said to be 
definable and measurable then Mr. Gill has 
suggested an interesting plan to take care of 
it that deserves commendation. 

+ + 


WILL HAVE INSPECTION SERVICE. 

The governing committee of the Western 
Union has decided on establishing an inspec- 
tion department. W. W. Dudley, the secre- 
tary of the committee, is to be superintendent 
of inspections and ratings. He will have an 
assistant who will be in direct charge of the 
work. <A corps of inspectors will be em- 
ployed, including a sprinkled risk expert and 
an electrical inspector. ‘These will assist in 
the work of applying the conflagration hazard 
charge. It is likely that part of the force of 
the Insurance Survey Bureau will be taken 
over by the union. 

++ 
DEATH OF SPRINKLER EXPERT. 

Capt. Frank Gray of Chicago, who is well 
known as the sprinkler expert, and as the 
father of the automatic sprinkler and dry pipe 
system, died last Sunday. Mr. Gray leaves 
a wife and three children. He had devoted 
his life to the inventon of sprinkler devices, 
most of which he disposed of to sprinkler 
companies. 

++ ++ 

WESTERN SYNDICATE ELECTS OFFICERS. 

The Western Railway Syndicate held its 
annual meeting this week, electing W. J. Lit- 
tlejohn, of the North British, as president; 
\. J. Hardine, of the Springfield, vice-presi- 
dent, and Fred S. James, of the National, sec- 
retary. Manager George M. Fisher presented 
reports showing that the syndicate was in 
prosperous shape and has been getting better 
results than at any time since it has been in 
existence. 

++ a+ 


TO WRITE LUMBER INSURANCE. 

The forty underwriters of the Federal 
Lloyds of Chicago are issuing policies known 
as the Lumber Insurance Association, thus 
giving Attorney and Manager F. H. Osborn 
added power. The policies are guaranteed by 





the Federal Lloyds. This Lloyds forms a 
syndicate of companies that write lumber in- 
surance, although it writes a general business 
also. 
++ ++ 
STATEMENTS OF LLOYDS. 

The following are items in the sworn state- 
ments of some of the Lloyds to the New York 
department : 


Net 
Surplus. 







Companies 
Po! a eer 
PE: AUG ahiale awe s 
International F. Of.. 
Mfrs. Lioyds ........ 
Merch. Lloyds ....... 
8 | See 
Seaboard Und. ....... 
N. Y. & Bost. Lloyds. . 

*TLoss, 


79,945 
++ ++ 


THREE AGENCIES UNITE. 

Arrangements have been completed in Chi- 
cago by which a_ consolidation will be 
effected among the agencies of Edward Wal- 
ler & Co., C. T. Chandler & Co. and Nichols 
& Grey. The new firm will be known as 
Waller, Chandler & Grey, and will consist 
of Edward and F. C. Waller, C. T. Chandler 
and John J. Grey. Among those who will 
be attached to the office are C. M. Nichols, 
Charles Bliss, Harry Powers and Messrs. 
Knickerbocker & Stewart, who have been 
with the old agencies. The agency will rep- 
resent the Atna, British American of New 
York, Mercantile Fire & Marine, North 
British, Orient and Sun of London: It will 
occupy the office hertofore held by Edward 
Waller & Co. in the National Life building. 
Members of the firm are young men of abil- 
ity and popularity, and this union makes 
the agency a strong one 

++ ++ 
BROCK-JONES ARRESTED. 

Charles Brock-Jones, who a few months 
ago was running some Lloyds of shady repu- 
tation in Chicago, was arrested last week by 
Detectives Wooldridge and Brown on the 
charge of obtaining money by means of a con- 
fidence game and through a conspiracy. J. C. 
Wilcox, proprietor of the Standard Basket 
Works of Chicago, is the complaining witness. 
Some time ago the basket works burned with 
about $2,000 insurance, all in surplus liners, 
two of which were Brock-Jones concerns. 
W. H. Blick, the adjuster for the assured, 
was retained by Mr. Wilcox and served no- 
tices of loss on Brock-Jones. It is claimed 
that he declined to send an adjuster and said 
he was no longer representing the Lloyds 
and had nothing to do with them. Mr. Blick 
made up the proofs of loss and presented them 
to Brock-Jones, who, it is said, objected to re- 
ceiving them. He finally stated that he was 
willing to pay his share of the loss as one 
of the underwriters. His share would 
amount to a little over $4. 


LEADING CHICAGO AGENTS 


Members of the 
Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle St., CHICAGO 


Agents for The Connecticut, Phenix, Mechanics & 
Traders, National of Hartford, British America, Ger- 
man Alliance, North British & Mercantile, American 
Bonding Company and Casualty Company of America. 
























Insurance Agency of 


UMBDENSTOCK, HOOKER & C0. 
159 LA SALLE STREET 
CHICAGO 





CRITCHELL, MILLER, 
WHITNEY & BARBOUR 
174 La Salle St., CHICAGO 


Sole Agentsthe Pheenix of London, American of 
New Jersey, Spring Garden, County of Philade!phia, 
Camden, Springfield F. & M., United Firemen’s, Secur- 
ity of Connecticut, Teutonia of New Orleans, Ins. Co. 
of the State of Pennsylvania. 











SOUTHERN NOTES 














The National Union Fire has been admitted 
to Virginia. 

The Southern Fire of Lynchburg announce 
that it will begin business May 1. 

The Georgia Local Underwriters Associa- 
tion will hold its annual convention at Colum- 
bus, May 11-13. 

Leonard Matthews, with the Southern of 
New Orleans for many years, has been ap 
pointed special agent for the Phenix in Louisi 
ana and Mississippi under Frank C. Stockwel 
state agent for that territory. 

The Kentucky & Tennessee Board of Fire 
Underwriters has decided to apply a reduced 
rate of 15 percent for 90 percent coinsurance: 
on mercantile stocks valued at $10,000 and 
over, in Kentucky cities within public fire pro 
tection. Last January the executive committe: 
made a feduced rate of 10 percent for the 8 
percent clause, under similar conditions, 

Considerable mystery envelops the placing 
of $300,coo of insurance on the New Orleans 
city docks. So far as known none of thi 
Crescent City agents got any of the line, ana 
the presumption is that it was placed with 
unauthorized companies, although those in 
charge of placing the insurance declare that 
“no law has been violated.” 

The Liverpool & London & Globe is putting 
out among its Alabama agents a dwelling 
policy from which all the extensive verbiag: 
applicable alone to mercantile risks has been 
eliminated. The policy is said to follow ti 
familiar lines of the Phenix and New York 
Underwriters. 

In his report to the governor, Insurance 
Commissioner E. R. McDavid of Alabama 
criticizes the fire investigation law of that 
state, and claims that it has proved to be of no 
real value. He asked the enactment of - 
statute that will better promote the end in 
view. Of the three investigations held under 
the law during the past year, one resulted 1a 
arrest, and bail was refused; one is in the 
hands of the grand jury and the other is a 
failure. 

Agents of San Antonio, Tex., are com- 
plaining bitterly of conditions in that city 
One agent writes that “The bush is full of 
representatives of infantile general agencies. 
who are appointing anything in possession of 
an office chair and a real estate sign to the 
agency of a lot of little companies whose 
policies have never before been seen in San 
Antonio.” This same condition exists in a 
more or less modified form in several Texas 
cities and is responsible for the fact that many 
agents are favoring the measure before the 
Texas legislature which provides for a state 
commission to fix rates. A year ago at San 
Antonio conditions became so bad that open 
rates were declared, but the war did not last 
but twenty-four hours, during which time 
practically every risk in town was written, 
leaving the agents to twirl their thumbs for 
months afterward. 

Lewis Z. Shallcross, one of the best-known 
agents of Louisville, died Friday last at Las 
Vegas, N. M., where he went six weeks ago 
for his health. Mr. Shallcross was head of 
the agency firm of L. Z. Shallcross & Co. and 
for ten years had been an active and influential 
member of the Louisville Board of Fire Un- 
derwriters. He was only thirty-one years old 

Vice-President James of the Northwestern 
National of Milwaukee is now making a tour 
through the south with the idea of entering 
the company in a number of southern states 
The Northwestern National is already operat- 
ing in the larger towns in Kentucky and J en- 
nessee but is likely to extend its plant through 
the entire south. 





The American Birth Insurance Company of 
Boston has applied for license in Missouri 





LARGE CITY BOOK, 


The Western Underwriter Company 
has just gotten out a large-sized cu 
tomers’ expiration book, costing $2.50, 
that will accommodate the largest lines 
There has been much demand for such « 
book. We shall be glad to send sample 
pages. 


' 
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OHIO AND WEST VIRGINIA. 


TOLEDO SITUATION IS CLEARING UP. 











Effort Is Being Made to Have Rules Amended 
So as to Bring Organization 
Up to Date. 





Matters at Toledo have assumed a rather 
quiet aspect during the past two weeks, and it 
looks as if the trouble will be settled by the 
agents getting together and talking it over. 
It is believed that if the agents would hold 
meetings and get closer together, they would 
become familiar with the real needs of the 
business at Toledo and would all take a sensi- 
ble view of the situation, and at once get mat- 
ters on a sound and satisfactory basis. It is 
quite noticeable that the Ohio specials are 
making more than their usual quota of trips 
to Toledo these days, and it will probably be 
a relief to them when things are finally settled. 
Merwin Jackson recently characterized the sit- 
uation as follows: 

“Most of the trouble in the Toledo board 
is in the imaginations of a few sensational men 
who occasionally give the impressions of their 
pipe dreams to the local papers anonymously ; 
and, what with the highly colored stories that 
they give, combined with the lack of under- 
standing of insurance matters of the daily 
press, some very strange ideas have resulted. 

“While it is an indisputable fact that the 
rules of the Toledo board are somewhat anti- 
quated and need revision, there has been a 
great deal of exaggeration as to the serious- 
ness of the situation, causing some of the 
more excitable agents and field men to ‘see 
things,” but there does not seem to be any 
real reason to apprehend any serious trouble. 

“Some of the more conservative agents are 
trying to get a majority of the members of the 
hoard to agree upon certain fundamental rules 
that can be adopted as a whole, and thus form 
a basis upon which the present rules can be 
amended without having endless discussion. 

‘The agents having this in charge report 
good progress, saying that they find that the 
agents gcherally are in favor of bringing the 
hoard up to date and making rules which will 
he fair to all parties concerned.” 





PORTSMOUTH NEEDS SOME IMPROVEMENTS. 
The Ohio Inspection BPureau’s report on 
Portsmouth shows that the town has outgrown 
its fire protection arrangements. ‘There is = 
lack of capacity in the mains. ‘The report 
shows that there is great danger of conflagra- 
tion in the congested area of the city. 
~~ Sad 
APPOINTED STAMPING SECRETARY. 
lhe West Virginia Fire Underwriters Asso- 
ciation has appointed Miss M. O. Tabb of 
\lartinsburg, W. Va., as stamping secretary for 
istrict No, 5. 
-_ Saal 
DAVIS INDULGES IN POLITICS. 
It seems that Fire Marshal Davis of Ohio 
is now devoting some time to politics and has 
rived in Cleveland to look after the political 
fences of Governor Herrick. Mr. Davis is 
chairman of the Republican county executive 
committee at Cleveland, and to him is intrusted 
the political campaign of Governor Herrick in 
lis home city. 
~~ - 
LAWYERS MAKE A GOOD HAUL. 
he office of the county prosecutor of 
Franklin county fared very well in the distri- 
bution of the fees paid for the collection of 
the $190,000 in back taxes from the foreign 
il.uranece companies which had securities on 
deposit with the treasurer of state. Prose- 
cuior Taylor and his assistants get $0,205.04 
for their part of the work, while Attorneys 
Ross, Davis and McCormick, who assisted, 
gei $2,814.79, or a total of $12,020.83. 
++ ++ 
WILL NOT FURNISH SCHEDULES. 
ie West Virginia Fire Underwriters As- 
sociation has declined to place schedules in the 
hails of local agents, as requested by the West 
Virginia Association of Local Fire Insurance 
Ageuts, giving as the reason for its refusal 





the cost of gathering data, which has been 
paid for by the bureau. The proposition was 
submitted to the agents that if they would re- 
imburse the bureau, schedules would be given 
out. Different subscribers to the bureau, how- 
ever, are furnishing the information to agents. 
~~ -? 
ADVOCATES SALVAGE CORPS. 

The Ohio State Journal in commenting on 
the need of a salvage corps at Columbus, states 
that as the insurance companies do not appear 
to be about to do anything the merchants 
should take the subject up, for their own pro- 
tection. It states that one prominent merchant 
has offered to head the list with a generous 
contribution if the project is pushed. 





SOME ASHTABULA LOCAL HAPPENINGS 





County Association Is in Very Flourishing 
Condition—Improvements Are Being 
Made in the Fire Department. 


H. K. Brainerd, assistant postmaster of Ash- 
tabula, O., has started fire insurance as a side 
issue, with the Michigan Commercial as his 
only company. 


A. P. Ross, manager of the Ohio Associa- 
tion, met with the Ashtabula County Under- 
writers Association this week and discussed 
important topics. The Ashtabula county asso- 
ciation was organized Dec. 1, 1903, with eleven 
members, and now is very healthy with a 
membership of twenty-seven members, practic- 
ally all the agents in the county with the ex- 
ception of Albert Henry of Ashtabula, who 
still remains out despite urgent invitations to 
join. 

Fire Chief Paine of the Ashtabula fire de 
partment has added a good amount of new 
hose to the department this spring, and, along 
with some new drills, the department is in 
excellent shape for a volunteer force. 





TELEPHONE MUTUAL PROPOSED. 

The Ohio Independent Telephone Associa- 
tion, at the convention some days ago, adopted 
the report of a special committee on insur- 
ance, recommending the organization of a 
mutual company to operate on the factory 
mutual plan. It is probable that such a com- 
pany will be organized and patterned some- 
what after the traction mutuals which are 
now being gotten into working order 

++ ++ 
MUST CLEAN UP FIRE ESCAPES. 

Occupants of buildings on which are fire es 
capes have been using them as receptables for 
all kinds of trash, according to the officers of 
the Columbus building inspector's office. Mon- 
day, at a conference with the mayor, the build 
ing inspector was instructed to see that all fire 
escapes are cleaned up and kept clean, even 
if he has to call in the aid of the police to 
enforce his orders. 

++ ++ 


GUTHRIE UNIONIZES. 

The agency of Guthrie & Black of Zanesville 
has been merged into that of W. E. Guthrie, 
and the latter has unionized his agency. Manly 
H. Thompson, who has been associated with 
Mr. Guthrie for the past eighteen months, has 
purchased the business of the non-union and 
mutual companies of the Guthrie agency. This 
still leaves Mr. Guthrie quite a large agency. 

++ ++ 
FOSTORIA AGENCIES UNITE. 

On April 1 there was a combination of the 
agencies of J. M. Stephens and that of Miss 
Nellie Johnston of Fostoria. The latter ageucy 
has been in existence for the past fifteen 
years. The new agency will be known as the 
Johnston-Stephens Agency Company. A gen- 
eral insurance business will be conducted. 

+t ++ 
YOUNGSTOWN REJECTS THE RATES. 

The Youngstown Board of Fire Underwrit- 
ers has voted to not accept the new rate book 
issued for that town by the Ohio Inspection 
Bureau. This rating is based on the Dean sys 
tem, and Youngstown is the first Ohio city to 
which it has been applied. The fire under- 





writers of the town say that they will not ac- 
cept the new rating, which contains a number 
of increases. 





AFFAIRS AT CLEVELAND 











A prominent Cleveland agency not long 
ago received from one of its clients a letter 
from which a quotation is given below. 
The letter was in answer to one from the 
agent outlining certain impiovements which 
the inspection bureau stated would entitle 
the insured to lower rates. 

“We note the Ohio Inspection Bureau sug- 
gests installing an ‘approved standpipe’ and 
‘hose system.’ Do not know just what the in- 
spection bureau means by an ‘approved stand- 
pipe. We have a two-inch water-pipe run- 
ning from the ground to the top floor, and 
on each floor connected at all times is fifty 
feet of one and one-half inch rubber cotton- 
jacketed hose. This standpipe has always been 
in its present location since our foundry was 
built in 1880, but the different sets of hose 
were not attached until 1902; same were in 
stalled at that time in compliance with Mr. 
Patton's letter of March 19, 1¢02. 

“Just when we think we are the ‘bull’s-eye’ 
of perfection, your exalted bureau springs 
something new on us, thus precluding the pos- 
sibility of a creyrsan rate. It’s a ‘cinch’ that 
the only chance we have on earth to draw the 
correct ‘answer’ yn this aggregation of 
deep-thinking grand masters is to build a plant 
with one side of twenty-four karat asbestos, 
lapped and riveted on the outside with icicles, 
one side a distilled deluge, one side a triple 
extract of deep sea tog, the other side a fine 
young thunder shower, ‘sprinkled’ by Niagara 
Falls, with Noah as proprietor, and then | 
suppose the bureau would insist upon having 
his ancient and venerable whiskers surrounded 
by a flock of ‘approved’ winding fire escapes 
with a ‘still alarm’ on every step. 

“With these few remarks, send down a tribe 
of Braves-Afraid-of-Smoke and = stamp a 
‘union label’ on our ‘unapproved’ standpipe, 
and produce this 25 cent reduction in rate. No 
more ‘four-flushing.’ ” 


J. A. Mavon, special agent of the Star Fire 

Louisville, was in Cleveland Monday. He 
is making a trip over the state looking after 
agencies in the larger towns. The company, 
for the present, will not organize the smaller 
places. 

The carpet and rug warehouse of the Sterl 
ing & Welch Company on Brownell street 
has been equipped with automatic sprinklers. 
It is said that the mutuals are endeavoring to 
secure the business. 


According to the figures of a well-known 
agent, the premium receipts for Cleveland in 
1904 are in round numbers $1,700,000, and the 
total insurance carried is $10,364,000. The re- 
port of the fire department regarding insurance 
carried differs from this in some respects. The 
amount of losses is hard to secure from the 
agencies. 


Fire destroyed the plant of the C. O. Bart 
lett & Snow Company at Cleveland Monday 
night, with a loss estimated at $100,000. It is 
said the insurance was light and may result 
in a total loss to the companies. ‘The watch- 
man expresses the belief that the fire started 
from a smoke consumer. ‘Tliis is in a portion 
of the district included in original plans for 
a high-pressure system. 





PAPERS FOR THE OHIO LEAGUE. 

K. T. Walling, superintendent of the Toledo 
office of the Ohio Inspection Bureau, will read 
a paper on sprinkled risks and their inspection, 
at the meeting of the Ohio League, which will 
be held in Columbus the first week in May. 
Manager Sellers of the bureaw is preparing a 
paper on the Dean system of rating, which he 
will read at the June meeting of the league 

++ ae 
INCREASES INITIATION FEE. 

At a meeting held Monday the Columbus 
Fire Underwriters Association voted to in- 
crease the admission fee from $50 to $150. 
The fee has remained at $50 since the organi- 
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zation of the board, and for some time there 
has been an agitation toward raising it. At 
the meeting several attempts were made to in- 
crease it to $300, but the majority of the mem- 
bers thought this too high, and a compromise 
was reached on $150. 





INSURANCE NEWS FROI1 SPRINGFIELD. 


Fire Chief Compiles Report of Fire Losses for 
Two Years—Clause That Has Made 
Much Trouble, 


Fire Chief Hunter of Springfield has com- 
piled a report of the fire losses, amount of 
property involved, and insurance carried on 
same, for the last two years, as follows: 





1903. 
Value of property involved.. $1,913,900 
Insurance on same........ 656,900 
Insurance loss ........... 226,490 


Property loss (insured and 

WERNOMEOE) ccsccs sencss oF | rr er 

The big items of loss were the Black’s opera 
house, the Y. M. C. A. fire in February, :yo3, 
and that of the Wickham-Chapman Piano 
Plate Works in the fall. Chief Hunter’s duties 
only began in April, 1904, so the last fifteen 
months of former Chief Follrath’s term are 
included in the report. 

The following clause in the form of the 
Champion Chemical Company has caused a 
heap of trouble for the agents on the risk, 
and has resulted in not a few cancellations: 
“It is understood and agreed that the hazards 
of occupancy by other tenents, such as the use 
of chemicals forbidden by the policy, shall be 
without prejudice to this insurance.” ‘The 
objectionable clause is said to has emanated 
from the Ohio Policy Holders Union. After 
being taken up by a committee of the Ohio 
Field Club, which has been trying to eliminate 
several objectionable features in local forms, 
a compromise has been effected by its elimimia- 
tion and the substitution of the Chicago occu- 
pancy clause. 

Ziegenfelder & Quinn have already unionized 
their office, taking on the Royal Exchange, 
which withdrew from the Elliott agency and 
from Springfield after the Black’s opera house 
fire two years ago, The National Union of 
Pittsburg, which is displaced, has gone to the 
W. A. Gibbs agency. 

The Michigan Commercial has entered the 
office of Wallace & Corry. 

Herbert M. Brooks, special agent of the 
Germania, has disposed of his cigar and news 
stand in the Arcade Hotel lobby, and moved 
his local agency to the Bushnell Annex, where 
he has a room with LeRoy E. Miller, one of 
whose companies is the Germania. 


W. L. Wood, brother of C. O. Wood, special 
agent of the Home of New York, and brother- 
in-law to J. S. Elliott and also Oliver H. An- 
derson of the Trout & Anderson agency, will 
open an office in the near future, having se- 
cured two union companies, the names of 
which, however, have not been made public. 


Several other changes are said to be con- 
templated. At least two parties are alleged to 
be looking for companies, with the intention 
of joining the brotherhood. 





WANTS TAX DISTRIBUTED. 

Auditor Hahn of Clark county, Ohio, says 
that he will demand that county’s share of 
the $190,000 back taxes on deposits with the 
insurance department, judgment for which 
the courts have recently awarded to Frank- 
lin county. Mr. Hahn holds that there is no 
reason why Franklin county should be the 
sole beneficiary, but that this amount of back 
taxes should be distributed among all the 
counties in the state. 

++ ++ 
THOMPSON MUTUAL CASE. 

It seems unfortunate, owing to the com- 
plications arising over the failure of the 
Thompson Mutual Fire of Chardon that the 
law in Ohio does not give the insurance super- 
intendent greater power to look into the af- 
fairs of these town mutual companies. Prac- 
tically they are not under the insurance de- 











partment at all. There are about 120 of these 
mutuals in Ohio, and while required to make 
annual reports, the superintendent of insur- 
ance has no authority to make examinations 
and the statement filed is the only record the 
office has of them. The mix-up in the Thomp- 
son Mutual occurred long before Superinten- 
dent Vorys came into office and hence he 
knows nothing about it. The last statement 
of the company was filed in 1899, showing as- 
sets of $1,764. The company went into the 
hands of a receiver and that official has been 
endeavoring to have assessments paid to 
liquidate its indebtedness. Of course, the in- 
surance department has nothing to do with 
this feature. 
ae at 
DIVIDE THE INSURANCE. 

Insurance on the public school and library 
property at Youngstown, O., is now being 
divided among the various agents of the city 
on a basis of the number and standing of the 
companies they represent. Heretofore a few 
of the largest agencies have had most. of 
this business, and recently there was consid- 
erable criticism of the action of the board 
in this regard. 


CINCINNATI NEWS. 


M. E. Moch of Moch, Berman & Co. has 
been elected as president of the National Autuo- 
matic Fire Alarm Company, to take the place 
of M. Krohn, deceased. Mr. Moch has been 
identified with the concern since its organiza- 
tion in this city and is an ardent advocate of 
its usefulness. No doubt under his guidance 
the business will meet with continued success. 














Thomas E. Gallagher, general agent of the 
7Etna at Cincinnati, spent the past week at 
French Lick Springs, Ind., where he went to 
secure a much-needed rest. 

The daily report of fires gotten out by the 
Underwriters Salvage Corps at Cincinnati 
covers the ground very thoroughly. Many of 
the agents have secured binders and have 
started to preserve these reports and keep 
them on record for future use. 

At its meeting last week the Cincinnati Un- 
derwriters Association decided to amend the 
by-laws so as to have regular meetings 
monthly instead of quarterly. The question 
of solicitors came up, but action o1 it was 
postponed until the May meeting. Some mem- 
bers favor restricting the number of solicitors, 
while others express a preference for an un- 
limited number, if good ones can be had. 

The application for membership in the Cin- 
cinnati Underwriters Association filed by the 
General Underwriting Company last week was 
passed on, and that agency admitted to the 
board. Manager George G. Brown of that 
agency says that he is getting quite a bit of 
exchange business already, although the com- 
pany has just gotten its supplies installed. 

The sixty-seventh annual meeting of the 
Merchants & Manufacturers Insurance Com- 
pany of Cincinnati was held this week. All 
the officers were re-elected. Capt. Robert 
Hosea, one of the directors, rounded out sixty 
years of service with the company. A dinner 
was served after the directors’ meeting. 





OHIO AGENCY APPOINTMENTS. 


Brit. Amer., N. Y.—P. J. Magly & Son, Colum- 
bus. 

Concordia—Pate Bros. & Post, Cleveland; John 
F. Lindemann, Delphos. 

Detroit—Kunz & Co., Sandusky. 

Fire Assn.—Wirt Kessler, West Milton. 

Germania—J. C. Carver, Cambridge; Wm. E. 
Fowler, Deita; Thompson & Hedges, Norwood. 

German, Freeport—Chas. Robert Sheffler, Ris- 
ing Sun. 

German, Ind.—S. N. Rucker, Peebles ; Humphrey 
& Helton; Perrysville; Henry Means, Geneva; 
O. W. Ritter, Jefferson; Wallace A. Foge, Wells- 
ville; E. E. MecCappin, Ada; 8S. P. McLaughlin, 
Cadiz; W. H. Frasher, Jelloway; The Tuttle- 
Warn Company, Painesville; George L. Erskine, 
Lowellville; Louis F. Allen, Wadsworth: Geo. E. 
Clapper, Zanesville; Gross & Smith, Bellville; 
John I. Bulman, Plymouth; J. W. Page, Shiloh; 
Cc. A. Hobart, Kinsman. 

Ger. Amer., N. Y.—ElImer Barnett, Axline; John 
Hohn, Omar; R. D. Mede, Anna. 

German, W. Va.—Chappell & Co., Barnesville. 

L. & L. & G., Eng.—Frank M. Tullerton, Wash- 
ington C. H.; James James, Akron. 

Mil. Mech.—E. L. McDaniel, Fort Recovery. 








Mich. Com’l—Harry K. Brainerd, Ashtabula; 
Bert M. Hastings, Akron; Wm. M. Glenn, Newark. 

New Hampshire—Prentice Bros., Napoleon; Jos. 
H. Cowdin, Delphos; P. V. Mackall & Co., East 
Liverpool. 

Newark—Thomas L. Collett, Ironton. 

N. B. & M., Eng.—Burt R. Wyeth, Columbus. 

N. W. Nat’l—Lewis C. Taylor, Gibsonburg. 

Norwich Union—Edgar G. Collier, Berea; Fred 
H. Converse, Plain. 

North America—Clyde C. Miner, Springfield; 
John Mareon, Cleveland. 

Northern, Eng.—E. J. Hiatt & Co., Wilmington. 

Nat'l Union—Jeremiah H. Metzger, Oak Har- 





r. 

Palatine—Mrs. Carrie Blake, Urbana. 
Pelican—Wm. Feller, Canton. 

Royal, Eng.—Thos. M. Potter, Corning. 
Sun, Eng.—M. B. and W. R. Chase, Marion. 


b+ ++ 
LOHMEYER & GOSHORN APPOINTMENTS. 
Lohmeyer & Goshorn, general agents at 
Charleston, W. Va., announce the following 
recent agency appointments: 
Camden of N. J.—John F. Nydegger, Elkins. 
Dutchess—G. R. Proudfoot, Buckhannon. 
Eagle—Merton C. Goodrich, Pennsboro. 
German, Peoria—G. R. Proudfoot, Buckhannon ; 
Thos. J. Davis, Harrisville; Lee O. Smith, New 
Cumberland. 
German, Pa.—G. R. Proudfoot, Buckhannon; 
Miss N. R. Minshall, Piedmont. 
Roch. Ger.—W. R. Burdette, Lewisburg. 
Security, Md.—John Roemer, Wheeling; M. H. 
Flower, Parkersburg; Willison & Dennison, Clarks- 
burg; A. 8S. J. Southworth, Huntington; F. M. 
Noble, West Union. 
Teutonia, La.—Stanard W. Bryant, Clay; Tom 
F. Kenny, Piedmont; Thos. J. Davis, Harrisville. 
United Firemens, Phila.—Ed W. Byrd, Parkers 
burg: J. H. McCoy, Sistersville: Alexander & 
Alexander, Clarksburg: Dusenberry & Smith, 
Huntington; Roberts & Bishop, Williamson; A. A. 
Taylor, Wheeling; Junkins & Michael, Fairmont : 
Snow & Easley, Bluefield; F. M. Noble, West 
Union; T. W. Anderson, Morgantown. 
e+ ++ 
DISTRICT MEETING TO BE HELD. 
Chairman William Lohmeyer of district 
committee No. 2, Parkersburg, has sent out 
notices of a meeting to be held at Hotel Chan- 
cellor, Parkersburg, W. Va., April 28. Thx 
jurisdiction of the committee extends over 
the counties of Wood, Pleasants, Jackson, 
Roane, Wirt, Ritchie, Doddridge and Calhoun 
The other members of the committee are: 
H. W. Carey of the Pheenix of Hartford 
S. E. Bickford of Norwich Union, W. N. 
Sweeney of the Glens Falls and A. F. Bolling 
of American of Philadelphia. Business of im 
portance will come up for discussion at the 
meeting. 





OHIO AND WEST VIRGINIA NOTES. 


Henry O’Kane gets the Calumet of Illi 
nois at Columbus, O. 

D. E. Licklider, an insurance agent at Piqua, 
O., died a few days ago. 

Otis Dotson of Lima, O., has entered the in 
surance agency of L. C. Brinkley. 

Poling & Danley of Fairmont, W. Va., hav: 
been appointed agents of the Assurance Com 
pany of America. 

Stuart Morgan, special agent of the Calumet, 
will make his headquarters in Henry O’Kane’ 
agency at Columbus. 

George H. Olmsted of Cleveland has gone 
on a business trip through Mexico, California 
and the northwest. 

Chesborough & Ford have purchased th 
agency of S. F. & S. W. Long at Toledo, 
thus securing the Orient. 

C. G. Christ has opened a local agency at 
Middletown. His first company is the S« 
curity Fire of Cincinnati. 

C. C. Kennedy of Cortland is contemplating 
some change in his insurance agency and m 
probably decide to go out of the business e1 
tirely. 

The National Union of Pittsburg, whi 
withdrew from Clarksburg, W. Va., has r 
entered that city, appointing Willison & De: 
nison agents. 

Clark & Cortis of New York, the brok« 
controlling the Elkins tannery property part 
destroyed by fire at Elkins, W. Va., last we: 
are representing the assured in the adjustmet 

Six miners’ dwellings, belonging to tl! 
Plymouth Coal & Mining Company, at Ba 
croft, W. Va., were destroyed by fire on Ap: 
7. They were insured for $250 each throu; 
a Charleston agency. 





Earl McCloud has returned to the Weste: 
Insurance Review, St. Louis, as associate ed 
tor in charge of the news department. 
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STATE TOPICS OF ILLINOIS. 


WANT TO DRIVE OUT THE FIREBUGS. 











Special Agents Will Visit Mattoon and En- 
deavor to Get Action from Agents 
and City Authorities. 


Committees from the Illinois State Board 
and Illinois Field Club will visit Mattoon in a 
short time to take up with the authorities the 
matter of better fire protection and the elimi- 
nation of arson that seems to be prevalent in 
the city. Mattoon has had a number of ele- 
vator fires, and recently losses have occurred 
in the night i in different parts of the city under 
mysterious circumstances. The field men had 
this matter up with the authorities several 
months ago and they were promised that some- 
thing would be done. Evidently nothing has 
been accomplished, and the special agents now 
feel that unless the city officials take heroic 
action the insurance companies will not care 
to remain in the city. The local agents will be 
asked to co-operate in seeing that prompt ac- 
tion is taken. Mattoon is a live city and 
should not allow incendiarism to be a feature. 





LAKE SANBORN AS MAYOR. 
L. W. Sanborn, 
at Galesburg, 
city. 


the well-known local agent 
has been chosen mayor of his 
Mr. Sanborn is one of the leading local 
agents in Illinois and has always taken a great 
interest in affairs pertaining to underwriting. 
He will make a first-class mayor. 
++ ++ 
OLDHAM AGENCY RETURNS. 

A mistake was made in the premium returns 
of the H. L. Oldham agency at Decatur. The 
following is a correct list: North British, 
$2,501; North River, $1,045; Firemens, N. 
J., $1,022; Milwaukee Fire, $127; Germania, 
$4,075; Union, $123; New York, $466; 
Concordia, $2,595; State, Eng., $204; Law 
Union & Crown, $177; National Union, $853 
Union, Eng., $385 ; United Underwriters, $586 ; 
German National, $3,100; total, $17,259. 

++ ++ 


WANT TO CLOSE UP RATES. 


The local agents at Warren, IIl., who have 
heen feeling the effects of the rate war, are 
trying to get together and restore the tariff. 
The Glasgow agency has been the main of- 
fender for some time. The agents now think 
that agency will conduct its affairs on the 
square. Some companies will not sanction 
the local agreement until the field organiza- 
tions restore rates. 

The local agents at Warren petitioned the 
Illinois State Board to restore rates, but no 
action was taken on this ground, the execu- 
tive committee postponing the matter for two 
weeks. 

- ~~ 


WITTICK PURCHASES PEORIA AGENCY. 

W. A. Wittick at Pecria, Ill, has bought 
out the interest of J. C. Hansel and will con- 
tinue the agency under the old firm namic, 
Hansel & Wittick. J. C. Hansel, the retiring 
partner, has been in the business for thirty- 
five years, and has had the Royal agency .dur- 
ing that time. 

- + 
WILL MEET TOGETHER AT DELAVAN. 

‘he Illinois Field Club has decided to join 
the Illinois State Board and hold its annual 
meeting at Delavan, Wis., on June 13 and 14. 
[he two organizations will hold separate ses- 
sions in the mornings, and in the afternoon 
wi! unite for joint sessions for the discus- 


ms of general topics and listening to ad- 
Tesses, 


++ ++ 
TAKING UP INTERURBAN SYSTEMS. 

he Insurance Survey Bureau, having com- 
Pleicd the inspection of the interurban city 
railway systems in Ohio and Indiana, is now 
giving its attention to roads in Illinois. There 
are some roads that center in Chicago, others 
ast St. Louis and other cities in the state. 
bureau has been able to correct many 
defects in Ohio and Indiana, especially in 





older systems where the car barns and power 
houses were far from being standard. The 
reports on these systems have been valuable. 
++ ++ 
COMMITTEE TO GO TO HILLSBORO. 

A committee of field men will go to Hills- 
boro, Ill., this week to get affairs straightenea 
out there. The Colvin agency is said to be 
out of line and the other agents 
making complaints. 

++ ++ 
SELLS TO CAMLIN AGENCY. 

D. P. Gray of Rockford has sold his 
to John H. Camlin Company, he 
a solicitor in the Camlin office. 
panies transferred are the Niagara, 
Fund, American Central, 


have been 


agency 
becoming 
The com- 
Firemans 
Franklin and Orient. 





ARE PUSHING OUT INTO THE STATE. 


Companies in Decreasing Their Chicago Lia- 
bility Seek the Tid-Bits in the 
Cities and Towns. 


More companies are entering the smaller 
towns and villages of Illinois than ever be- 
fore. It was the custom for numerous com- 
panies to enter Illinois to take advantage of 
the Chicago business. The conflagrations in 
large cities have shown companies the peril 
of having their liability too greatly concen- 
trated. This has had the effect of pushing 
them out into the smaller points. Some 
companies that have only operated in the im- 
portant towns are getting into villages, be- 
lieving that such business has profit in it. 
Competition is thus being heightened in the 
state outside of Chicago. 





PETERSBURG PREMIUM RETURNS. 


_— . . s 
The following are premium returns from 
Petersburg: 





Theo. C. Bennett— 
CO ae $27 Greenwich . $49 
Jesse M. Ott— 
American, N. J. — New ee. . $449 
Cincinnati Und.. 115 N. Y. Underw. 136 
RONG ocsccnss OE Concordia ....... 322 
Germania ........ 564 Security, Ct. 272 
Glens Falls ..... 222 Farm. & Mech. 
8 aaa 130 Westchester aes 
N. W. Natl. 475 
Golden & Watkins— 
Pees. Beek cccce $183 Norwich Union $74 
Fred W. Meyer— 
North B. & M..... $44 Pennsylvania ..... $23 
North America .... 95 ere 10 
Paeee, CE iscsee 
Thomas P. Reep— 
Cc ree kCdch Cahir ont pe ae ce dhe euN $136 
E. Nelsen— 
National ieheceed ths 6 )here ee newads eeu tees $37 
A. R. Degge— 
CE crea uewda mae Aes hehe dened dear dee $59 
D. S. Frackleton & Co.— 
. Th. Rac wese $549 tna $259 
oS fae 365 EOWEE: scccnece 375 
k. 0. R. Baker— 
Security, Ct. . - $128 American, N, J...$638 
W. H. Weaver- 
Pe a a. eeda gab ncrdieek pad sees 2260 
ILLINOIS NOTES. 


Fred Soady of Peoria has taken new offices 
in the Hergef building. 

E. A. Fisher sells his agency at Franklin 
Grove to S. Durkes. 

B. J. Wheeler & Co. of Paw Paw, III. 
sold their agency to Wright & Fleming. 

M. S. Moore, resident secretary of the 
Equitable at Chicago, has been made an hon- 
orary member of the Illinois State Board. 

Adolph Trefzer, head of the firm of A. 
Trefzer & Co., local agents at Peoria, died last 
week at Los Angeles Cal., of consumption. 


, have 





CHARTERED 1811. 


The Newark Fire Ins. Co. 


OF NEWARK, WN. J. 


JOHN J. HENRY, CHARLES M. HENRY, 
President. Secretary. 


CARROLL L. DE WITT, 


General Agent, 


153 La Salle Street, Chicago, III. 














WEEK'S NEWS IN INDIANA. 


WILL HAVE INSPECTION 








ORDINANCE. 


Terre Haute Will Adopt a New Measure in 
Place of Present One, Which Is 
Useless. 


Terre Haute will probably have an electrical 
inspection ordinance shortly, which will be 
good for something. One was passed recently, 
but, as it fixed the maximum salary of the 
inspector at $800 a year, it precluded getting 
the services of any man competent to do 
the work properly. Underwriters’ inspectors 
have recently been at work in the city and 
have presented .to the mayor and board of 
public works the need of having a municipal 
inspector of all electric wiring. These city 
authorities have given their support to the 
movement, and the new ordinance, drawn by 
the underwriters, will be presented soon. 





SPRING GARDEN RE-ENTERS INDIANA, 
The Spring Garden has re-enteréd Indiana, 
and the field has been placed in charge of Stare 
Agent J. O. Gable of Peoria, Ill. The follow 
ing appointments have already been made: A. 
Metzger Agency, Indianapolis; T. N. 
Lafayette, and Duke Bros & Co., 
++ ++ 


Ross, 
Kokomo, 


INDIANA AGENCY APPOINTMENTS. 


Concordia—A. J. Hassmer. Lawrenceburg 
Farmers, York—.Jesse M. Wiliams, Richmond 

German, Freeport—Marshall Thatcher, Frank 
fort; W. L. Fetters, Bluffton. 

Ger. Amer.—Hammond & Loop, Petersburg; 
Dell Kessler, Rochester; Geo. F. Mills, Bryani; 
L. C. Foust, North Judson.. 

Hartford—H. J. Nading, Flat Rock; Geo. E. 
Erdman, —— nsburg. 

L. & L. & G.—Peter K. Morrison & Co., Muncie 

London Reverdy Puckett, Winchester; Chas. 
S. Hardy, Union City; Peari McReynolds, Ko 
komo; Huber & Braum, Lawrenceburg; Thos. H. 
Jones, Alexandria. 

Mich. Com'l—Knapp & Rutherford, Anderson ; 
Frank K. Sawyer, Indianapolis. 

National, Conn.—Wm. Alexander, Bedford; 
O'Brian & McGovern, Loogootee. 

Pelican—K. J. Bauer & Son, Fort Wayne 

Phenix, N. Y.—Bright & Stimp, Washington ; 
W. L. York, Burnett's Creek. 

Phenix, Eng.—Huber & Braun, Lawrenceburg 

Pruss. Nat.—Vincennes Agency Co., Vincennes. 

Scot. U, & N.—W. A. Morris, Frankfort. 

Security, Ct.—S. L. Dorsey, Shelbyville: F. &. 
Campbell, New Richmond. 

Sun, Eng.—Lewis H. Hill, North Vernon. 


Westcinester—Marshall 
Western, Ont.—Huber 
Arnold Fire Ins. 


Ira Welch, who recently retired from the 
St. Louis office of the Western Adjustment 
Company, has formed a partnership with v. 
L. Whittimore, an independent adjuster at 
St. Louis. Mr. Whittimore will operate the 


St. Louis office, and Mr. Welch will open an 
CET SECURITY! 


office in Chicago. 
By Installing A 


SAVE MONEY! 
Holtzer Watchman’s Clock 


Thatcher, 
& Braun, 
Agency, Bluffton 


Frankfort 
Lawrenceburg ; 

















és > 
Many a watchman has caught a blaze like this when on his 
rounds ringing in on a Holtzer Watchman's Clock. 


it Reduces Your 
Insurance Rate 


it May Save 
Your Factory 





Do not wait until the fire catches you but write us to-day. 
Let us tell you all about it. Ask for bulletin No. 1152. 


\} Holtzer-Cabot Mosteto Company ’ 
eew York 396 Dearborn St., Chi kline, Mass. 
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FIELD NOTES OF WISCONSIN. 


MILWAUKEE WAIVER IS DISCUSSED. 








Clause Which Has Come Into Much Promi- 
nence Will Be Considered Again Shortly 
by Underwriters at Milwaukee. 

Milwaukee has been receiving a good deal 
of free advertising on account of the waiver 
clause that was designed to protect landlords 
from acts of tenants of which they had no 
knowledge and which might be construed to 
void their insurance. This is known as the 
“Milwaukee Form.” This waiver, under va- 
rious wordings, has been in use for many 
years, but only on a few policies. Some 
months ago objection was made to the clause 
in use by a few companies and the matter was 
brought before the board. After an investiga- 
tion by a committee it was decided that there 
was no general opposition to the use of the 
clause by the companies. The board did not 
adopt any form, but voted to prohibit certain 
clauses deemed objectionable. Since that time 
the practice of using a clause of the nature 
indicated has increased, but it is not general. 
The governing committee now asks the board 
to prohibit the use of any such clause. 

Landlords cannot be blamed for seeking pro- 
tection from acts of tenants over which they 
have no knowledge or control, and which 
might render their policies void. The su- 
preme court of Wisconsin has rendered a de- 
cision that if a policy was rendered void by 
a vacancy of more than ten days (the time 
allowed by the policy) it was not restored to 
life by the reoccupancy of the premises before 
the fire. The legislature prevented the recur- 
rence of such losses to policyholders by chang- 
ing the condition in the policy applying to 
vacancy. The same reasoning is now used to 
show the justice of the waiver clause: for, 
assume that a tenant took a can of gasoline 
or a package of fireworks into his dwelling or 
store and the policy is rendered void. ‘The 
landlord has no knowledge of this fact and the 
insurance is void, even though the gasoline or 
fireworks remained in the building for a short 
time only and the fire might not occur until 
months afterward. There is another clause, 
however, that might put a different phase to 
the question. At lines 14 and 15 the Standard 
policy reads (the policy is void) “if the hazard 
be increased by any means within the control 
or knowledge of the insured.” 

In practice the insurance companies seem to 
think that this clause covers cases of increased 
hazard of which the insured has not knowl- 
edge, although specific clauses may be violated, 
and do not try to take advantge of the possible 
technical violations which occur. 


WISCONSIN AGENCY APPOINTMENTS. 


Allemannia—Edward Koldnowiez, Green Bay. 

American, N Evelyn Singleton, Camp Doug 
las: A. E. Darling, Neshkoro. 

Atlas——J. M. Bostwick, Port Washington. 

Boston-—Carpenter & Rowlands, Racine: Chas. 
Cleophas, Beloit: Henry B. Hobbins, Madison. 

Caledonian—Fred G. Rossman, Merrill. 

Central Mirs. Mut hk. S. Head, Jamesville. 

Com'l Union, Eng Peter A. Cleary, Elroy: 
Thos. W. Moran, Superior; Ward B. Wetherell, 
John L. Kellogg, Veter J. Klein, Milwaukee; M. 
Jd. MeCormick, Green Bay. 

Detroit--Hlenry J. Pauly, Milwaukee; Andrew 
L. Jacobs, Green Bay: Thomas William Moran, 
Superior 

Delaware—Rudolph F. ‘Topp, Columbus; Chas. 
KE. Williams, Palmyra: James L. Pangborn, Clin 
ton; George W. Smith, Burlington: Floyd T. 
Coon, Milton; Frank TP. and Minnie B. Skinner, 
Brodhead; Lewis G. Brown, Lake Geneva; John 
«. Partridge, Walworth. 

Federal—-Fred G. Rossman, Merrill; John M. 
Vrehota, La Crosse. 

County of VPhila.-John Barnes, Rhinelander. 

German, VPeoria—l’. B. Hansen, Milwaukee, 

Ger. Alliance—John Barnes, Rhinelander. 

Ilamilton—Jesse 1). Carr, Oshkosh. 

Hlartford—John Barnes, Rhinelander; John N. 
Thomson, Marathon; Lewis L. Lawson, Athens. 

Indianapolis—John S. Dailey and Orla Il. Fos 
ter, Antigo. 

State of Lli—W. B. Irvine, Galesville. 

LL & L. & G., Eng.—Clarence FE. Otis, Mondovi. 

London—Henry J. Pauly, Milwaukee; Andrew 
lL. Jacobs, Green Bay. 

Mich. Com'l—Edward 8. Pattison, Durand; 
Theodore M. Young, Lancaster: J. H. Anderson, 
Ogdensburg; Edwin J. Hahn, Marshtield; Stephen 
N. Hawkins, New Richmond: Theodore Taylor and 
William Scott, Grand Rapids 

Milwaukee—John J. Madler, Hilbert 

New Hampshire—Albert Hl. Gumz, Fond du Lac 

Northern, Eng.—-John Barnes, Rhinelander. 

Northwestern F. & M. A. J. Olson, Tomahawk 


N. W. Nat'l—Thomas W. Moran, Superior ; Con. 
W. Lioyd, Asbland, 


Phenix, Eng.—Edgar B. Warren, Green Bay. 

(Queen—Everett J. Wites, Bangor; E. 8. War- 
ren, Green Bay. 

Reliance—Rudolph F. Topp. Columbus: Floyd 
T. Coon, Milton; Frank P. and Minnie B. Skin- 
ner, Brodhead: George W. Smith, Burlington; 
James L. Pangborn, Clinton. 

Roch. wer.—E. J. Melzmer, Stoughton 

Spring Garden—John Barnes, Rhinelander. 

United Firemens—Oral Hl. Foster and John 8. 
Dailey, Antigo: David Hl. Walker and William 
(. Orr, Rhinelander 

Western, Ont.—Thomas William Moran, Supe- 
rior. 

Campbellsport Mut.—-R, A. Kalbskoif, Marsh- 
field. 

at b+ 
COMPLAINT AS TO BELOIT AGENCY. 

Complaint 1s made at Beloit against the 
agency of E. D. Bullock by the other agents. 
Mr. Bullock is not a member of the board and 
represents several mutuals and three stock 
companies, the German of Indiana, North 
River and United Underwriters. Some of the 
other agents are in favor of making competi- 
tive rates against this agency. 





NOTES FROM MILWAUKEE, 











Chief Herman Meminger of the Milwaukee 
fire department was overcome by smoke while 
leading his men into a burning box factory 
last week. ‘The doctor said his heart was af- 
fected and commanded absolute rest for a few 
days, when it is expected he will be ready 
for duty again. Assistant Chief Hardin was 
hurt in a collision with a street car, and two 
other firemen have been injured within the past 
few days. 

William H. White of the firm of Courtenay 
& White is taking a trip to the Pacific coast. 
He expects to be gone about a month. 


he agency of the Federal of New Jersey 
has been transferred to F. C. Millard from 
Walter Schroeder. The company expects to 
materially increase its business in the city. 





FIELD CLUB MEETS. 

The Wisconsin Field Mens Club held its 
regular monthly meeting on Tuesday last. No 
new legislation of any importance was in evi- 
dence, routine matters were disposed of. The 
selection of a place for the annual meeting was 
talked over. Devils Lake, Oshkosh, Green 
Lake and Delavan were considered, but the 
final selection has been left with the executive 
committee. 

++ ++ 
ALL MUST BE LICENSED. 

Commissioner Host of Wisconsin has re- 
cently ruled that where companies are in an 
agency owned by a firm, each member of 
the firm must be licensed for each company. 
It has been the custom in some agenices 
for each member of the firm to have his own 
companies. The result of the new ruling is 
that there are apparently many agency ap- 
pointments in Wisconsin, when, in fact, the 
companies are simply licensing the other 
members of firms where they have already 
had agencies located. 

The Minnesota senate has passed a senate 
bill increasing the salary of the insurance 
commissioner from $2,500 to $4,500 a year, 
and providing that fees for the valuation of 
life insurance policies shall be turned into the 
state treasury, 
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UNDERWRITING IN MIGHIGAN 


WILL CONSIDER OIL PROPOSITION. 








Michigan Fire Prevention Association Will 
Take Up Subject of Recovering Loss 
in Case of Explosion. 





The Michigan Fire Prevention Association 
will take up the gasoline and kerosene oil 
proposition. It is reported that a sub-standard 
grade of oil has been shipped in the state. 
Numerous instances are cited where explo- 
sions have taken place recently, causing more 
or less damage. A suit was carried up to the 
Michigan supreme court, where damage was 
asked from the Standard Oil Company on ac- 
count of personal injuries received from an 
explosion, the contention being that the com- 
pany was liable for the character of oil it 
produced. The supreme court affirmed the 
judgment of the lower court. 

The field men believe that if judgments can 
be obtained in personal injury cases, the in 
surance companies have good grounds for be 
lieving they can hold oil concerns responsible 
for property loss, especially if the grade of 
oil is below the standard fixed by statute. 

President N. B. Jones of the Michigan Fire 
Prevention Association believes something 
can be done to protect the companies. Ht: 
will head a special committee to make an 
investigation to see if anything can be ac- 
complished for the good of the order. 





RIGGS IS MADE THE GENERAL AGENT. 


Capital of Concord, N. H., Establishes an Office 
for Michigan and Will Plant Agencies 
Throughout the State. 


Frank J. Riggs, formerly an attorney in De- 
troit, has been appointed general agent of 
the Capital Fire of New Hampshire for Michi 
gan. Mr. Riggs will have entire charge of the 
state and is now engaged in appointing agents 
The Capital will be operated on a non-union 
basis. General Agent Riggs has taken head 
quarters in the Union Trust building at De 
troit. The company recently was readmitted t 
the state after being out for several years. 





MICHIGAN AGENCY APPOINTMENTS. 
irance Co. of Amer.—Abner M, Moon 


RC. 

American, N. J.—Frank F. Bowles, Fruitport 
C. L. Sehram, Mayville. 

Amer. Cent.—R. P. Chaddock, Benton Harbot 

American, Mass.—Wm. B. Snell, Adrian. 

Beit. Amer.. Ont.—-A. H. MeDonei!l, Detroit. 

Colonia!—Michael Demzaleki, Detreit: Edw 
Carroll, Ontonagon. 

Com! Union, kng.—H. B. Allen, Clare: A. H 
McDonell, Detroit: Chas. 1.. Cerringan, Fenton 

Franklin—Wm. T. Quinlan. Petoskey. 

Amer., N. Y.—James Fraser, Webberville 
German, Freeport—Michael Doherty. Escanaba 
Indemnity—Alexander & Benjamin, Grand Ra) 

ids. 

Lumber Mut., Mass. tobt. EF Morris, Detroit 

Mich. Com'l—E. A. Kemp, Greenville: Robe: 
Arnott, Ludington; G. H. Reader, Scotville. 

Mil. Mech.—tHlenry Hansen, Cadillac. 

New Hampshire—Marsilje & Kooyers, Holland 

North River—Edw. Carroll, Ontonagon. 

N. W. Nat’l—A. I. MeDonell, Detroit. 

N. B. & M.. Eng.—Mary FE. Perry, Howard Cit) 
Wm. F. Soule, lonia; Jas. L. Brown, Mt. Plea 
ant. 

Orient— Julian D. Wilsey, Caro. 

russ. Nat‘'l—-Gustav L. Ziebur, Bessemer 

Svea— Detroit Insurance Agency, Ltd., Detroi 
N. F. Jenison, Lansing; John E. Jones, Menon 
nee, 

U. S. Fire—J. E. Cheney, Kalamazoo. 

Union, Pa.—Frank T. Keegan, Monroe 

Western, Ont.—A. H. McDonell, Detroit: Zi 
merman & Adams, Detroit. 


++ ++ 
DRASTIC BILL IN MICHIGAN. 

The anti-compact bill in the Michigan leg 
lature prevents all rating bureaus or the { 
nishing of estimates. It is aimed at the Mi 
igan Inspection Bureau. 

+ + 

WATER COMPANY’S CHARTER REPEALED. 

Governor Warner of Michigan has sig (| 
the legislative bill, repealing the charter of | 
Hydraulic Water Company of Grand Rapi 
The strongest argument presented by the op} 
sition was in the shape of a petition, signed 
twenty-one business firms, including som« 














the largest manufacturers, stating that 
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company furnishes them with an auxiliary 
water supply as protection against fire. It is 
claimed that the Hydraulic Water Company 
gives protection to three million dollars’ worth 
of property. 





FRANK ROW ENTERS THE LOCAL FIELD 


Purchases an Interest in the Grinnell Agency 
at Grand Rapids, But Will Maintain 
His Field Connection. 


Frank G. Row, Michigan state agent of the 
Springfield, has, purchased a half interest in 
the Grinnell agency at Grand Rapids, thus 
forming a partnership with Charles L. Grin- 
nell. The partnership will be known as the 
Grinnell-Row Agency. Mr. Row will now 
locate in Grand Rapids, but will maintain his 


field connection with the Springfield as at 
present. 

The agency of Henry Grinnell & Son to 
which the new firm will succeed is one of 


the best in Grand Rapids. and has been con- 
ducted by the junior partner since the demise 
of his father. Everybody likes “Charlie” 
Grinnell. Mr. Row was born in the insurance 
business. His father is the state agent of the 
National and was formerly insurance commis- 
sioner. Mr. Row’s work with the Springfield 
has shown his caliber as a field man. In fact, 
that company does not employ any but the 
best talent. 

Mr. Row will have an assistant in the Michi- 
gan field. Arrangements have already been 
made, and the announcement will be given out 
shortly. 





COMPLAINTS FROM TRAVERSE CITY. 


Some New Agencies Seem to Be Gobbling the 
Business at a Cut—Mistake in Sched- 
ule Application. 


At Traverse City some of the agents are 
complaining of cut-rate methods of new 
agencies. Formerly three offices controlled 
Separation caused 
the formation of new agencies that naturally 
are out for business. Competition has brought 
had practices and hence the old established 
igents are complaining of losing their busi- 
ness. 

It is claimed that a mistake was made in 
applying the schedule in some cases, which 
hoosts the rates up much higher than they 
should be. Thus there seems to be a tend- 
eney to shade these rates. The attention of 
the Michigan Inspection Bureau was called to 
this error and Rater Rye was sent from Kala- 
1azoo to look over the ground at Traverse 
City. It seems his report has been shelved 
ind the inspection bureau people sit blandly 
by and refuse to do anything. There is get- 
ung to be much complaint regarding the man- 
gement of the bureau and according to those 
vho are well informed, a complete shaking 
ip and house cleaning in some quarters would 

appreciated. 


the business in that city. 





CUTS ON MICHIGAN CHURCHES. 
Complaint is being made in certain sections 
that 
There is heavy competition for this 
isiness and hence the temptation to cut is 
ry strong. 


Michigan rates are being cut on 


urches. 


+ + 


WANT MORE PRESSURE. 

\t the banquet of the local agents in Grand 
‘apids last week the fact was brought out 
it the water pressure in the city was en- 
ly inadequate. It was stated that at the 
rse Dry Goods Company fire the pressure 
s not sufficient to reach the upper stories 
it should. The local agents expressed 
mselves in favor of improvements in this 
ection and the general feeling is that noth- 
can be accomplished until water is pumped 
n Lake Michigan. 
ae at 


P. B. JONES’ WORK. 


B. Jones, member of the corps of en- 
gincers of the National Board of Fire Under- 

ters, passed through Detroit en route to the 
office at New York. 


home Mr. Jones was a 








member of the party which inspected New 
Orleans, and to the report which has just been 
completed he contributed fifty-five pages on 
the fire department. 

Previous to his appointment under the na- 
tional board, Mr. Jones was located in Detroit, 
and it was his report to the Fire Underwriters 
Club which resulted in an extensive movement 
to better the city’s fire protection. This move- 
ment is now taking definite form, and it is 
hoped it will anticipate the inspection by the 
national board, which Mr. Jones predicts will 
shortly extend to this city. 


> Saal 
HOUGHTON PEOPLE DISCUSS RATES. 
Citizens of Houghton are discussing the 


matter of lower insurance rates, stating in in- 
terviews that the promised reduction, after the 
waterworks system was improved, has not ma- 
terialized. Charles Mayworth, one of the 
business men of the village, says: “I under- 
stand that we cannot obtain a reduction until 
new mains are installed, as the present pipes 
are not strong enough to stand the pressure 
from the pumps. If that is true I do not 
blame the insurance companies for opposing a 
cut. It is generally understood by the village 
officials that there is justice in the claim of the 
underwriters relative to the inadequacy of the 
mains, and it is possible that action may soon 
have to be taken to install an entire new set 
of pipes in the downtown district.” The Busi- 
ness Mens Association of the village will 
probably take up the question at an early 
date. 





MICHIGAN NOTES. 

G. H. Reader gets the Michigan Commercial 
at Scottville. 

<=. L. Evans has 
Millington, Mich. 

The Newark Fire goes to George R. 
man at Manistee and F. C. Wakeman at 
tle Creek, 

M. F. Keene has entered into partnership 
with John C. Stein in a fire insurance agency 
at Allegan. 

The fire alarm system at Gladstone has 
been undergoing repairs and is in working 
order again. 


unionized his agency at 


Gies 
jat- 


J. P. Sheridan of Saginaw, special agent of 


the Hartford, has returned from a trip 
through California. 
The entire fire loss at Traverse City for 


the year ending April, 
with $3,100 insurance. 

Lansing has voted to appropriate $16,000 for 
building new subfire stations on the 
and west sides of the city. 

The Calumet has been admitted to Michi- 
gan and has appointed Charles L. Grinnell 
of Grand Rapids as its attorney for acceptance 
of service. 

The Federal of Jersey City has filed a new 
appointment of attorney for acceptance of 
service of process in Michigan, naming Her- 
man Bonninghausen of Detroit to succeed 
Forbes Robertson of that city. 

Marsilje & Kooyers, owners of a union 
agency at Holland, Mich., who recently took 
on the New Hampshire Agricultural and Muil- 
waukee Mechanics, have, in view of a threat- 
ened rate war, decided to give them up. 

The grocery store of E. C. Peters in the vil- 
lage of Eckford, Calhoun county, was re 
cently destroyed by fire, and it is the third 
store that has burned at Eckford within a 
short time. The fires are thought to be the 
work of incendiaries. 


1905, was only $4,650, 


east 


The council of Lorain has passed an or- 
dinance to issue bonds to the amount of $50,- 
coo for the purpose of improving the water- 
works. It is said that the population has in- 
creased to such an extent that the plant is 
working double its capacity. 

The Michigan Central Railroad Company 
has started work on a $15,000 water system at 
Pinconning, including a pumping plant, stand- 
pipes and an eight-inch main laid from the 
village to the bay two miles distant. The vil- 
lage is trying to arrange with the company to 
supply its water for domestic and fire pur- 
poses. The pond there is nearly dry and the 
town is practically without a water supply. 





The Queen City Fire of Sioux Falls, S. D. 





has applied for admission to Minnesota. 





THE WEST AND NORTHWEST 


TO SAFEGUARD [MUTUAL COMPANIES. 











Arkansas Senate Passes Bill Providing for 
Reserve and Bond and to Prevent Over- 
insurance of Property. 


The Arkansas legislature has now turned 
its attention to improving the stability of mu 
tual fire insurance companies, many of which 
are being organized since the adoption of the 
King law. ‘The senate has passed a bill pro- 
viding that each mutual must reserve at least 
55 percent of its premiums for the payment 
of and must file a $20,000 bond. 
Property is not to be insured for more than 
three-fourths of its value and the amount of 
insurance on one risk is limited. This looks 
like a very foxy procedure on the part of the 
Arkansas lawmakers. Having driven out 
nearly all the stock companies, they now pro- 
ceed to make the mutuals as safe as possible 
and to reduce the moral hazard to the lowest 
possible point by preventing overinsurance. 
This reduction in moral hazard will un 
doubtedly result in a much lower loss ratio, 
and will enable the mutuals to make a very 
good showing for cheapness. ‘This will have 
a tendency to reconcile property owners to 
the drastic feature of the King law, as tne 
adherents of Governor Davis will be abie to 
point out to them that they are getting their 
insurance more cheaply than before the law 
was adopted, 


losses 





RECOMMENDATIONS FOR ST. LOUIS. 





Committee of Twenty of the National Board 
Makes Its Report on Investigation of 
the Conflagration Hazard. 





A committee of twenty of the National 
Board of Fire Underwriters has submitted a 
report of its engineers on the conditions in 
St. Louis. The report states that owing tw 
the considerable heights, frequency of large 
area buildings, narrowness of streets, unpro- 
tected openings and lack of reserve water 
supply, the possibility of conflagration in St 
Louis is quite high. On the other hand the 
engineers found many fireproof and sprinkled 
risks, which taken in connection with the 
water supply, the excellent hydrant distribu- 
tion and the .ability to concentrate a number 
of fire engines at one point, reduces the proba- 
bility of conflagrations in the most important 
sections to a low point. The principal causes 
of the conflagration hazard are found to m 
hazardous exposures, lack of protective de- 
vices, excessive floor areas in some old-style 
department stores, although these last named 
are sprinkled. The report recommends the 
adoption of proper protection to openings, the 
disuse of exposed and combustible structural 
material, the replacing as fast as possible ot 
poorer and more hazardous buildings by those 
of a more satisfactory and fire-resisting type, 
but, pending such replacing, the protection of 
the present structures to the best advantage 

Recommendations in regard to water supply 
are that at the earliest possible date the gen 
eral pressure in the low service should be in 
creased so that in the congested district it will 
not be less than ninety pounds under condi 
tions of extreme domestic consumption as 
against fifty-five pounds for the whole city art 


present. Changes are also recommended in the 
high-pressure system and the replacing of 
all four-inch and smaller mains supplying 


hydrants with eight-inch and larger mains in 
the residence district and at least twelve-inch 
in the mercantile districts. The engineers 
found the fire department to be good on the 
whole, but the outlying districts are not 
properly protected and many of the fire 
engines have not sufficient capacity. Further 
more there should be more engine and hook 
and ladder districts in the central part of the 
city. Several recommendations are made im 
regard to the fire alarm system, which would 
correct a number of the defects from which it 
now suffers. 

More stringent building laws are urged with 
a view to putting a stop to the erection of 
frame buildings or additions within fire limits. 
The report also recommends that an ordinance 
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be passed providing for the complete regula- 
tion of the manufacture, sale and storage of 
all explosives and that a city department pe 
organized to supervise this class of business. 





HE BELIEVES IN PROFIT-SHARING. 





Agent at Red Wing, Minn., Undertakes to Cor- 
ral All the Business in Sight by a 
Rebating Scheme. 





Frederick W. Foot, agent at Red Wing, 
Minn., has brought down the wrath of his 
fellow agents by his enterprising endeavors to 
corral the business of the town through origi- 
nal if not exactly proper methods. The wily 
agent holds out to the insurers a profit-shar- 
ing bait, in consideration of which they agree 
to place their business in his agency for five 
years, each assured binding himself as fol- 
lows: 

“I also agree to use my influence to induce 
my friends and acquaintances to place their 
fire insurance business in said F. W. Foot’s 
agency. I further agree not to mention this 
contract to anyone.” 

Now comes the agent’s side of the compact: 

“In consideration of obtaining, before the 
year 1907, at least $50,000 aggregate insurance 
in the city of Red Wing, Minn., under this 
form of contract, said F. W. Foot agrees to 
make the signers of such contract sharers to 
the extent of 20 percent of the net profits of 
all of his fire insurance business, written dur- 
ing the entire year of 1906, to be distributed 
among them promptly at the end of 1906, or 
when their insurance begins, if later than 
1906, in the proportions which their premiums 
paid respectively bear to the whole amount of 
premiums paid under all of their insurance 
placed with him under said contracts, the 
amount so distributed not to exceed 20 percent 
of such premiums. And he guarantees that 
the amounts so to be distributed will not be 
less than 10 percent of such premiums. If he 
fails to obtain the $50,000 aggregate insurance 
above mentioned, then this agreement will 
be void.” 

It is scarcely necessary to state that this 
novel means of rebating to the insured will not 
be allowed to thrive at the Red Wing agency. 





IOWA MUTUAL TAX CASE. 


In the case of several Iowa state mutuals 
against the state auditor and state treasurer, 
to prevent their collecting taxes from them, 
the court has sustained a motion to dismiss 
the case so far as the state auditor is con- 
cerned, but keeping it in force as regards the 
treasurer, until the constitutional question of 
the right to tax these companies has been ad- 
judicated. 

+ + 


OLUND TAKES MISSOURI FIELD. 


J. S. Olund of Leavenworth, Kan., assist- 
ant state agent of the Continental in Iowa, 
has been appointed special agent of the Ameri- 
can of New Jersey and Security of Connecti- 
cut for Missouri, to succeed E. O. Basse, who 
is transferred to the Wisconsin field. 

+ 


MISSOURI! AGENCY APPOINTMENTS. 


#tna—wW. J. Roberts, Oak Ridge; J. C. Calfee, 
Mayview. 

Agricultural—B. J. Morrow & Co., Neosho. 

American, N. J.—T. B. Davis, Lucerne: T. G. 
Keith, Spickardsville; F. M. Lewis, Sumner; 
F. E. Schmid, Wayland; Smith & Howitt. White- 
ville; O. M. Smith, Agency: J. S. Whitaker, 
Walnut Grove; J. F. Scherer, Springfield. 

Amer. Cent.—Marmion Simmons, St. Louis; 
Watson & McCullough, Milan. 

American, Pa.—J. E. Lawton & Son, St. Louis. 

Calumet—R. B. Jones & Son, Kansas City; 
F. D. Hirschberg & Co., St. Lonis. 

Com’! Union—Nat C. Whaley, Osceola; James 
R. Ford, El Dorado Springs. 

Concordia—Francis M. Weeks, Alba; Crosby C. 
Johnson, Hamilton; Daniels & Zeigler, Novinger. 

German, Freeport—-E. Louis Klobasa, St. Louis. 

Germania—McBurney & Fishback, Odessa. 

Ger. Amer.—Mitchell & Hilburn, Marshall; J. 
P. Anderson, Cosby; J. M. Burchfield, Niangua ; 
Proctor Bros., Galt; D. E. Adams, Braymer; G. 
L. Stephens, Bunceton. 

Deleware—-John B. Harris, Fulton: F. W. Nie- 
dermeyer, Columbia; Duncan & Myers, Mexico. 

Hartfor€d—Wwm. C. Hawkins, Buffalo; Alfred F. 
Nay, Wheeling; Wallace Estill, Jr., New Franklin. 

North America—Chester BE. Clapp, John Kelley 
and Arthur B. Kelley. Kansas City 

Iowa State Mut.—F. L. Rees, Wellsville: W. L. 
Smith, Jonesburg; Dale D. T. Windle, Kidder ; 

T. Thorp, Nevada. 

Mercantile—J. H. Stanley, Mountain Grove; 
Jones & Cleino, Rolla. 





National, Pu.—J. E. Lawton & Son, St. Louis. 

National, Ct.—Z. T. Randall, Craig; Johnson 
Bros., Schell City. 

New Hampshire—John B. Harris, Fulton. 

Northern, Eng.—J. E Schmuke, Jackson. 

Queen—English & Clifton, Hamilton; B. P. 
Smith, Mound City; J. E. Schmuke, Jackson; 
A. H. Davis, Seymour. 

Reliance—Benj. M. Anderson, Columbus. 

Royal—Watson & McCullough, Milan; Camp- 
bell, Schenk & Co., St. Louis. 

Security, Ct.—J. D. Mohler, Warrensburg. 


ae +t 
FREEMAN TAKES MILWAUKEE FIRE. 

A. W. Freeman of Decorah, Ia., has been 
appointed special agent of the Milwaukee Fire 
for Iowa and Nebraska. The company will 
be well represented in the field. 





ST. LOUIS NEEDS SOME ATTENTION. 


High Commissions and Multiplicity of Agents 
Breed Disorder—A Few Companies Are 
to Blame for Conditions. 


The visit of the St. Louis agents to Chicago 
to talk over with western managers the con- 
ditions in that city will likely result in little 
being accomplished so long as companies are 
paying high commissions and appointing out- 
side men as agents. There are almost twice 
as many agents outside the board as in its 
borders. The custom is to appoint real estate 
and loan agents who control preferred busi- 
ness and building lines. So long as this class 
of business shows a great profit there will be 
hard competition for it and excess commis- 
sions will be paid. The trouble in St. Louis is 
that the difference between the rate on stocks 
and buildings is not great enough. The build- 
ings are more profitable and hence are eagerly 
sought for. If a logical schedule were applied 
in the city, which would give the correct per- 
centage of difference as to risks, the contest 
over buildings would be abated. 





HEPWORTH LANDS BIG LINES. 

A. W. Hepworth, president of the Clarke- 
Hepworth Company of Duluth, has captured 
the entire schedule of the street railway com- 
pany of Toronto, amounting to $1,750,000, and 
the entire insurance of the Canada Southern 
Railway terminals at Port Arthur, amounting 
to $750,000. Mr. Hepworth placed $500,000 of 
this business in the East, and the remainder is 
placed from Duluth. 





GENERAL WESTERN NOTES. 


The Calumet has appointed F. D. Hirsch- 
berg & Co. as its St. Louis agents. 


At Winona, Minn., the old firm of Basford 
& Frost is succeeded by Frost & Markle. 


The Inter-City Town Mutual Fire Insurance 
Company is being organized at Moberly, Mo. 

The Missouri Fire Prevention Association 
will hold a meeting at the Midland Hotel, 
Kansas City, April 25 

The Manufacturers Association of Kansas 
City is considering the organization of a $400,- 
ooo fire insurance company. 

The Calumet, which recently entered Mis- 
souri, has announced the appointment of R. B. 
Jones & Sons as its Kansas City agents. 

The Missouri field men have invited the IIli- 
nois specials to accompany them on the three 
days’ cruise up the Mississippi. Some of the 
men will attend, but demand that they pe 
“shown.” 

The Minnesota house of representatives 
has recommended for passage a house bill in- 
creasing the tax on the premiums of fire in- 
surance companies from 2 percent to 4 percent 
in towns having a fire department. 

Governor Folk of Missouri has signed the 
bill exempting fire insurance companies of 
other states doing business in Missouri from 
the payment of taxes on reinsurance premiums 
accepted on Missouri risks from companies 
duly authorized to transact business in Mis- 
souri, 

Robert W. Inman, an insurance agent of St. 
Louis, who represents the Great Eastern Cas- 
ualty & Indemnity as state agent, and two or 
three other parties are considering organizing 
an insurance agency as a corporation and giv- 
ing it the name of the Mercantile Insurance 
Agency. The corporation would adjust losses 
for the assured and companies, and conduct 
a general insurance business. 





LIFE INSURANCE CIRCLES. 


MEETING OF EXECUTIVE COMMITTEE. 








Likely That as Result of This Meeting Na- 
tional Association Will Have a 
Permanent Secretary. 


Matters of importance will come before the 
executive committee of the National Associa- 
tion of Life Underwriters, which meets in 
Philadelphia to-day. One of the most im- 
portant points to be discussed is the relations 
between the national association and the local 
association, and some recommendations will 
likely be made bearing upon the question of 
membership in the local association. 

As an outgrowth of the executive committee 
meeting, it is quite likely that the national as 
sociation will have a permanenpt secretary. It 
has been growing upon the association offi 
cials that the work is sufficient to keep a com- 
petent secretary very busy. Under the admin- 
istration of President Dolph the work of or- 
ganization has gone forward by leaps and 
bounds, and it is considered that a permanent 
secretary is necessary to keep in close touch 
with the elements which have been aroused to 
the point of co-operation. As a matter of 
course the executive committe to-day will 
discuss the program for the annual convention 
in September and will arrange it as far as 
possible. 





VICIOUS MINNESOTA BILL. 


A vicious bill has been introduced in Min 
nesota to make suicide no defense against the 
payment of life insurance claims. It reads: 

“The suicide of a policyholders in any life 
insurance company admitted to do business in 
this state shall not be a defense against the 
payment of the sum named in the policy, 
whether said suicide was voluntary or involun 
tary, or whether said policyholder was sane or 
insane, and any provision to the contrary in 
any such policy shall be null and void.” 

at ++ 
INDIANAPOLIS TRAVELERS MEN MEET. 


Life and accident agents of the Travelers in 
the Indianapolis district met at the Denison 
Hotel, Indianapolis, last Thursday. Manager 
W. E. Schilling presided. The contracts of 
the company and methods of getting business 
were discussed by Mr. Schilling, Paul Dekress, 
manager at Evansville; George W. Reed, man- 
ager at South Bend; Arthur C. Wells, special 
representative, and others. Luncheon was 
served at the Denison. About thirty persons 
were present. 

ae ++ 
WILL BE THE CHICAGO LIFE. 


The Chicago Life Insurance Company has 
been incorporated by those closely connected 
with the Mutual Life of Illinois. This indi- 
cates that the Mutual Life will change its 
name to the Chicago Life. Authorization was 
given recently by the board of directors of the 
Mutual to call a meeting to vote on a change 
of name. 

++ ++ 
DEATH OF B. J. MILLER. 

B. J. Miller, vice-president and statistician 
of the Mutual Benefit Life, died suddenly at 
his home in Newark, N. J., this week. He wa: 
taken ill on Monday, but appeared in perfect 
health on Tuesday. His death occurred 
10:30 on Wednesday morning. Mr. Mille: 
had been connected with the actuarial depart 
ment since 1867. In 1894 he was appointed 
second vice-president and was promoted to th: 


IT IS NOT EASY | 


to get territory with perpetual 
renewals under direct contract. 
We entered Ohio, Kentucky 
and Tennessee but recently, 
and have some Aer —er 
open. : 


SECURITY MUTUAL LIFE, Binghamton, W. Y. 
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vice-presidency in 1902. He was one of the 
leading actuaries of the country and a most 
capable official. 





THEY MAKE NUMEROUS ALLEGATIONS. 


Two Indianapolis Men Want Their Premiums 
Returned and Make a General Attack on 
the Special Contract Plan. 


Thomas R. Lewis and Harry B. Burnett of 
Indianapolis have started separate suits against 
the Reserve Loan Life of that city to recover 
premiums paid on twenty-payment life policies. 
Lewis in his complaint says that such a com- 
plicated transaction as that under which his 
policy was issued would drive “frenzied fin- 
ance to commit suicide.’ He asks that the 
company be enjoined from issuing special con- 
tracts since the company is a mutual organiza- 
tion. Burnett alleges that a continuance of 
issuing such contracts “would bankrupt the 
company as it has already almost done.” “By 
some system of jugglery,” says one of the 
complaints, “which he did not then nor does 
not now understand, the company pretended to 
lend him the earnings for seven years on a 
mythical twenty-payment policy, not one cent 
having changed hands.” By some “jugglery” 
he was given “an advantage over all the other 
stockholders, thus destroying the mutuality of 
the company.” 

The company says the suits were instigated 
by a busy, talkative agent of an eastern com- 
pany that wants some business and that the 
courts have long ago settled the validity of 
special contracts in Indiana. The cases will 
be fought to a finish by the company. 





CLEVELAND ASSOCIATION MEETS SATURDAY. 


The monthly meeting of the Cleveland As- 
sociation of Life Underwriters will be held at 


the Baldwin Hotel Saturday at noon, when 
W. R. Gilbert, manager of the Cleveland 
branch of the Mutual Life, will deliver an 


address on “Taxation of Life Insurance Com- 
panies.” This will be followed by a general 
discussion of the subject by the members of 
the association. This meeting will be one of 
the many that will be of benefit to the policy- 
holder as well as to the companies and is in 
line with the work that is now being done by 
the managers’ association. 
a+ ++ 
PROVIDENT SAVINGS ACTIVE. 
The Provident Savings is now handling Cin- 
cinnati as a metropolitan district. The con-- 
pany now has three general agents there, in 
ddition to J. Scott Anderson, formerly mar:- 
ager, who makes his headquarters there when 
not traveling the state. The latest appointment 
S. J. Thatcher, who goes there from Chi- 
cago. Superintendent J. N. Arvin is in ana 
o- of Cincinnati constantly and is fast whip- 
‘ing the affairs of the company there into 
shape. In addition to Mr. Thatcher, Irvin L. 
ifughes and Sinclair Randall hold the positions 
i general agents. The company is making a 
thorough organization of the state, and ap- 
pointments at various places can be looked for 
om time to time. 
+s ++ 
COOKE IS A WINNER. 
Hamilton Cooke of St. Louis, inspector of 
encies for the southwestern department of 
New York Life, was winner of the trip 
New York to attend the anniversary exer- 
s, his department having written and paid 
more business in the first three months 
the year than any other in the country. 
+ ~~ 
REFUSED LICENSE BY NEBRASKA. 
he Bankers Union of the World has been 
reused a license in Nebraska, the last annual 
report showing many claims to have been 
sc\led below acknowledged liability as shown 
in previous reports. The order will institute 
moindamus proceedings in an effort to forec 


the insurance department to license it. 
+ ~~ 


WILL GET FORTY PERCENT. 
idge Dennis of Baltimore has filed an 
op'nion ratifying the account of the auditor 
declaring a 40 percent dividend to the matured 
ceriificate holders of the Monumental Mutual 





Life Insurance Company, which went into re- 
ceivers’ hands last September. The receivers 
have collected $101,434, out of which $67,000 is 
left for distribution, after allowing for the 
repayment in full of $3,088 overpayments by 
policyholders and $4,000 for commissions and 
expenses, and the retention of $17,000 by the 
receivers for future expenses. ‘The claims un- 
der matured policies amount to $158,000, and 
$63,000 will be paid on this account, leaving 
$4,000 for future distribution. 

+ + 

WANT SAFETY FUND DIVIDED. 

A number of the old safety fund policy- 
holders of the Hartford Life are seeking to 
have passed a bill by the Connecticut legisla 
ture which would permit them to bring action 
in court for a distribution of the safety fund 
and the winding up of that part of the com- 
pany’s business. The company is energetically 
opposing the measure. 





PEORIA ASSOCIATION A LIVE ONE. 


Some of the Features of Its Work and What 
It Proposes to Do in the 
Fature. 


The Life Underwriters Association of Pe- 
oria is preparing for an interesting meeting 
in May of this year. It will be its annual 
gathering. 

The members of the association are highly 
indignant at an editorial that appeared re- 
cently in the Sunday Morning Star of that 
city, which was against old-line insurance. 
The editor was at one time an agent of the 
New York Life and has attended banquets of 
the Peoria association. The executive com- 
mittee held a meeting to discuss the article 
but it was decided to ignore it. 

Peoria is being overrun with bond schemes, 
assessment associations, and new fraternal or- 
ganizations, all of which keep the old-line 
agents working hard to show the fallacy of 
many of these propositions. The main effort 
is to disprove the false statements that repre- 
sentatives of these concerns make. The Peoria 
association expects to have a debate as to the 
effect of these organizations on the public. 

At a future meeting of the association Paul 
W. Cleveland will read a paper on “Life In- 
surance and Its Connections With Country 
Clubs.” 

The Peoria association was the main instru- 
ment through which the national association 
reduced the minimum fee for local associa- 
tions from $25 to $10. 





NORTHWESTERN NATIONAL AFFAIRS. 


Insurance Commissioner O’Brien of Minne- 
sota has issued a statement addressed to the 
Northwestern National Life, expressing the 
opinion that the company is solvent and that 
the personnel of the new president and direct- 
ors is a sufficient surety that the company 
will be _economically and honestly managed. 

Jaffray, cashier of the First Na- 
tional Bank of Minneapolis, has been elected 
vice-president of the company, succeeding A. 
F. Timme. The resignation of F. J. Sackett, 
the old secretary, has not yet been accepted. 

++ ++ 
AGENCY DIRECTOR STEVENS RESIGNS. 

Ralph C. Stevens, agency director of the 
Title & Trust branch of the New York Life 
in Chicago, has resigned as of May 1, to enter 
the manufacturing business. Mr. Stevens is 


Of the policies written during the last 
5 years by the ILLINOIS AGENCY of the 


Phoenix Mutual Life Ins. Co. 


are still premium paying. 
WHY? 
Because Phcenix policies are honest policies. 
Because Phcenix dividends are good dividends. 
Because the Phoenix fulfills every promise. 
A renewal commission contract 
with the Pheenix is worth something 
DO YOU WANT ONE 
for Chicago or other Illinois territory ? 
ADDRESS 
Jules Girardin, Manager, 
184 LA SALLE riiay CHICAGO, ILL. 
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interested in the patent of a device to attach 
to typewriting machines. He is son of FE, 
D. Stevens, former secretary of the Illinois 


Life, and is a nephew of President Stevens of 
the company. Mr. Stevens was formerly in the 
agency department of the Illinois Life. He 
has made a success in his work, but 
greater possibilities in his new venture. 


GRAND RAPIDS LIFE UNDERWRITERS: 


President Dolph and Vice-President Van Sickle 
of the National Association Addressed 
Grand Rapids Men. 


sees 








John Dolph of Cincinnati and William Van 


Sickle of Detroit, president and vice-president 


respectively of the National Association of 
Life Underwriters, were in Grand Rapids 
April 5, addressing an informal meeting of 


the members of the Grand Rapids association. 


W. H. L. Ten Broek of the Metropolitan pre- 
sided, and there were twenty-seven members 
present. The talks of the visiting officials 


were along the line of pointing out an awak- 
ened interest in associations of life men, one 
of the principal sources of benefit being the 
spirit of fraternalism that comes from meet- 
ing with one’s competitors. 

President Dolph said: “Life insurance is a 
profession where we are expected to go out 
and persuade men to do things. It is not so 
in many other professions, cunmsequently life 
men must be salesmen and should be well edu 
cated in order to be successful.” 





SUING ON HIS BOND. 
T. G. Witherspoon, manager ot the State 
Life for Ohio, A. Court of Colum- 
bus on a bond for $1,000 for an alleged short- 


is suing S. 


age. Mr. Court was formerly at Toledo with 
the State Life, but was recently appointed 
district manager of the Reliance Life at Co- 


lumbus. 
++ ++ 
REARRANGES ITS INDIANA FIELD. 
The Security Mutual Life 
ranged its affairs in Indiana; Jacob Frankel, 
its former state manager, who resigned, to go 
with the Security Trust & Life, having con- 
cluded to remain with the Security Mutual, 
The state will be divided into seven districts 
with a manager in charge of each. 
+e ++ 


has now rears 


MORAN MADE GENERAL AGENT. 

J. J. Moran has been appointed general agent 
of the Security Trust & Life in Chicago, and 
expects to develop a fine grade of business. 
He is an experienced life man. 

++ ++ 
BUILDING UP CHICAGO AGENCY. 

The United States Life has now opened its 
Chicago agency in the First National Bank 
building, O. E. Kennon being city manager. 
Superintendent of Agents Shockney is giving 
personal attention to the work and is deter- 
mined to make the company a greater factor in 
Chicago. 

aoa + 


REINSTATES POLICY. 

The Iowa supreme court last week ordered 
the Northwestern National Life to reinstate 
the policy of August Mettner. He was in- 
sured in one of the concerns that company ab 
sorbed. On Sept. 26, 1902, he sent to the com 
pany his July and October premiums, stating 
that he did not recognize the company’s state 
ment that his policy had lapsed, and that if 
it did not accept the premium he would seek 
redress in court. It did not reply till October 
11. This delay the court held was equivalent 
to a waiver of the forfeiture. 

+ + 
TOLEDO ASSOCIATION’S BANQUET. 

The Life 
writers held its annual banquet at the St. 
Charles Hotel last week. President Dolph 
and Vice-President Van Sickle of the Na- 
tional Association were among the speakers. 
Other speakers were State Senator L. L. H. 
Austin, H. G. Lyle, attorney for the Home 
Life at Detroit, Rev. E. R. Allen and F. L. 
Dustman. President Holt of the Toledo 


Toledo Association of Under- 
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About 
a large 


association acted as_ toastmaster. 
forty persons were present, including 
number of ladies. 





EQUITABLE IMBROGLIO IS THE TALK. 


Developments in the Plan to Mutualize the 
Company Come Almost Every Day 
and Delay Proceedings. 


the talk 
while its 


still 
and 


rhe imbroglio is 
’ ‘ ng ! fe 
business has kept moving, no doubt the great 
publicity has had a effect. The 
company is making a hard fight to hold its 


Equitable 


Mmsurance men, 


deleterious 


agency forces intact. The marvel of it is 
that so few agents have left the company 
Naturally, there wil be defections unless 


the affairs are.straightened out soon. It is 
‘an uphill fight for an Equitable agent to 
write business in the fact of so much con- 
troversy. 

Another complication is 
by a stockholder, F. B. Lord, to restrain 
the company from carrying out the mutual- 
ization plan, on the ground that the interests 
of stockholders would) be impaired. This 
case was brought in the supreme court at 
Brooklyn, and the attorneys have been given 
until Friday in which to file briefs. 

the proposed plan to mutualize has been 
submitted to the New York insurance de 
partment. The superintendent is not disposed 
to act until a decision is reached in the 
Lord case, and has turned the matter over 
to the attorney-general. Mr, Hyde and _ his 
friends balked on the proposition to hand 
over the control of the executive committee 
to the policyholders. The insurance super 
intendent is understood to have been pleased 
with the original arrangement as to the re- 
organization of the committee, and is not 
disposed to act favorably on the mutualiza- 


the suit brought 


tion plan unless the first agreement is ad- 
hered to 
Charles W. Morse of the ice trust, who 


owns fifteen shares of Equitable stock, was 
allowed to become a party in the Lord case. 
It is now stated that several state depart 


ments expect to make an investigation of the 
company 

Mhe papers are printing pages of 
feature cartooning Mr, Hyde and 
giving pictures of him, his coaches, summer 
home, ete 

\ bill has been introduced in 
York legislature to enable the 
Equitable to be retired. 


daily 
stories, 


New 
the 


the 


stock of 


WANT TO TAX DEPOSITS. 
The authorities of Shawnee county, Kansas, 
in. which tax thi 
deposits of life insurance companies with the 


lopeka is located, want to 


state treasurer. April 18 has been set as the 


date on which representatives of companies 


may appear before the county board and give 
their reasons why the proposed tax should 
not be levied The Hlinois Life has about 
$400,000 in securities in Kansas, largely due 
to the reinsurance @f the Kansas Mutual, 
and it would get caught for about $10,cceo in 
taxes 


te at 


PAIGE LANDS A BIG POLICY. 


F. O. Paige, eastern Michigan agent of the 
Mutual Life of New York, has written a 
policy for $200,000 on the life of Hamilton 


Carhartt, clothing manufacturer of Detroit, 
which, it is claimed, is the largest single policy 
ever issued in the state. 


Pam = 
IS $7,584 


lhe annual premium 
lhe policyholder says that long ago 
he decided to devote the first third of his life 
to education, the second third to the acquis1 
tion of means, and the last third to enjoyment 
He felt that he could better enjoy himself aftet 
having fully protected his family. 

Mr. Carhartt’s $2¢ 


1.COO policy is on the 


WANTED 


A god man who can produce at least $50,000 of 
business @ year to take an interest in THE SAYERS 
LIFE AGENCY. No money required. Call 
ally or address 


No. 325-27 Carlisle Bldg., Cincinnati, Ohio, 


con 





person- 

















tinuous installment plan. It guarantees an an- 
nual income of $10,000 to Mrs. Carhartt for 
life, in the event of Mr. Carhartt’s death. In 
the event of Mrs. Carhartt’s death, the chil- 
dren would receive $10,000 annually until 
twenty payments had been made. Mr. Car- 
hartt carries other policies, making his total 
life insurance fully $300,000. 

=+ ++ 

METHOD OF AGENCY SUPERVISION. 

The New York Life in its weekly bulletin 
presents the method pursued by the agency 
committee of the trustees at the home office. 
The committee consists of A. G. Payne, W. B. 
Hornblower, Woodbury Langdon, G. A. Mor- 
rison, Henry C. Mortimer, George W. Perkins 
and Thomas A. Buckner. This committee 
meets every other Wednesday. It has charge 
of the appointment of inspectors of agencies, 
supervisors, general managers, managers and 
agency directors. It fixes their compensation 
as it does that of the agents. It gives its 
approval to all business methods, bulletin 
schemes, prizes and bonuses. It reports to the 
full board of trustees once every month. Mem- 
bers of the committee other than officers of the 
company are allowed $20 for each meeting. 





JACKSON SPEAKS AT GRAND RAPIDS. 


Lecturer of the Mutual Life Addressed Several 
Meetings in the Two Days He 
Was in the City. 


Jacob A. Jacobson of the Mutual Life was 
in Grand Rapids last Thursday and Friday. A 
general meeting of life men was held Thurs- 
day morning at the St. Cecilia building, at 
which H. Wibert Spence. western Michigan 
manager for the Mutual Life, presided. Mayor 
Sweet gave an interesting address of welcome, 
stating that in his efforts to secure .a better 
system of gathering garbage, the building of a 
detention hospital to care for contagious dis- 
eases other than smallpox, and a pure water 
supply, he felt that he was meriting the good- 


will of the life insurance companies doing 
business in that city. His remarks were well 
recel \ ed. 


Mr. Jackson spoke along the lines already 
outlined in THe WESTERN UNDbERWRITER, and 
answered many questions. “When people talk 
to you of the reserves that the old line com- 
panies are piling up, tell them,” he said, “that 
it is only the mortality fund. Dismiss at once 
from your minds the thought that there are 
mortality and reserve funds as distinct ele- 
ments.” He said that the reason companies 
were paying less dividends now than they were 
ien vears ago was because interest rates were 
lower, also that the different policies being 
written now had more liberal features. 

In the afternoon Manager Spence tendered 
the Mutual Life agents a luncheon at the Liv- 
ingston Hotel, which was followed by an ad- 
dress by Mr. Jackson. In the evening Mr. 
Jackson gave a general lecture to the public at 
the St. Cecilia building, under auspices of the 
Grand Rapids Business University. 





LIFE NOTES. 


The convention of western agents of the 
Equitable will be held at Chicago, May 9-11. 

Augustus Uhfelder, manager of the Equit- 
able Life at Montgomery, Ala., dropped dead 
while visiting the home office on Monday. 

Some of the agents in Columbus are com- 
plaining largely of rebating and decidedly un- 
professional methods on the part of others. 

John H. Chappell, district manager of the 
Home Life at Hillsdale, Mich., will shortly 
leave the insurance business, to enter other 
lines. 

Maj. F. A. Kendall of Cleveland was in 
Philadelphia last Monday, attending the regu- 
lar quarterly meeting of the Penn Mutual 
\gency Association. 

lhe further taking of testimony in the case 
f the Mutual Life of New York against the 
estate of James L. Blair of St. Louis has been 
postponed until June 

Lucian Seymour, for many years secretary 
of the Royal Arcanum in Ohio, has been ap- 
pointed field manager of the National Union. 
the Toledo fraternal 

Edward Schafer, formerly a New York 
Life agent at St. Louis, has been arrested at 
Kansas City and returned to St. Louis on a 





charge of having forged the name of Julius 
Goldwasser to a note for $200, alleged to have 
been given in payment of a premium. Mr, 
Goldwasser says he did not apply for insurance 
or give any note. 

A. J. Flitcraft, the life insurance publisher 
of Oak Park, Ill, has just issued the “Life 
Insurance Manual” for 1905, which is regarded 
as the best in the market. 

The new life company being organized by 
R. D. Hughes at Indianapolis will be known 
as the Majestic Life. If will be organized 
under the legal reserve law. 

Edward Closs, who has been with the Mis 
souri Pacific Railway at St. Louis, has been 
appointed city manager of the National Life 
of Vermont by General Manager Poindexter 

The American Insurance Union, the Co- 
lumbus fraternal, has begun the erection of a 
national temple in West Broad street, Colum- 
bus. With the lot, the building will cost about 
$80,000. 

A. W. Kennedy has resigned as superin- 
tendent of Cincinnati No. 3 district of the 
Prudential, after about three years’ tenure of 
the office. He is succeeded by A. C. Smith 
of St. Louis. 

Olmsted Bros. & Co. of Cleveland, state 
agents of the National Life of. Vermont, report 
a gain of $165,766 in new insurance during the 
first three months of the year, and a gain of 
$8,558 in premiums. 

Commissioner Barry of Michigan has re 
voked the license of the American Fraterna! 
Association. a colored fraternal of Detroit, be 
cause it failed to make its report to the in- 
surance department. 

J. A. Jackson of the domestic agencies de 
partment of the Mutual Life of New York ar 
rived in Columbus Monday, and will deliver a 
series of lectures on life insurance at the col 
leges in that vicinity. 

President John A. Hall of the Massachusetts 
Mutual Life was the guest of E. W. Snyder 
and J. T. Dewey, general agents at Cleveland, 
last Monday. Mr. Hall is making a business 
trip through the country. 

The Missouri State Life has appointed O. ¢ 
Powell of Macon, Mo., manager for easter: 
Nebraska; G. M. Cunningham of Oklahoma 
City manager for that territory, and W. C 
Sebring of Steelville, Mo., manager at Sedalia, 
Mo. 

The third annual statement of the North 
American Investment Company, shows assets 
of $829,264.15. The company began business 
just three years ago, with a capital of $125, 
000. The company is now licensed and doing 
business in twenty states. 

A bill has been introduced in Rhode Island 
to incorporate the Cosmopolitan Life Assur 
ance Society of the United States to do life, 
accident, health, liability, fidelity and tith 
guaranty business. Capital $100,000, with th« 
privilege of increasing it to $2,500,000. 

The West Virginia Benefit Insurance Com 
pany of Bluefield, with $10,000 capital, has 
heen incorporated to conduct a life insuranc: 
business. The incorporators are Richard Wai 
kins, S. B. Moore, J. W. Moore, C. F. Wax 
kins and T. W. Cobbs, all of Bluefield. 

Memorial services for the late Alonzo W 
Kimball, general agent of the Northwestern 
Mutual Life at Chicago, were held at the First 
Congregational Church in Evanston, TL. last 
Sunday afternoon. Representatives of the G. 
A. R. and of the insurance company wer 
present. 

Harry C. Spinks of Newport, Ky., has los 
his suit against the Mutual Reserve Fund Li! 
Association, in which he sought to recov 
$30,000 under the policy of his father, wl 
was drowned in 1899. <A decision was givé 
on the ground that action was not broug! 
within one year from the death of the assure 


LIFE AGENCY 


An active life insurance manager of nine years 
experience, producing an average of two million 
dollars of new business per annum, would like t 
open negotiations for an agency in the Centra 
Western States, or New York City, with a progres 
sive, first-class life insurance company. Bond 
reference, ability and reliability of the best. A! 
communications treated with confidence. Address 


e $9 Care THE —————————— 
“Chicago,” WESTERN UNDERWRITER 
164 La Salle Street, CHICAGO, 
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AMONG THE CASUALTY MEN. 








ACCIDENT MANAGERS MAY ORGANIZE. 


Some Cleveland Men Show Interest in the 
Cincinnati Accident Underwriters Asso- 
ciation and Want One Like It. 


A few of the casualty agents at Cleveland 
have under consideration the organization of 
an Accident Underwriters Association  sim- 
ilar to that formed in Cincinnati two 
years ago. They have written the Cincinnati 
association for an outline of the basis on 
which its organization was completed, which 
has been promptly furnished by that associa- 
tion. H. C. French, district agent of the 
Philadelphia Casualty at Cleveland, is foremost 
in the work of organization in that city. He 
says that he considers an association of that 
sort an invaluable institution and he will do 
all in his power to effect its establishment in 
Cleveland. There are very few of these acci- 
dent associations throughout the country, the 
casualty agents being slow to get together 
for a thing of this sort. More cities are ex- 
pected, however, to follow in the footsteps 
of Cincinnati in this regard. 


some 





GETS OUT A NEW POLICY. 

Gratified with the instant success which at- 
tended the recent issuance of its “Climax” 
policy, the United States Casualty has now 
put upon the market another contract known 
as the “Superlative,” its distinctive feature be- 
ing the promise of $10,cco indemnity for loss 
of life, as against the usual $5,000, with the 
doubling of the amount if the assured be killed 
while a passenger on a public conveyance. 
The policy further pays $50 per week indem- 
nity in case the insured be so badly injured 
as to be confined in a hospital for treatment 
during a period not to exceed twelve con- 
secutive weeks. Moreover, the contract grants 
an indemnity not to exceed $50 for physician's 
services, if the assured be injured so as to re- 
quire medical attention without, however, be- 
ing forced to go to a hospital. 

+t ++ 
SURETY UNDERWRITERS DINE. 

The Surety Underwriters Association of 
Chicago held its second annual dinner at 
the Union League Club on Thursday night 
of last week. George D. Webb of Conkling, 
Price & Webb, general agents of the United 
States Fidelity & Guaranty, acted as toast- 





master, and a number of local and visiting 
underwriters made speeches. The association 
feels that it is quite necessary to strengthen 
its organization, in order to maintain condi- 
tions in Chicago as good as they are, as the 
surety situation is considerably disorganized 
in a number of places, and there is danger 
that Chicago may suffer from this fact. 
++ ++ 

ALEXANDER INSPECTS ENGLISH FIELD. 

General Manager H. G. B. Alexander of 
the Continental Casualty attended the meeting 


of the executive committee of the Interna 
tional Association of Accident Underwriters 
and also the classification committee of the 


same association in New York last 
then sailed for England. He will look over 
the field and decide whether the Continental 
will operate in Great Britain. The Preferred 
and North American Accident are both in 
that country. 


week and 





WILL HAVE INTENSIVE CULTIVATION. 


Illinois Surety Company Will Adopt Plan to 
Get Agents in Every County in 
Its Home State. 





The 
just 


Illinois Surety 


commencing 


Company, which is 


business in Chicago, ex 
pects to follow an intensive system of cultiva 
tion in its home state. 


Chicago and have 


First it will begin in 
a superintendent of agents 
for the county, who will drum up trade among 
the Chicago agents, solicitors and brokers 
Agents will also be appointed in the suburban 
points of Cook county. There are a large 
number of these suburban agents writing fire 
insurance and their services will be utilized by 
the Illinois Surety 

The company will also organize every 
county in the state and will have an agent at 
every point possible. Its plan is to have a 
field man to educate its agents in the writing 
of surety business and show them the 


possi- 
bilities in that line. 





PERMANENTLY DISABLING INJURIES. 
The main losses that come to liability com- 
panies are those from 
injuries. If a 


permanent disabling 
man receives an injury that 
will discount for all time his ability to work 
at his trade, the company will be called upon 
to pay a rather large amount The longer 
these claims remain unpaid the larger they 
will ultimately be, as a general rule. The 
inverse ratio is true where the injury is not 
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FORTY-FIFTH YEAR 





HOME LIFE 
INSURANCE COMPANY 
OF NEW YORK 


GEORGE E. IDE, President 





Admitted Assets...... 
Policy Reserve, etc......... 


Dividend-Endowment Fund. . 
(Deferred Dividends) 
Net Surplus.......... 


Insurance in Force 


... $16,606,229.07 
13,783,512.00 
1,290,036.00 


1,134,104.25 
74,892,289.00 











CHARTERED 1866 


Hartford Life Insurance 
Company, 


HARTFORD, CONN. 
GEO, E.KEENEY, Pres. CHAS. H. BACAL'., Seo’y. 





Up to date in business methods 
—in contracts —in plans — 
BEST Insurance to Buy or to 
Sell—Ordinary Life and 
Limited Payment Policies— 
Automatic Endowments at 80 





$25,500,000 PAID TO BENEFICIARIES. 
Liberal Contracts for Business Getters. 
INVESTIGATE 











TO BOND MEN 


THE MIDDLESEX BANKING COMPANY 


of MIDDLETOWN, 


30th YEAR OF BUSINESS 


CONNECTICUT 
ASSETS, $6,767,338.32 


TWENTY-FIVE MILLIONS OF ITS SECURITIES MATURED AND PAID 
UNDER STATE SUPERVISION 


Now offers its 10 year 44 per cent 


PARTICIPATING COLD BONDS 


INTEREST PAYABLE ANNUALLY 


The Maturity Value of these Bonds is $200.00 and upwards. 
Annual payment 10 per cent of Maturity Value of Bond. 


Payments may be made aunually, semi-annually, quarterly 
or monthly. 


CENERAL, SPECIAL and LOCAL ACENTS 


$2,500 to $7,000 


52 Broadway . - 





paid to traveling special agents. 
record of the Middlesex Banking Company in the field of 
participating investment bonds has never been equaled. 
Address all communications to 


MIDDLESEX SECURITIES 


The 


COMPANY 
- NEW YORK 


L. E. SPENCER, Western Manager, Home Office 


DEANE & DEANE, Wisconsin Mogrs., Wells Bidg., Milwaukee 





The Massachusetts 
Mutual Life Insurance Co. 


SPRINGFIELD, MASS. 
INCORPORATED 1851 











Assets, January 1, 1905, $37,071,297.57 
Liabilities, $33,770,674.54 
Surplus, $3,300,623.03 


paid-up and cash surrender 
written in every policy 


Definite values 


JOHN A. HALL, President 

HENRY M. PHILLIPS, Vice-President 
W. W. McCLENCH, 2nd Vice-- resident 
W. H. SARGEANT, Secretary 


CINCINNATI OFFICE: 201 Johnston Bullding. 
CHICAGO OFFICE: 316 Merchants’ Loar & Trust Building 
L. Brackett Bishop, Mgr. 











National Life Insurance Company 
OF VERMONT 
Established in 1850. Ousanion in 42 States. 
Josera A. De Borer, Senate 
James IT. PHEeLPs, Vice-President 
James B. Estee, 2nd Vice-President. 
Osman D. CLark, Secretary. 








H. M. Curier, Treasurer 
A. B. Bisnee, Med. Director. 
C. E. Moviton, Actuary. 
F. A. HowLanp, Counsel. 


This Company held January 1, 1905, and gained 
uring the past decade: 


Assets, - $31,398,453.67 Gain. 1844 
Surplus, - - 3,458 ,075.90 Gain, 142¢ 
Insurance, - 134,761,554.00 Gain, 107 ¢ 


Sells the Best and Most Modern in Life, Term, 
Endowment and Annuity Insurance. 


OLMSTED BROS. & CO.., State Agents 
Williamson Bldg., Cleveland, Ohio 








D. G. DRAKE, 432 Marquette Bidg., Chicago, Ill. 
ceemmaal 
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permanent or does not disqualitfy a man to 
work at his trade. Most adjusters, therefore, 
are anxious to get rid of serious injuries as 
soon as possible. 





MICHIGAN RESERVE LAW IS AMENDED. 


Co-operative Life, Accident and Sick Benefit 
Associations Will Be Obliged to Have at 
Least $2,000 Emergency Fund. 





Last week the Michigan law relating to the 
organization and management of co-operative 
and mutual benefit associations was amended 
so as to provide that every co-operative asso- 
ciation or society organized under the law 
shall maintain a reserve or emergency fund, 
which shall be deposited with the state treas- 
urer, and shall be $2,000, except under the 
following conditions: When the premium in- 
come in one year exceeds $25,000, but does not 
exceed $50,000, the emergency fund shall be 
$3,000; where the premium income exceeds 
$50,000 in a year, the emergency fund shall be 
$5,000. The law was also amended in some 
other particulars. As the amendment goes 
into immediate effect, Commissioner Barry 
has given such gompanies as have not already 
a $2,000 emergency fund deposited with the 
state treasurer until May 1 to make the full 
deposit. 

Several of the larger associations already 
have up the maximum amount required, $5,000 
and the Phoenix Accident & Sick Benefit has 
up $10,000 with the state treasurer. There are 
eight accident and sick benefit associations 
that have less than the minimum required by 
the amended law. Seven of these will have 
to put up an additional $1,000, and one of 
them $500. As a few of them are very small 
affairs they will probably be considerably em- 
barrassed by this sudden call for additional 
funds. 








MAY RESCIND ITS ACTION. 

The action of the burglary compact in Chi- 
cago in meeting the competition of the Ameri- 
can Bonding Company has had the effect of 
causing a general hammering down of rates 
and it is now likely that a meeting will be 
called to rescind the former action. Competi- 
tion has been manufactured to get lower rates 
and the public has knowledge of the fact that 
lower rates can be secured. In this way the 
compact companies feel that they have lost 
considerably more than they have gained. The 
American Bonding makes a difference of $2 
on dwelling policies and $2.50 on flats. The 
American Fidelity Company of Vermont 1s 
outside of the compact but its main competi- 
tion is in writing policies of less denomination 
than $1,000. 

at at 
GETS THE POSTAL BONDS. 

ty quoting a flat rate, the National Surety 
has secured a contract bonding all postal 
clerks and letter carriers throughout the coun- 
try, the bond being $1,000 each. The busi- 
ness was formerly carried in various com- 
panies at rates ranging from 30 cents to $2. 
‘The contract does not include railway clerks, 
who are bonded for $1,000 each by the Ameri- 
can Surety at a 50-cent rate. 

+ ~~ 
NEED OF HONEST PHYSICIANS. 

The accident and health companies are in 
need of a competent and honest physician in 
every locality. They should combine on a 
man and compensate him sufficiently to get 
good service. Companies are now to a large 
extent relying on the assured’s physician. 
He takes the side of his patient and assists 
him in getting as much money as possible. 
‘The companies should have a man on the 
ground whom they can trust. Too little at- 
tention has been given to this phase of the 
business. 

~~ + 
METHODS IN SOLICITING. 

Letters are being sent out by the Metropoli- 
tan Plate Glass & Casualty to the large pro- 
ducers in the personal accident department, 
asking them to write out a description of the 
methods that have proved most effective in 





securing business. These contributions to the 
science of solicitation are to be printed in the 
Metropolitan Message. 





CASUALTY NOTES. 


The Federal Union Surety of Indianapolis 
proposes to enter Tennessee. 


The London Guarantee & Accident is having 
its Missouri license amended so as to permit 
it to do credit business in that state. 

Manly H. ‘Thompson, who has purchased a 
fire agency at Zanesville, Ohio, will also con- 
duct a casualty agency in connection with 
same. 

The Maryland Casualty experienced a loss 
ratio of 92 percent on sprinkler leakage in- 
surance during the first three months of this 
year. 

Theodore Summerland and D. F. Sullivan 
hecome managers of the southern California 
department of the Continental Casualty at 
Los Angeles. 

The Pennsylvania Casualty has added $3o00,- 
000 to its resources, half of which goes to 
capital and half to surplus. This makes the 
capital $350,000. 

Carl H. King, general agent of the Penn- 
sylvania Casualty for Georgia, has entered into 
partnership with Albert T. Akers. The firm 
will be known as King & Akers. 


The Missouri legislature passed a bill raising 
the maximum indemnity which can be claimed 
against public service and private corporations 
in case of death from accident from $5,000 
to $10,000. 

Frank Blakeslee and his brother are the 
successors of their father, the late Frank 
Blakeslee, with the Commercial Mutual Acci- 
dent in Cleveland. The office has been re- 
moved to their home. 


The Maryland Casualty has ceased writing 
plate glass set with clamps under the Ganter 
patent, as it takes so long to replace glass 
the company’s reputation for prompt settle- 
ments is likely to suffer. 


The American Mutual Aid Association of 
St. Louis has reinsured its business in the 
Continentsi Casuaity. Percy Stone, the man- 
ager, and A. B. Lynn, the secretary, become 
district managers of the industrial department 
of the Continental at St. Louis. 

A bill is pending in the Illinois senate to 
impose upon surety companies operating in the 
state a tax of 3 percent on the premiums col- 
lected in cities and villages. This tax is to 
be for municipal purposes. It is in addition 
to a 2 percent tax levied by the state. 

The National Surety has effected a satis- 
factory adjustment in the famous litigation 
growing out of the bankruptcy of the Southern 
Car & Foundry Company of Anniston, Ala., in 
1903, by paying $96,343, including expenses. 
The American Surety is also slightly inter- 
ested in the case. 


To the already long list of attractive per- 
sonal accident policies now upon the market 
is that newly presented by the New Amster- 
dam Casualty, called the “Perfected Disa- 
bility Policy.” The new contract covers “every 
accident, every illness, every disease,” and pays 
most liberal benefits. 

Owing to sharp competition between the 
New York Plate Glass and the New Jersey 
Plate Glass insurance companies, rates at Balti- 
more have been cut to the bone. Local agents 
in that city are petitioning their companies 
to call the combatants off, else the business, 
already sadly demoralized, will be completely 
ruined. 


Treasurer Thomas of the Fulton Asylum for 
the Insane of Missouri has absconded. He 
is alleged to have embezzled about $15,000 
of the state funds. He was bonded in one 
of the Baltimore companies. As his shortage 
dates back several years it will not be known 
how much the surety company is caught for 
until the investigation of the accounts is com- 
pleted. 

James C. Rudd, general agent for the Ocean 
Accident & Guarantee, has moved his offices 
from Joplin, Mo., to Kansas City, and will 
make headquarters in the Kemper building. 
Mr. Rudd’s general agency embraces the states 
of Missouri, Kansas, and Oklahoma and Indian 
Territories. Justin Blackman, the former gen- 
eral agent, will be city agent of the corpora- 
tion in Kansas City. 





BANKERS LIFE 


Insurance Company 
OF THE CITY OF NEW YORK 


desires to secure General Agents in the 
larger cities and towns in Illinois and 
Missouri, to whom it offers a very liberal 
contract,carrying with it first and second 
year commissions, together with con- 
tinuous renewals thereafter. 


The company has made a very large 
increase during the last five years, a 
record unprecedented by any insurance 
company in the United States. Insur- 
ance underwriters who are desirous of 
securing a permanent location with a 
guaranteed future income will kindly 
communicate with 


Frank Tully, Manager of Agencies 
31 Nassau St., New York City 








Get a 
General 











Agent’s 
Contract Direct 
With the Company 








Good Territory in Illinois, 
Michigan or Indiana 








GERMANRIA 


FIRE INSURANCE COMPANY 


Organized 1859 


62 and 64 William St., Cor. Cedar, New York 


Statement January ts 1905 








Cash Capital. . ..$1,000,000.00 
Reserve for Unearned Premiums. .... 2,524,219.17 
Reserve for Losses and all other 
IE irae eas, ae 189,255.06 
DI. cana aiid Runs ckwaweunnns 2,639,225.50 
| ee $6,352,699.73 


HUGO SCHUM ANN, President. 
Fr. Von BEEnovrTH, V.-Pres. Geo. B. Epwarps, V.-Pres. 
CHARLES RUYKHAVER, Sec. GusTav oe Ass’t Sec. 


Western Departm 
E.G. HALLE, Mgr. Royal Insurance Building, Chicago, Ill. 














THE COLUMBIAN 
NATIONAL LIFE INSURANCE 
COMPANY 


BOSTON, IrlASS. 


Incorporated under the 
laws of Massachusetts 








ig gS PARKER, - - - - President 
ORNES, New York - l 

WM. ‘BUTLER WOODBRIDGE, Boston Vice-Pres. 

GEO. H. HOLT, Chicago. - j 
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INDIANA SPECIALS EN FETE. 
(Continued from Page 6.) 


line” and the “profit line.” Like Mr. Cromer, 
he also addressed himself to the younger men 
in the field. He advised them to be watchful 
of the companies’ interests, observant of con- 
ditions and practices, and not to be afraid 
to take issue with the home office whenever 
in their judgment the home office was wrong. 
Too many managers, he thought, were satis- 
fied with merely signing the letters of the 
daily report man without giving original con- 
sideration to his comments or suggestions. He 
pointed out that many agents had shown them- 
selves such masters of the situation in their 
territory, so watchful of company interests, 
so competent to run things, that the field had 
been put absolutely in their control, and all 
they were asked to do was to send the profits 
to the company. He reminded the agents that 
“profits” is after all the important attainment. 
Williams Tells How to Do It. 

Irving Williams of Rough Notes, in a half- 
facetious, half-serious way, told his unso- 
phisticated fellow banqueters “How to Become 
a Field Man.” He said the fact that so many 
local agents were anxious to become field men 
was a compliment to the latter. It means that 
the field men in their visits to the local repre- 
sentatives had impressed them by the manner 
in which their business was conducted, with 
the dignity and respectability of the work. 
Irritations and discouragements are put aside 
and all that the agent sees is a brave front, a 
smiling face and an extended hand, the warm 
clasp of which inspires confidence. He said: 

Must Have a Symposium of Knowledge. 

“In dealing with his agents, he is at times 
called upon to untangle a set of books that 
would make an expert accountant exert all 
his skill. In inspecting risks, he may be called 
upon in a single hour to display the knowl- 
edge of an expert electrician, an expert archi- 
tect, an expert machinist, an expert chemist, 
a skilled bricklayer, an acrobat, and, if he 
accepts some of the cigars that are offered 
him during his rounds, an able seaman. 

“Then, when it comes to adjusting losses, 
what a store of knowledge he must have ready 
for emergencies! He must know exactiy the 
various processes of papermaking and the 
value of the pulp, from its mushy state in the 
vats to its glossy completeness, when it is 
placed on the market at trust-inflated prices. 
He must know things about furniture, hard- 
ware, bricks, millinery, fertilizers, confection- 
ery, farm machinery, dry goods, and, in fact, 
everything that appears on the market for pur- 
chase and sale. 

“In legal matters he must be an expert. 
He must know all about the agent’s liability, 
the company’s liability, the assured’s liability, 
the city’s liability, what constitutes a waiver, 
when to subrogate, and when to pay without 
a murmur, and so on. 

“He must have the patience of a saint and 
a a thorough working knowledge of the world- 

vise gentleman with horns and a tail. He 
must be wise in self-healing and be ready to 
save his own life from death by poisoning at 
every hotel which may have a careless or dis- 
gruntled cook.” 

Snyder Throws Gorgeous Bouquets. 

At the conclusion of these set events of 
the program, promiscuous calls were made on 
those around the banquet tables, on about 
everyone who could be induced to rise to his 
— for a word or two. Mr. Snyder “jollied” 

e Indiana underwriters in great style, throw- 
in gz them many beautiful bouquets, the finest 
of which was probably this : “Indiana is ‘Hoyle’ 
a insurance practices.” He said that in his 

rritory. it was an axiom that if it is done in 
I diana it is right. Mr. Ingram and Mr. Mon- 
roe, who had long been members of the In- 
di na State Board, were able to supplement 

. Snyder’s praise of the fraternity, fellow- 
shi ip and proper practices of fire insurance un- 
derwriting in Indiana as illustrated by the 
state board and the Indian League. Other 
speakers said amen to the averment of Snyder 
of Kentucky that for field men Indiana is the 
Paradise of proper practices. 

The banquet was like a family reunion. 

- long those most delighted by its success 

s A. J. Dillon of the Continental, chairman 
of the committee on arrangements. 





_ the Security of New Haven will shortly 
Mcrease its capital stock from $400,000 to 
$500,000, the additional $100,000 to be issued 
to the stockholders at par. 








HENRY FOWLER’S DEATH. 
(Continued from Page 6.) 


the remains to the home of Mr. Fowler’s 
mother, Mrs. Joseph Yates. Mrs. Fowler and 
her mother, Mrs. Wolf of Columbus, O., ac- 
companied by friends arrived in Sharon on 
Friday evening. 

Funeral services were held Saturday after- 
noon at 2 o'clock from the house, being con- 
ducted by Father Smith of Evanston, IIl., and 
Father Nicholas of Elkhorn, Wis. Mr. 
Fowler espoused the Roman Catholic faitn 
some months ago, his wife being a communi- 
cant of that church. There was a profusion of 
flowers sent by friends. The burial was tm 
Oakwood cemetery, where the body rests be- 
side that of the father and sister. A. W. 
Haight of Syracuse, N. Y., eastern manager 
of the Calumet, who, with Mr. Fowler, or- 
ganized the company, attended Mrs. Fowler. 
The pallbearers were: J. B. Wise, Dr. Treat 
and George Mansfield, all of Sharon, Mr. 
Fowler’s lifelong friends and _ stockholders 
of the Calumet; C. B. Gilbert, vice-president 
of the Calumet; D. S. Wagner of Chicago, and 
H. G. Buswell, Chicago manager of the Home. 

Those from a distance who attended the 
funeral, other than those named, were: Fred 
T. Wise, Illinois state agent of the Home; 
W. H. Pellington of Decatur, IIl., special 
agent of the Calumet; E. E. Bennett and E. 
A. Freeman from the office of the Calumet; 
George Koster and J. M. Mulford of Chicago, 
prominent stockholders of the company, and 
C. M. Cartwright of THe WesTerN UNDER- 
WRITER. 

Mr. Fowler was thus taken back to the old 
village where he was born, reared and 
schooled. There it was he entered the serv- 
ice of the Sharon bank as a lad and later 
kept a store. The old town was dear to him, 
and around it clustered the fondest associa- 
tions. He was called “Harry” by all the vil- 
lagers. They had watched him as he came 
and went in their midst, and when he took 
a high place in his calling the town was proud 
of its product. Often he returned home like 
a tired child to rest. When all that was mortal 
was brought to Sharon, those who had so long 
known Fowler felt that a strong tree had 
fallen in the forest. 

Mr. Fowler’s father, Dr. Henry T. Fowler, 
died at the early age of thirty-three, meeting 
his end in an explosion in 1869. The sou was 
born in January, 1867. The relationship be- 
tween mother and son was one of those pe- 
culiarly beautiful associations. 

Mr. Fowler was married in 
Mathilda Wolf of Columbus, 
rare charm and character. 
born, Helen Washburn, nineteen months old, 
and Henry Fowler, Jr., six weeks old. 

Mr. Fowler opened a local agency in Sharon 
together with his other business, and soon at- 
tracted attention. State Agent John H. War- 
ren of the North America picked him out for 
his assistant, and the young man soon dis- 
played marked ability. Later he became Min- 
nesota state agent, and then executive special 
for the large cities. The Home of New York 
recognized his powers and sent him to Ohio 
to reorganize that field. His labor there was 
effective, and he placed the company in a new 
class. 

In 1899 he became general supervising agent 
of the Magdeburg, but soon returned to the 
Home’s service as Illinois state agent. He 
then became associate manager of the Home’s 
farm department in Ohio. The company next 
commissioned him to put its Texas business on 
a solid footing, and in this duty he displayed 
great sagacity. He was then called to New 
York state to reorganize that field, and again 
his peculiar talents came into play. 

For fifteen years Mr. Fowler has dreamed 
of a company of his own. He even had its 
name and trademark selected. He talked it 
to his friends. Last summer he began active 
work in organizing the Calumet. He had tri- 
umphed in-his ambitions but a few weeks ago 
and was elected secretary. He lived to see the 
first policies issued. 

Fowler came to Chicago in an atmosphere 
of pessimism and opposition. Leading men 
declared he could not organize the Calumet 
with $200,000 capital and $300,000 surplus. 
He did not succeed in having the company 
shaped just as he intended, but he accepted 
the situation and enthusiastically put his soul 
into his work. Fowler was a bigger man 


1902 to Miss 
O., a lady ot 


Two children were 


than his critics measured him. He succeeded 
in doing what no one else has accomplished, 
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52ND 
ANNUAL STATEMENT 


i « 


of WaaroeT Be 


W.H. STEVENS, President 
JOHN Q. ADAMS, Secretary 


Capital ° ° $ 500,000.00 
Assets (to protect policyholders) 2,691,926.28 
Net surplus to policyholders 1,212,923.38 
Net surplus to stockholders . 712,923.38 


PRED. W. WILLIAMS, State Agent, Michigan, Detroit 
N. T. JULIAN, Special Agent, Ohio and W. Va , Columbus 
GUS M. WISE, Special Agent, Ind. and Ky., Indianapolis 


L. S. MacENANEY, Stete Agent, Ill, and Wis., 195 La 
Saile Street, Chicago. 








ORGANIZED 1870 
35th Annual Statement of the condition of the 


CONCORDIA FIRE 
INSURANCE COMPANY 


Of MILWAUKEE, WIS. 
DECEMBER 81, 1904 


CASH CAPITAL - - - $200,000.00 


Reinsurance Reserve - 609,770.89 
Reserve for all other Liabilities - 113,320.24 
Net Surplus - - - - 187,797.40 


TOTAL ASSETS - - 1,110,888.53 


GEORGE BRU MDER, President 
FRANK DAMKOEHLER, Secretary 








W. B. BIERCE, 
State Agent Michigan and Ohio, W hitney Opera House 
Block, Detroit, Mich. 


H. A. BARTELS, Special Agent 














INCORPORATED 1865 


GERMAN 
INSURANCE CO. 


OF FREEPORT, ILL. 


THE LARGEST AND MOST SUCCESSFUL 
FIRE INSURANCE COMPANY IN THE WEST 





Assets, January 1, 1905 .......... $5,546,127.97 
Cash Capital 200,000.00 
Liabilities, including reinsurance 3,617,361.34 
ORS cas 00 00.0608-ccwencece 1,728,766.63 


C. 0. COLLMANN, Pres. 
HENRY BAIER, V.-Pres, 


F. M. GUND, Sec. 

D. B. SCHULTE, Treas. 
THOS. H. SHITH, State Agent, Dayton, Ohio 
CARL H. SMITH, Special Agent, Dayton, Ohio 
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EVERY MAN INTERESTED 


in selecting a profession 

that offers the greatest 

prospect of success 

should read the booklet, 

Ties “CAREERS FOR THE 

PRUDENTIAL » . COMING MEN,” by 

ENG) Hon. John F. Dryden. 

It is a practical discus- 

sion of the opportunities 

offered in the field of 

Life Insurance. A copy 

will be sent, free, upon 
request. 


THE PRUDENTIAL 


Insurance Company of America 
Incorporated as a Stock Company by the State of New Jersey 
Home Office TOHN F. DRYDEN 
NEWARK, N.J. President 
Prudential —- are Money Makers. Open Territory 
for Energetic Men. The Grand Prize was Awarded 
The Prudential at the St. Louls Exposition. 


STRENGTH OF 
GIBRALTAR 








What is the use of saying ‘‘the best company,”’ 
or ‘‘the strongest company,’’ or ‘‘ the largest 
company?’’ They all say those things. 


We Say Simply 


—THE—— 


PENN MUTUAL LIFE 
INSURANCE COMPANY 


OF PHILADELPHIA 








Organized 1847 
That Tells the Whole Story 














THE PACIFIC 
MUTUAL 


OF CALIFORNIA 


ITS LIFE POLICIES GUARANTEE 
DIVIDENDS. IT IS AN OLD TIME 
TRIED COMPANY. ASSETS 
$7,250,000, SURPLUS TO POLICY- 
HOLDERS NEARLY $1,000,000.00. 


AGENTS WANTED. 


DANFORD M. BAKER 


CENERAL AGENT 
608 Marquette Building, CHICAGO 








Frank D. Jackson, President 
Srpney A. Foster, Secretary 


ROYAL UNION 
MUTUAL LIFE INS. CO. 


DES MOINES 


“As I understand it, you propose to 
return tome all I have paid your Company, 
and $245 in addition.”—W. B. Allison, U. 
S. Senator, on a Fifteen Payment Life. 


“I now have an opportunity to receive 
back all the money Y have paid out, and 
$101.83 in profit.”—J. B. Foraker, U. S. 
Senator from Ohio, on a $2,000, Ten Pay- 
ment Life. 


J. W. A. STAUDT, State Agent 
CANTON, OHIO 














against mighty odds and many difficulties. 
The Calumet will be a living monument to 
his genius and labor. 

Mr. Fowler possessed in abundance those 
gifts of execution and correct judgment that 
made him a brilliant figure in the field. He 
had no superior as a field man. He seemed 
quixotic sometimes in his movements, but he 
always brought the results he sought. 

Surrounded most happily with a delightful 
home atmosphere, having just realized the 
dream and ambition of his life, not having 
yet reached the zenith of his achievements or 
career, with every strong tie to hold him to 
earth, the hand of death touched him and he 
departed into the Great Shadow. With 
scarcely a warning, far off from friends and 
family, the “silver cord was loosed and the 
golden bowl was broken.” 

Fowler had in some phases a tumultuous 
life. He was surrounded by men who were 
close to him and admired him. And to those 
friends he was true blue. He made enemies, 
but they respected his brilliant mentality and 
splendid work. 

He had his limitations and weaknesses, but 
beneath them was a foundation of manliiess 
and an appreciation of the real value of lite. 
He loved good books, and stored in his mind 
were the thoughts of writers who had a wide 
horizon. He remarked once that Gilbert 
Parker’s “Right of Way” mirrored a stage in 
his career. 

Those who knew Fowler best saw in him 
those elements of genius, loyalty and large 
sentiment that drew him to them. His death 
so sudden and seemingly so untimely appalled 
everyone. 

Into thirty-eight years he crowded the labor 
of his life. He rose triumphant, reached his 
goal, and the twilight came. 

All hail and farewell, Harry, until the dawn- 
ing of the eternal morning! 





APPROVED FIRE EXTINGUISHERS. 

Companies have been furnished with the fol- 
lowing list of carbonic acid gas hand fire ex- 
tinguishers, for other than fire department use, 
which have been examined under the standard 
of the National Board of Fire Underwriters by 
the National Fire Protection Association, af- 
ter exhaustive tests by the underwriters’ lab- 
oratories, and which are approved for use: 

Acme, manufactured by Missouri Lamp Manu- 
facturing Company, St. Louis. 

Badgers’, E. B. Badgers & Sons Company, Bos- 
ton. 

Chicago, Racine-Babcock Fire Extinguisher Com- 
pany, South Milwaukee. 

Childs, O. J. Childs Company, Utiea, N. Y. 

Eastman, Western Inspection Company, 
falo, N. Y. 

Keystone, James Boyd & Bro., Philadelphia. 

Knight & Thomas Underwriters’, Knight & 
Thomas, Boston. 

Newark, Tea Tray Company, Newark, N, J. 

Patrol, American-La France Fire Engine Com 
pany, Elmira, N. Y. 

Queen, Harker Manufacturiag Company, Cincin- 
nati. 

Standard, Miller Chemical Engine Company, Chi 


cago. 


Buf- 





Commissioner Prewett of Kentucky has re- 
fused to authorize the American Birth Insur- 
ance Company of Boston to do business in 
his state. He says that the Kentucky statutes 
specifically define the several classes of in- 
surance which may operate in Kentucky, and 
that he cannot authorize this new wrinkle 
without an amendment to the present laws. 





The insurance department of Kansas has 
ruled that a fire insurance company cannot 
legally issue a policy to pay losses incurred by 
the explosion of natural gas. 





Agency Appointments 
Life and Casualty 











LIFE AGENTS 
MISSOURI. 
Wtna—Iee Mullins, Tarkio: E. E. 
Kansas City. 
Amer. Cent.—Arthur W. Bungardt, Kansas City. 
Bankers, la.—L. M. Love, Burnham ; Clarence 
M. Cowan, Kansas City. 
Illinois—John R. O'Day, St. 
Lain, Kansas City. 
Merchants—W. N. 
Shrimplin, Mt. 
Minn. Mut. 


Parsell, 


Joseph; Wm. H. 
Ilenderson, 
Ayr. Ia, 

Charles E. 


Eminence; A. R. 


Blair. St. Louis: 
F. Church, Stockton; John M. Kibler, 
Rock; John H. Cramer, Kansas City. 
Mut., N. Y.—Henry O. Hollow, Sullivan; J. D. 
Settle, Fayette; John C. Edwards, Warrenton; 


Roy 
Arrow 





RELIANCE 


Life Insurance Co. 
OF 
PITTSBURGH 


JAS. H. REED, President 


LIFE REPRESENTATIVES : 


We offer direct renewal contracts for 
excellent territory in Ohio, Illinois, Indiana, 
Michigan, New York and New England 
States. 

Address : 


Agency Dept., Pittsburgh, Pa. 








Promises Pleasingly Placed 


In Union Mutual policies. Modern con- 
tracts, convincingly arranged, with in- 
surance guarantee, rights and values 
completely set forth before mention of 
premium rate. Lengthy explanations 
unnecessary — every feature plain and™ 
simple. Easy to understand; quick to sell. 


UNION MUTUAL LIFE 
INSURANCE CO. 


Portland, Maine 
Frep E. RICHARDS, President 
. ARTHUR L, BATES, Vice-President 


Always a pl ice for active agents who hold 
business written 


Apply to either 
THORNTON CHASE, Superintendent 
84 Adams Street, CHICAGO, ILL. 


EDSON D. SCOFIELD, Superintendent 
180 Broadway, NEW YORK CITY 














The easiest proposition 
to sell to the public—and 
some people contend the 
fairest proposition—is Life 
Insurance at stock rates. 


Write or call for par- 
ticulars. 


THE WESTERN AND SOUTHERN 
LIFE INSURANCE COMPANY. 
CINCINNAT” QHIO, 








Chicago Manager 
Wanted 


(NIGHTS TEMPLARS AND 
MASONS LIFE NOEAAITY €0 


Desires a manager for its 
home city—a man who will 
build up an agency plant and 
produce business. 


AN ATTRACTIVE PROPOSITION FOR THE 
PROPER PERSON. ADDRESS 


E. 1. ROSENFELD, Gen. Mgr. 


1303 MASONIC TEMPLE, CHICAGO 
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F a person would lose absolutely nothing 

by the death of another it must be evi- 

dent that he has no interest in the life 

of that other which can be made a fit 
subject of insurance. Insurance implies in- 
demnification for loss sustained. There can 
be no insurance where there is neither loss 
nor the possibility of loss. If, perchance, so- 
called insurance were granted in such an in- 
stance, it would not be insurance in the cor- 
rect meaning of the term, but a wager or 
speculation. 

On the other hand, there are instances 
where the insurable interest of a beneficiary 
is so self-evident that it is not even necessary 
to prove it. Such, for example, is the in- 
terest of a wife in the life of her husband, 
on whom she is solely dependent for sup- 
port, or of a child in the life of its father 
or of a widow in that of her son, under simi- 
lar circumstances. 


Between these two extremes is the great 
middle ground, where the relation of the as- 
sured and beneficiary is such as to make in- 
surable interest more or less in doubt. ‘Take, 
for instance, a husband as beneficiary under 
the policy on the life of his wife; an adult 
brother, under the policy of his brother; a 
father in good health, under the policy of 
his son, and many more cases which might 
be cited. It is in the treatment of these 
cases that there is room for differences in 
practice among the companies. 

xe ’ 

Recently this paper addressed to the vari- 
ous ‘Companies a letter in which the follow- 
ing questions were asked: 

What is the practice of your company as 
to issuing policies payable to beneficiaries, 
whose relationship to applicant does not in 
itself establish an insurable interest, for in- 
stance, when an unmarried man, adult, pro- 
poses to make a brother, also adult, his 
beneficiary ? 

As to what relationships do you assume 
that an insurable interest exists? 

The answers to these questions have 
brought out a large amount of interesting 
and valuable information, especially as some 
of the company. officials were kind enough 
io comply with the request that they express 
their views on the subject. Not only are 
differences in practice among various com- 
panies shown, but as the inquiry was re- 
icrred to one department by one company 
and to another by another company, the 
views of legal, medical and underwriting 
ciheers are given. 


_ One of the most interesting discussions of 
the questions involved was presented by Dr. 
ugene L. Fish, medical director of the 
Provident Savings. He brings up the sub- 
ject of adverse selection as a result of specu- 
la lve insurance. He wrote in part as fol- 
1OWs: . 
. The question of insurable interest is a 
imple one from an academic standpoint, but 
a practical business sense the problem is 
ore complex. This company has not, there- 
re, established any positive rules to gov- 
'n such cases. 
“Speaking generally, we do not care to 
ue where there does not exist on the part 
the beneficiary a pronounced financial in- 


is: 


of 


terest in the continuance of the proposed 
life. In the case you cite, of an unmarried 
man, adult, proposing to make a _ brother, 
also adult, his beneficiary, it would depend 
upon whether the premiums were to be paid 
by the applicant or beneficiary. A brother 
has a perfect right to insure his own life 
for the benefit of another brother, regardless 
of any insurable interest on the part of the 
latter. Where the conditions are reversed, 
and the beneficiary is to pay the premiums, 
some financial interest in the continuance of 
the life should be shown. It is possible that 
such an interest might exist, in which case 
the element of relationship disappears, and 
that of creditor, or possibly partner, arises. 

“The only relationship which of itself es- 
tablishes insurable interest is that of husband 
and wife. An insurable interest exists 
throughout the continuance of such relation- 
ship, although even here the husband does 
not possess insurable interest in the life of 
the wife unless he has demonstrated a proper 
regard for the family interest in his own 
life by taking out insurance for the benefit 
of the wife or children. It is our custom, 
therefore, to refuse to insure a woman for 
the benefit of her husband unless the latter 





HE GETS RETURNS. 


H. E. Marshall of Chicago, superin- 
tendent of the Northwestern department 
of the Provident Savings Life, carries a 
card in the special life number of THe 
WESTERN UNDERWRITER, Soliciting appli- 
cations for an agency. 

Concerning this advertisement, Mr. 
Marshall says under date of March 31: 
“It gives me great pleasure to state that 
I have received exceedingly satisfactory 
returns from: the advertisement I have 
been carrying in your paper, the character 
of the men responding being exception- 
ally good. It gives me pleasure to 
recommend your paper whenever possible 
to both agents and advertisers.” 














is uninsurable or carries insurance on his 
own life in favor of wife or children. 

“Parents, of course, have an insurable in- 
terest in ‘the lives of their children upon 
whom they are in any way dependent, and 
dependent children, likewise, have an _ in- 
surable interest in the lives of parents. The- 
oretically parents have no insurable in- 
terest in the lives of dependent . chil- 
dren, although in some instances such 
applications may be made in good faith with 
the idea of investment for the children. 
Under such circumstances a company could 
safely issue. A strong objection exists to 
issuing insurance on the lives of aged par- 
ents when the insurance is taken out by well- 
to-do children who are self-supporting. 

“Aside from any question of fraudulent 
intent, deliberate speculation, etc., in large 
groups of cases where there exists no insur- 
able interest, a heavy mortality is to be ex- 
pected from adverse selection. It is not con- 
ceivable that an individual will enter into 
a contract to pay large premiums on a life 
in which he has no insurable interest, unless 
he expects an early return on the invest- 
ment. 

“Bearing in mind this basic principle, there- 





“fore, we judge each case on its merits, and 


do not maintain any inflexible rules.” 
p 

Vice-President Cillis of the Germania 
states, in a general way, that the company 
does not hesitate to issue policies in favor 
of beneficiaries whose relationship to the 
applicant by itself does not establish an in- 
surable interest, such as brothers, sisters, etc. 

The Northwestern Mutual assumes that the 
mother, wife, children or sister of the insured 
have an insurable interest. The company does 
not regard the relationship of father or brother 
as establishing such interest; but if the father 
or brother is dependent upon the assured for 
support, he may be named as beneficiary in 
the policy. The company does not pefmit the 
naming of creditors as beneficiaries. 


4 

Actuary Jesse J. Barker of the Penn Mutual 
goes considerably into the decisions which Have 
determined the general principles of the law 
of insurable interest. Mr. Barker’s letter, ex- 
cept the introduction, was as follows: 

“In answer to your inquiries, | have to 
say that it is the practice of this company that 
whenever a_person applies for insurance pay 
able other than to an immediate relative or 
a trustee, we make the policy payable to the 
insured’s estate, and inform the agent that 
the policy can be left by will or assigned by 
the insured in the manner he desires. 

“The principles which govern insurable in- 
terest and the manner in which policies of life 
instirance may be written or assigned are, I 
believe, covered by the following: 

“The insured himself seems to have a per- 
fect legal right to have the policy issued on 
his own life for the benefit of a college, or any 
person he may select, even though the benefi- 
ciary has no insurable interest in the insured’s 
life, provided the insured himself pays the pre- 
miums upon the policy; and the beneficiary 
can in that case legally collect the proceeds 
of the insurance policy. This doctrine was 
first proclaimed, I believe, in 1856, by Justice 
Sharswood of the supreme court of Pennsyl 
vania, in the case of American Life & Health 
Co. vs. Robertshaw, 26 Pa., page 189; and 
modern decisions have, as a rule, adopted his 
view. See Henderson vs. Ins. Co., ror Mich., 
page 250. 

“On the other hand, it is a wagering con- 
tract for one person to insure the life of an- 
other without an insurable interest. These 
are defined as ‘Wagering Contracts.’ See the 
following cases: Gilbert vs. Moos, 104 Pa., 
74; Meily vs. Hershberger, 16 W. N. C., page 
186; Kohn vs, Wolf, 16 W. N. C., page 180; 
Carpenter vs. Ins. Co., 161 Pa., page 9. And 
to insure another's life for one’s own benefit 
requires an insurable interest, which means 
that by the death of the insured the insurer 
will be pecuniarly injured. See Conn. 
Life Ins. Co, vs. Shaeffer, 94 U. S., page '4s7% 
Warnock vs. Davis, 104 U. S., page! 775} 
Trinity College vs. Ins. Co., 113 N. C.; John- 
son vs, Van Epps, 110 IIll., page 551. 

“Insurable interests are pretty well covered, 
in the case of Warnock vs. Davis, in the opin- 
ion of Chief Justice Field in the supreme court 
of the United States, which holds that ‘a par- 
ent has an insurable interest in the life of 
his child, and a child in the life of his parent, 
a husband in the life of his wife, and a wife 
in the life of her husband.’ In the case of 
Conn, Mut. Life Ins. Co. vs. Luchs, in the 
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supreme court of the United States, it is set 
down that a partnership has an insurable in- 
terest in the lives of its members, and a part- 
ner in the life of his partner; and in the 22d 
English Law Magazine, New Series, page 437, 
it is held that a theatrical manager has an 
insurable interest in the life of an actor en- 
gaged by him; because the loss of services 
would mean a pecuniary loss. ; 

“In regard to cases where the policy of in- 
surance is issued for the benefit of the insured 
himself, and afterward assigned to another, it 
is held, in the case of Carpenter vs. Ins. Co., 
161 Pa., page 9, that the assignee has to show 
an insurable interest; but doubtless had the 
premiums been paid by the insured himself 
this would not have been required under the 
decisions above gig 


Where male relatives or other persons whom 
the application does not show to be depend- 
ents are named as beneficiaries, the Union 
Mutual requires satisfactory information 
before allowing the policies to be written. 

In general, the practice of the Washington 
Life in regard to beneficiaries is that enun- 
ciated by the supreme court of the United 
States; where the relationship is such that 
the proposed beneficiary may suffer some pe- 
cuniary loss in the event of the death of the 
insured. 


Edward Lyman Short, general counsel of 
the Mutual Life, takes up the statutory law 
governing insurable interest. 
his own views, in which he distinguishes be- 
tween “pecuniary dependence” and “pecuniary 
value.” His letter is as follows: 

“Replying to your inquiries, I would state 
that it is difficult to give a satisfactory an- 
swer, owing to the great diversity which ex- 
ists in theelaws of the various states and 
countries in which this company does business. 

“The law of New York is very liberal with 
respect to insurable interest and would, ap- 
parently, permit an insurance company to 
make any person the beneficiary of the policy 
so long as the transaction was not a mere 
wager. The theory of the law seems to be 
that the insured would not willingly make 
any person the beneficiary of insurance on his 
life unless he had complete confidence that 
such person would not under any circum- 

stances do any act intending to cause the 
’ death of the insured. 

“The laws of some of the other states are 
very much more strict on the subject of in- 
surable interest. For instance, the law of 
Texas appears to require an actual pecuniary 
interest in all cases, although such pecuniary 
interest will be presumed in some cases. 

“With reference to our own practice, I can 
only state that we endeavor to comply with 
the requirements of the law of the particular 
state or country in which the applicant re- 
sides. The company, however, even in New 
York cases, will not issue a policy unless 
there is some insurable interest; that is, the 
company is more strict than the law of New 
York requires it to be. 

“As I have said, if there is any doubt about 
the existence of insurable interest, the statutes 
and decisions in the particular state where 
the inquiry comes up must be examined. My 
own personal opinion has been, that where 
there is no statute, or strong decision against 
it, it is sufficient if the relationship may imply 
some pecuniary dependence of some value to 
the other in the insured’s life, even though 
it might not be strictly pecuniary value. We 
should not hesitate to insure an unmarried 
man in favor of his brother. We would as- 
sume that insurable interest existed. The 
question really resolves itself into one as to 
whether the insurance is a mere cover for 
speculating on life. Take a case like this, for 
instance: Suppose that a man without much 
influence had a brother who had a good deal 
of influence; I personally would consider the 
brother without influence had an _ insurable 
interest: in the life of his influential brother 
if that brother was of assistance to him, even 
though not pecuniary. 

“IT would call your attention to Georgia, 
where the law is quite strict on the subject 
of insurable interest. 

“As a rule, doubtful cases do not often 
arise, that is, we do not often have cases 
presented to us that are purely speculative. 
For instance, where a cousin is to insure his 
life for the benefit of another cousin in such 
cases we would not insure outside of New 


He also states, 





York, at least on pure relationship alone, if 
the facts presented show no dependence upon 
the life proposed to be insured. We often 
write insurance between persons about to be 
married. On the whole, the company. takes 
a liberal view. Unless the law of the state 
is very strict or the company has reason to 
believe the insurance is merely speculative, 
and without any actual interest, it will grant 
the insurance. 

“To my mind, the question can generally 
be solved by inquiring into the question of 
whether there is any actual interest, and I do 
not think the courts, as a rule, very astute 
to discover that there is no interest. The 
question is not whether there is a purely in- 
surable interest.” 

The discussion of this question of insurable 
interest will be continued in the next issue of 
THE SuPPLEMENT under the head, “Various 
Companies’ Views on the Question of In- 
surable Interest.” 
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PRESIDENT P. M. STARNES— 
TYPE OF SUCCESSFUL EXECUTIVE. 


There are some men in the life insurance 
business that have striking personalities, who 
have the great genius for management, who 
see far ahead, who know how to work out 
schemes, who can take hold of big propo- 
sitions and develop them carefully, who have 
ahead of*them important movements in the 
rounding out of their companies and gradu- 
ally lead toward them and have them carried 
out. 

A man cannot sit in the private office of 
President P. M. Starnes of the National Life, 
U. S. A., and hear him talk and not feel very 
close to him. One would scarcely take him 
to be a life company president. He puts on 
no airs, is plain in his dress and speech. 
Here is a man who has plowed his way 
through the rocks. It is no discredit to him 
that he has moved forward solely by means 
of his own resources. When he landed in 
Des Moines some years ago from Kansas I 
am ‘told his credit was exceedingly limited. 
He began building and putting into action 
his ability. Finally he organized the National 
Life & Trust Company and made ‘it a success. 
He was not satisfied with the bond proposi- 
tion and had his eye set on a straight life 
insurance company. He carried through a 
deal whereby his company was taken over by 
the National Life, U. S. A. He bought a 
big block of stock and in a few months be- 
came the controlling force and was elected 
president. : 

Mr. Starnes is a fine judge of men. He 
has around him those who are capable of 
handling their departments and he places full 
responsibility in them. He pays no attention 
to the details. He works on larger plans and 
has them executed. He has succeeded in re- 
organizing the company, tearing up its wide- 
open agency contracts, revamping its policies, 
changing its system, putting it on a safe basis. 
President Starnes has put into effect a busi- 
ness system in every department until his cor- 
poration runs like a clock. There is no cir- 
cuitous labyrinth to reach his office, no series 
of clerks through which a visitor has to run 
a gauntlet. Private Secretary Keck will usher 


IF YOU WANT 


To establish quickly a paying life 
insurance business of your own, 
these things are necessary : 








1. A direct contract, involving permanence. 

2. A company with satisfactory history 
financial standing. mx 

3. A pleasing policy. 


4. A it striving for low expense, deat 
and tapeo ratios. 4 _ 5 


THE EQUITABLE LIFE OF JOWA 


(Home Office, Des Moines, lowa) 


offers these advantages. If you add to them an 
intelligent, energetic, determined effort, you will 


SUCCEED! 

















one into the office at once if the president 
is not engaged. A visitor can soon get into 
personal touch with the president. He is 
the easiest man to see in the whole establish- 
ment. 

Some underwriters predicted that Mr. 
Starnes had a “white elephant” on his hands 
when he took the National, U. S. A. They 
said he was a plunger who would soon run 
his course. He has convinced the critics 
that he knew just what he was undertaking. 
His company is in good shape and is con- 
stantly improving. He has thought out every 
move. 

Big in body, larger in heart, congenial, keen 
in perception, quick with his eye, he strikes 
straight from the shoulder. Square-jawed, 
frank, full of healthful spirit, it does not re- 
quire any effort to form a high opinion of 
him. President Starnes is not a. trimmer. 
He possesses the faculty of telling in a few 
words what he has to say. He packs his 
sentences with potency. He does not deviate 
from what he considers the correct course. 

Mr. Starnes never eats any breakfast. He 
takes. an exceedingly light luncheon at noon, 
but at night he makes dinner his main meal. 
He never drinks coffee and has never smoked 
or used tobacco in any form. He does not 
touch any stimulant. By taking care of his 
body he has become the picture and embodi- 
ment of health. He is capable of the hardest 
kind of work, 

When the day is over he is content to find 
that highest form of domestic happiness in 
his home. His family forms the idol at whose 
shrine he. worships. He is a splendid type 
of an American, home-loving, prosperous, suc- 
cessful in business. 

There is no company executive that has a 
stronger hold on the affections of the insur- 
ance newspaper men. When he was with 
the old National Life & Trust he always 
paid a friendly visit to their offices. He 
keeps up this custom as far as he can. I 
know of some of the newspaper boys who 
make his office their headquarters when they 
come to Chicago. 

The other day I was in his office when he 
was talking to a gentleman who thought of 
connecting himself with the company. I was 
impressed with the conversation. The presi- 
dent did not assume any air of dignity. He 
was perfectly frank, not wearing any garb of 
mystery nor attempting to fence with his 
visitor. He told him exactly what he had to 
offer, explained his system in a clear and 
convincing way. I was struck with some of 
the statements as having the true ring and 
I do not violate any confidence in summariz- 
ing therh. ; 

“We only sell straight life insurance and 
endowments,” said President Starnes. “We 
have no fringes, no schemes, board plans, 
stock-selling devices or side issues. Our 
agents go into the field with a complete set 
of policies on a 3% percent reserve. Our 
specialty is. our twenty-payment life contract. 
We are not paying high commissions. We do 
not believe that the high commission business 
is profitable. Half of it or more will lapse. 
The National is after well-placed business. 
We almost put a man under bond, pledging 
us that he will not rebate. We want him 
to tell his applicant the truth so that we will 
make all our policyholders our friends. We 
pay for service rendered, no more, no less. 
We want our men to have confidence in us 
as we place our faith in them.” 

c. M: & 


Fe Ss 
JOHN HANCOCK’S MORTGAGES. 


Mention was made in last month’s issue 
of the method used by the John Hancock 
Mutual in. purchasing farm mortgages, the 
inference being that the Middlesex Banking 
Company of Middletown, Conn., handled 
most of the transactions for the John Han- 
cock. The John Hancock, however, merely 
purchases some of the first-class farm loans 
from the Middlesex, as it does from other 
correspondents, subject to the approval of 
the John Hancock’s salaried inspectors. 

se SF 


People think they can get insurance at any 
time, as they can a theater ticket or a pound 
of butter—by simply asking, by simply having 
the money. But can they? Last year the 
New York Life alone refused to insure, on 
any plan whatever, over seven thousand peo- 
ple—New York Life Bulletin. 
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Features of the Month 


Comments on some of the events which have 
* ecently transpired in life insurance 
circles. . 














To judge from the outward signs one would 
conclude that there is no possibility of peace 
within the Equitable until some of the war- 
ring elements are exterminated. That these 
factions cag ever be reconciled does not seem 
within the range of possibility. From the col- 
umns of interviews, statements and newspaper 
comment emanating from New York, it is 
difficult to get a fair understanding of the 
case, but the following appear to be. facts: 

At the death of Henry B. Hyde his stock 
in the society was placed in the hands of 
trustees, to be voted by the trust until such 
time as his son, James H. Hyde, should reach 
the age of 30. The trust has a few months 
yet to run. According to President Alex- 
ander, the trustees, while voting the Hyde 
stock, could not vote it for any person not 
approved by James H. Hyde; in other words, 
Mr. Hyde had a veto power. 

Mr. Hyde, although very young for such 
responsibilities, was elected vice-president of 
the society, chairman of the executive com- 
mittee and of the finance committee. Mr. 
Hyde has been known more for his social 
and linguistic attainments than as a business 
man. According to charges made by the 
policyholders’ committee, he has given some 
very elaborate entertainments, 
charged to the Equitable, on the ground that 
it was good advertising. The most important 
of these was a dinner given to M. Jules Cam- 
don, French ambassador to the United States, 
at the time of his retirement. This function 
is currently reported to have cost $30,000, and 
to have been paid for originally by the 
Equitable. Mr. Hyde, however, is said to 
have reimbursed the society recently for this 
outlay. 

Charges have also been made freely that 


private servants of Mr. Hyde, such as the * 


manager of his farm, were on the payroll of 
the Equitable. The charges were also made 
that Mr. Hyde was drawing a much larger 
salary than he earned. 

If these abuses have been going on for years, 
President Alexander must have known it, and 
the severest criticism of his conduct is that 
he has kept still all this time. That Mr. 
Alexander knew that abuses existed seers 
certain, in view of the fact that he finally de- 
manded Mr. Hyde’s resignation for the good 
of the society. That demand, together with 
the one for the mutualization of the Equitable, 
coming immediately after the famous Louis 
XIV ball that Mr. Hyde gave, and supposed 
at the time to have been partly caused by that 
event, subjected Mr. Alexander to further 
criticism, which was probably unjust. It was 
said that he was endeavoring to deprive Mr. 
Hyde of his rights before the trust should 
terminate, so that he might get control of the 
company. There is nothing in Mr. Alexan- 
der’s past record or reputation to justify this 
charge. It appears much more probable that 
he had been putting up with things that did 
not suit him, but finally concluded that they 
must eease and that a move to stop them must 
be taken before Mr. Hyde got full control of 
the society. 

Among the numerous charges, however, has 
been one by Mr. Hyde that Mr. Alexander 
was led to believe that there was a great de- 
mand for the mutualization of the society 
through the efforts of Second Vice-President 
Tarbell and Third Vice-President Wilson. 
There are many well-informed life insurance 
men who believe that at the bottom of this 
whole controversy is the ambition of Mr. Tar- 
bell to be president of the Equitable, an am- 
bition which requires the elimination of Mr. 
Hyde. 

Alexander met with defeat when he 
demanded that Mr. Hyde be not re-elected 
vice-president and he had to accept a com- 
promise regarding the giving of the right to 
vote for directors to the policyholders. On 
this latter point an agreement was finally 
reached by which, in the course of four years, 
the policyholders should elect twenty-eight out 
of the fifty-two directors.. Last week this was 


again changed so that the time was reduced 


which were, 





to about twenty months. There is little doubt 
that the original demands made by Mr. Alex- 
ander were for the Equitable’s good, but he 
had not enough directors to carry his reforms 
through the board. 

The composition of the board of directors 
of the Equitable is worth a little study. It is 
one of the strongest bodies of financial men 
in the world. Some of its members have been 
directors for many years, having been ap- 
pointed by Henry B. Hyde. Some of this 
class are with President Alexander in the 
present controversy. Others, however, equally 
horiest men, are with Mr. Hyde. It may 
easily be imagined that they could not look 
with approval upon a plan which would de- 
prive Mr. Hyde of a very valuable part of 
his patrimony, for the control of the Equitable 
is certainly a thing of value. Another ele- 
ment in the board consists of personal friends 
of Mr. Hyde, young fellows of wealth and 
social position. Another element that hangs 
to Mr. Hyde like a leech consists of certain 
persons who find it ‘mighty handy to be close 
to the Equitable’s treasury when they want to 
borrow money or sell securities. 

With all these charges of misdoing being 
made by officers, policyholders and the public 
press, it would be thought that the New York 
insurance department would have begun an 
investigation, but it was exceedingly slow. 
In fact, it was only when the Equitable’s 
family trouble had been public property nearly 
two months, and after both President Alex- 
ander and Vice-President Hyde had insisted 
upon an examination, that the examiners be- 
gan their work. Superintendent Hendricks 
appears to have used his position rather in an 


attempt to patch up difficulties than to get to ° 


the bottom of things and let in the light. 
A few days ago a newspaper reporter asked 
him point blank if he did not owe his ap- 
pointment to the influence of Edward H. Har- 
riman, the one director of the Equitable in 
whose enterprises the greatest amount of com- 
pany money is invested.. Mr. Hendricks said 
he was insulted. This suggests a probable 
cause for the want of energy on the part of 
the insurance department. 

At a meeting of the directors of the Equit- 
able last Friday, a committee of seven was 
appointed to make a thorough investigation of 
the society’s affairs. This committee consists 
of two Alexander men, two Hyde men and 
three non-partisans. It is not in the line of 
probability that directors are going to find 
anything very bad and convict themselves of 
neglect of duty, even supposing that there was 
anything very bad to find. The public will 
not wait with breathless expectancy for their 
report. 

Senator Brackett has introduced a resolu- 
tion calling for an investigation by a commit- 
tee of the New York legislature and appro- 
priating $50,000 for the committee’s expenses. 
On the adoption of this resolution appears to 
hang all hope of an investigation which will 
amount to anything, and this is a slender hope. 

Perhaps the most regrettable feature of the 
whole situation is the want of frankness which 
characterized the ,action of nearly everybody 
at all prominent in the controversy. The fact 
that officials of the society have not seen fit 
to deny most of the charges that have been 
made; that, while dark hints are given out 
of things that are going to be exposed, specific 
charges are wanting; that the insurance de- 
partment has adopted the course it has; that 
the attorney-general does not appear at all 
enthusiastic about either taking up or refusing 
to take up the charges of a policyholder laid 
before him, all these things tend to make the 
public think that everybody is afraid to lift 
the lid lest too much of what is held down 
should escape. 

Undoubtedly there have been abuses in the 
Equitable, as in nearly all the other companies, 
undoubtedly there are some things that ought 
to be changed right now. It would be better 
for the society to make a clean breast of what- 
ever-may be wrong in it, repent and reform 
than to give out the impression that it is 
afraid that the public will learn something. 
That simply makes the public suspicious, and 
suspicion is a blight to a financial institution. 

Some of the papers contend that the con- 
test in the Equitable is a battle of railroad 
giants. E. H. Harriman, one of the great rail- 
road magnates of the country, is the friend of 
Mr. Hyde, and was spoken of for the presi- 
dency if Mr. Alexander wags removed. It is 


claimed that back of Mr, Alexander is J, 








Pierpont Morgan, who wants te cripple Mr. 
Harriman. 

The daily papers have figured that the Equit- 
able owns $21,130,408 of Harriman securities, 
and in addition there are said to be $5,850,000 
loans on Harriman securities. It is held by 
the daily press that the purchases of. Harriman 
securities from Kuhn, Loeb & Co. last year 
amounted to $28,000,000. The criticism is 
made that Jacob Schiff, a partner of this big 
bond house, is also a director of the Equitable 
and personally profited by the transactions. 

The banks and trust companies are largely 
interested in the controversy, as is seen from 
the make-up of the Equitable directorate, many 
of the members being prominent officials or 
directors of Rating, atinatione. 

Minnesota has an insurance commissioner 
that does things. He is a big, magnanimous 
man. He came into -office with well-defined 
ideas on the abuses which had grown up under 
the fee system. He is a Democrat and he 
had all the opportunity in the world to throw 
bricks at his Republican predecessor, Elmer 
H. Dearth. He did nothing of the sort. He 
refused to keep certain fees that Mr. Dearth 
kept, but he said with the authority of a great 
lawyer, which he is, that Mr. Dearth was en- 
titled to them under the law. 

Up in his bailiwick is an insurance company 
formed by the consolidation of about nineteen 
concerns, assessment, “Iowa bond” and other- 
wise nondescript. Last year this company, the 
Northwestern National Life, was examined by 
Actuaries Wolfe and Emery, and its man- 
agement severely criticised. Certain recom- 
mendations were made by the examiners. 

Commissioner O’Brien got Mr. Wolfe up 
to Minneapolis again a few weeks ago to see 
whether the recommendations had been car- 
ried out. It took but a short time to show 
that the executive officers had been just as 
extravagant as ever. All that they did has 
not been disclosed, as it might wreck the com- 
pany. Colloquially speaking, Mr. O’Brien tied 
cans to the three executive officers. Instead 
of applying for a receiver and destroying the 
last hopes of hundreds of old policyholders, he 
forced the old management out, put a commis- 
sion of good business men in temporary 
charge, who promptly selected a fine man 
for president and several more for trustees, 
subject to the approval of the policyholders. 
Now the Northwestern National is in better 
shape than ever before in its existence. It 
may be impaired, but its affairs are in the 
hands of men of integrity and the taint of 
alleged graft is washed out. 

we ow 


On the same day as the old officers of the 
Northwestern National were going out of of- 
fice discredited, the work of a life closed at 
Hartford, Conn., crowned with honor. Col. 
Jacob L. Gréene, president of the Connecticut 
Mutual Life, “the brakeman’ in life insurance,” 
the thorn in the flesh of those who stood for 
the squandering of policyholders’ money, rad- 
ical, arbitrary, unreasonable at* times, but al- 
ways honest, met his end suddenly and closed 
a long and distinguished career. 
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Organization work among life underwriters 
is going on at a splendid rate, especially in 
the middle west. Within a few weeks Lan- 
sing, Mich., Springfield, Ill, and Evansville, 
Ind., have been organized. Many of the older 
associations are reporting large accessions to 
their membership. President Dolph is keep- 
ing the pace set by his predecessors. Much of 
the credit for these organizations is due to 
Second Vice-President Van Sickle of the na- 
tional association. 

One thing has been very noticeable among 
elections of officers of the various associations 
in the past few months, and that is that so 
many industrial men have become officers. 
The fact that President Dolph is a Metro- 
politan superintendent might account for a 
little of this, but a more reasonable explana- 
tion is that the associations’ are finding out 
what good stuff is in these industrial men, 
who have reached the grade of superintendent. 
It is a pleasing sign of a closer union among 
the representatives of all classes of reputable 


companies. 
, es SF SF 
“We should never watch the dial of the 
clock to note how soon we can lay down the 
day’s labors, but keep so busy that our con- 
cern shall only be, can we meet all our en- 
gagements?” 





LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 











‘Talks With Beginners 


Some elementary subjects discussed especially 
for those who have not been long in the 
business. 














In an address before the Binghamton Life 
Underwriters Association, A. B. Howe, assist- 
ant general manager of the Security Mutual, 
gave the following excellent advice concern- 
ing conducting correspondence with the home 

office : 

“In your correspondence with the home of- 
fice be brief, treat each subject separately. 
Do-not write on two or more subjects in the 
same letter. By observing this rule you 
will oftentimes save unnecessary delays. 
One subject is a matter for the med- 
ical department; another for the secretary 
or general manager. If each subject is treated 
separately the letter when received goes di- 
rectly to the department to which it belongs 
and will then receive prompt attention. If two 
or more subjects are treated in one letter that 
letter will go from one department to another, 
and oftentimes an answer to some portion of it 
will be delayed several days or mayhaps over- 
looked altogether. Do not write-the home of- 
fice regarding your several prospects and the 
time when you expect to secure signatures 
on the dotted line. Letters are often received 
covering several pages containing the names of 
all the parties interviewed during a week or 
ten days’ time, the family history, the possi- 
bility of acceptance or rejection, a statement 
to the effect that competition is strong on those 
particular cases and that everything will be 
done to secure the applications, but—the other 
fellow may get them. Such letters may re- 
lieve the agent writing them, but they are of 
no value at the home office. The thing that 
counts there is the application properly filled 
out, signed, and examination made, and in se- 
curing these application the agent can often 
save medical examination fees and much un- 
necessary annoyance by a careful questioning 
of the applicant, to ascertain family history, 
past ailments, present environments, etc., items 
that if known to the agent at the time applica- 
tion is solicited would deter him from subject- 
ing the company to the expense of a medical 
examination. From my own experience I be- 
lieve there is more correspondence over re- 
jected risks than over accepted applications, 
and the average rejections of the life insurance 
companies vary from I0 percent to 17 percent 
of the total business submitted. 

“When you have an application rejected do 
not write the president, the vice-president, 
the secretary and actuary, asking each in turn 
to take up the particular rejection with the 
medical department and endeavor to induce 
the medical director to reconsider his, to you, 
unjust rating of your good risk. Such let- 
ters always find their way to the medical 
director and help to fill his letter files, already 
overflowing with letters of this kind. All ap- 
plications when received have most careful 
consideration. The medical director is not 
an obstructionist; he holds his position for the 
purpose of protecting the company against 
an abnormal death rate. He is fortified by 
Statistics gathered from the experience of 
many companies, covering years of business 
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and hundreds of thousands of lives, with oc- 
cupations and diseases classified so it is pos- 
sible for him to tell to a fraction the mor- 
tality experience in any occupation, as well 
as the mortality experience among classes 
giving a certain family history or having a 
specific clinical record. The business of life 
insurance is one of averages. If a thousand 
lives having certain physical defects show a 
mortality in excess of the tables, while an- 
other thousand lives without such physical 
defects show a mortality below the table, 
the medical director will in all cases qualify 
against the applicant showing such physical 
defeét. 

“The representative in the field finds a 
prospect, discusses life insurance with him, 
solicits his application, and so far as the agent 
can tell the man is a perfect physical risk. 
He may discover by skilful questionings cer- 
tain points touching the case, which, in his 
opinion, are trivial, but which to the prac- 


_ticed and educated eye of the medical director 


are storm signals and must be observed by 
him. Therefore, when receiving notice of a 
rejection of one of your cases, do not attempt 
to lobby that case through by long continued 
and voluminous correspondence, but accept 
the inevitable, unless the rejection is due to 
adverse reports relative to habits, character, 
etc., which report you are in position to satis- 
factorily refute. Even then much valuable 
time is lost, and it were better to drop the 
matter and look for another applicant who 
may be acceptable. Oftentimes an agent writes 
the home office that his rejected applicant is 
a very prominent citizen, a man of wealth, 
having a large influence, which can, it the 
policy is issued to him, be used to the great 
advantage of the company and himself; that 
already several prospective applicants are wait- 
ing for the decision of the company in the 
case in question. Such statements do not hetp 
the case. A reputable life insurance com- 
pany would not insure the president of the 
United States if his examination showed him 
to be an impaired risk and not safely in- 


surable.” 
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HOW GENERAL AGENTS BUILD UP 
AGENCY FORCES IN LARGE CITIES. 


How does an agency manager or general 
agent build up an agency force in a large city? 

Take, for example, the case of an agency 
that has no solicitors. No doubt the agency 
man can get two or three solicitors to start 
with, either by securing men within the range 
of his own acquaintance or that of some inti- 
mate friends, who will be glad to help him by 
suggesting names. 

When he gets the nucleus of his office in 
operation he uses various methods to develop 
it. One of the most satisfactory plans is to 
make the solicitors missionaries in the agency 
field. The manager tells them just about 
what type of men he desires to employ. He 
suggests that they may have in mind some 
men who would make excellent life insurance 
agents. He requests that each man furnish 
him three names during the week. If the 
manager succeeds in signing any of them, he 
agrees to remunerate the agent who furnished 
the name when the man has paid for $10,000 
of business. The amount to be paid can best 
be judged by the manager. Some companies, 
for example, pay their state managers $100 
for each agent secured who proves to be a 
producer. 

By using the agents in the office in this 
way, by urging them to be alert for talent, 
much valuable timber can be secured. The 
agents will feel a zest in giving names if they 
know they will be paid if a contract is signed 
and‘ the man pays for a certain amount of 
business. The manager can keep stirring up 
his men in this regard. 

Some general agents find that industrial life 
companies afe splendid educators of agents 
producing ordinary business. Perhaps an in- 
dustrial agent makes a success along ordinary 
lines, much preferring that work to industrial 
soliciting. He will consider an offer from an 
ordinary company. Perhaps the manager can 
bring forth enough arguments to convince an 
industrial man who has not become a strong 
ordinary producer to cast his lot with him. 

Another method of securing men is to write 
a _ well-worded letter to one hundred or more 
acquaintances, requesting that they. furnish 
names of men that might be interested in sell- 
ing life insurance. By making inquiry here 
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and there as the manager has opportunity, he 
is able to pick up suggestions of value that 
will get him in touch with likely dgents. 

Again, he may be able to secure the names 
of employes of a house, or at least a number 
of them, through proper influence, and write 
them requesting an interview. In many cases 
it is well to offer a fixed sum to anyone who 
can give a name that will lead to a contract, 
the stipend not to be paid until a certain sum 
has been produced. 

Promiscuous newspaper advertising has 
never proved a great success. The men who 
answer newspaper advertisements are usually 
those who feel that they may be able to.work 
the manager for an advance. If the advertise- 
ment is worded in a guarded way and it is not 
known to be a life insurance proposition, when 
the character of the employment is discovered, 
the revelation to the inquirer is not refreshing 
and he is liable to sour on the proposition. As 
a very general rule, life insurance work is not 
looked upon with favor by the average man. 
He has to have the proposition presented to him 
forcefully before he can see the possibilities. 
Very, very few men of caliber are seeking life 
insurance work, as they seek other lines. Life 
agents have to be sought out. Hence the men 
who will make good solicitors do not answer 
daily newspaper “ads” when they know it is 
a life insurance position. Those who do apply 
are not, generally speaking, desirable. In fact, 


it can be truly said of securing agents as of * 


securing applicants, they do not come to the 
office. The office has to go after them. If 
men do come to the office, either as applicants 
for policies or positions as agents, it is un- 
usual and they are regarded with suspicion, 
unless they are known, and often where they 
are known they are not of good repute. 
Advertising in live insurance papers reaches 
life insurance agents of other companies, It 
does not pay to advertise in any that do not 
circulate extensively. For instance, this paper 
is carrying a number of “ads” of companies 
and general agents desiring agents and it has 
been the medium of securing a number of 
solicitors. These “ads” meet the eye of men 


who probably are dissatisfied with their pres-_ 


ent connection. There are six insurance pa- 
pers ‘in the country in which it will pay a 
general agent to advertise for men. 

Some managers haye found it practicable to 
secure names of traveling men from some one 
of the craft and put the life insurance propo- 
sition up to them as desirable in two ways—a 
money maker and a labor that allows a man 
to be at home. Traveling men have the so- 
liciting instinct and the general agent can tell 
whether it can be used effectively in life in- 
surance. 

Another method is to keep in touch with 
the general secretary of the Y. M. C. A. or 
the manager of the employment bureau of 
the association where such a bureau is op- 
erated. Young men, usually of fair attain- 
ments, are applying for work or seeking advice 
at the Y. M. C. A. office. The general agent 
should offer to contribute a certain sum of 
money to the Y. M. C. A. for every man that 
is secured through its influence who produces 
a certain amount. 

Frequently ministers of the gospel know of 
men in their congregations who might be in- 
duced to take up life insurance. In such in- 
stances contributions should be made to the 
church where a producer is secured through 
the influence of the minister. 
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ROUITABLE PRESENTS REASONS WHY 
A LARGE SURPLUS SHOULD BE HELD 


As the Equitable of New York is regarded 
as the chief champion of maintaining a large 
surplus, its arguments as set forth in its com- 
pany paper will be of interest. It says: 

What is the surplus of a mutual life assur- 
ance company for? It has two uses, and only 
two. (a)- Its first use is to protect the com- 
pany—to insure its policyholders against loss, 
and (b) its second use is to pay dividends to 
policyholders. 

But someone may say, “Do not these two 
aims clash? How can you protect your com- 
pany if you pay your surplus out in dividends, 
or how can you pay it out in dividends and 
af the same time keep it to protect policy- 
holders ?”” 

Obviously we are confronted by a paradox. 
Can it be explained? Easily—at least as far 
as the Equitable is concerned. 

Protection is the first object—safety is all 
important—dividends are of secondary impor- 
tance, not only in a life assurance company, 
but in any financial enterprise. Hence, if 
need be, surplus must be drawn upon to repair 
losses. But if there are no losses there will 
be no such draft. Moreover, the chief pro- 
tective value of surplus-to a successfully man- 
aged company is not that it might have to be 
spent to repair -a loss, but that it gives pro- 
tection without being spent, and may _ itself 
breed additional surplus. An illustration of 
this was furnished at the close of the year 
1903. Values shrank. There was a temporary 
depreciation in the market value of securi- 
ties. Did that necessitate the paying out of 
surplus? On the contrary, the maintenance 
of a large surplus gave ample protection to the 
assets, whose values were subsequently re- 
stored, and meanwhile the opportunity of 
making excellent investments at depressed 
prices was furnished. 

Thus the fund from which to pay dividends 
was augmented—not diminished. 

So much for the first question; now for 
the second. “How can the Equitable claim 
that it can, or that it does, pay full dividends 
to its policyholders when its surplus, instead 
of growing smaller as dividends are paid to 
policyholders, is actually growing larger?” 
The answer is that as old surplus is being paid 
out new surplus is coming in. But that is 
only a partial explanation. 

The large surplus is due especially to the 
fact that most of the society’s assurance con- 
tracts are deferred dividend policies, some of 
which receive dividends at one time and some 
at other times. For example, comparatively 
speaking, only a few policyholders received 
dividerids in 1904. (The dividends for that 
year aggregated a little over $6,000,000.) The 
rest of the surplus was retained for policies 
that had not reached the dividend period. 
Those entitled to dividends in'1905 (a, larger 
number) will probably receive about $6,750,- 
ooo. Bearing in mind that if losses occur sur- 
plus must be first used to repair them, but 
assuming that no losses will occur and that 
the surplus on hand will remain intact and 
never be needed for any other purpose than to 
pay dividends, the following computation made 
by Actuary Van Cise is sure to be very inter- 
esting. 

{t shows, approximately, where the surplus 
now on hand will ultimately go on the as- 
sumptions made above. 


A‘nount, as computed, for payment to 

licyholders in 1905 ............ 
i for subsequent distribution on de- 
erred dividend policies, with 10, 15 
nd 20 year accumulation periods... 
On other participating policies 


Total 


“et us recapitulate : 
urplus is not an absolutely constant quan- 





; $ 6,750,000 


3,850,000 
10,194,269 





ae Me ee $80,794,269 


ey 


ti 

If the company suffers a loss, it is the 
“ t province of surplus to repair that loss— 
th i i 


is to say, the surplus will be thereby re- 
ded to that extent. 


If, on the other hand, the company makes 


a profit, or if an asset appreciates in value the 
su: plus is thereby increased to that extent. 

E A reduction in surplus would tend to 
€ 


‘ce dividends; an increase in surplus would 
ter’ to augment dividends. 

: But if we assume that the surplus of the 
Ec table, as stated above, is a constant quan- 
ity, then it will be apportioned to the different 





classes of policies substantially as indicated 
by the foregoing subdivisions. 
Ft SF SF 
WHAT GETS THE APPLICATION? 

It is not the agent who talks the most, the 
one who talks the best, the one who talks the 
least, the one who knows the most about in- 
surance in general and his own company in 
particular, not the one who convinces his pros- 
pect beyond peradventure of a doubt that he 
ought to take insurance and in his company, 
that gets the application. It is the man who 
knows from experience and practice just the 
right moment to produce the application and 
say, “Mr. Prospect, what is your full name?” 
—Illinois Life Bulletin. 
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TRIES METHODS OF MERCANTILE 
ESTABLISHMENTS ON HIS AGENTS. 


Manager W. R. Payne of the Mutual Life 
of Illinois, who is an original field executive, 
has established an agency system that brings 
the life insurance business close to the methods 
followed by the great mercantile and other 
establishments in dealing with their salesmen. 
In other words, Manager Payne uses modern 
business methods in dealing with men. 

He believes that the average man contract- 
ing with a general agency or company has 
been accustomed to have someone over him 
to direct his efforts and supervise his work. 
To put him on the street with a rate book, to 
labor in a haphazard manner, results in his 
misdirecting his activities. He does not know 
how to boss himself. 

The large city managers of the Mutual 
Life have mapped out for them a system to 
be employed in training and directing their 
men, and must report every week on what is 
being done. The solicitors are required to re- 
port every morning at 8 o'clock to the local 
manager, giving on a blank the prospects seen 
the day before and results on each case. The 
names of prospects expected to be called on 
the day the report is rendered are also re- 
quired. In case an agent finds he cannot be 
present at the hour named, he must inform the 
manager or mail his report the night before. 

The manager thus knows exactly what each 
man is doing, and is able to give suggestions 
and instruction. If an agent is found to be 
wanting, he is soon dismissed, as the company 
will not carry dead weight. 

Another plan inaugurated is the giving of 
one man’s prospects to another at the begin- 
ning of each week. Thus a-counter fire method 
is used and impresses the prospect with the 
number of agents the company has at work. 
Again, in this way the efficacy of each agent’s 
work can be gauged by testing the prowess 
of another on the same prospects. After all 
the men have been given a show on the dif- 
ferent prospects, the list is pretty well threshed 
over. 

It might be offered as an objection that an 


_agent would object to another having his 


prospects, and yet this is offset by his getting 
a similar list of equally good prospects. The 
Mutual Life has tried this plan in a few of 
the large cities and good results have accrued. 
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Questions and Answers 





Readers are requested to send in questions 
, on any life insurance points on which 
they may desire information, 











Query—What companies pay the same com- 
missions on non-participating as participating 
policies ? 

Answer—The Michigan Mutual is making 
a play on the non-participating line and 
pays the same commissions as participating. 
This may be confined to certain general agen- 
cies, but the Chicago office is advertising the 
same commissions on all classes. 


Query—What plan does the Connecticut 
Mutual pursue as to loans? 
Answer—We can best reply by quoting 


from a letter written by the company: “While 
the company never has made any contract 
agreement to loan on policies, it is the prac- 
tice of the company to make such loans to 
its members on request, on policies having a 
reserve value; and in the exercise of mutu- 
ality it will treat all members with the same 
consideration.” 

Query—What system do companies employ 
that give policyholders the priyilege of choos- 
ing as to dividend distribution when the pe- 
riod of annual distribution arrives? 

Answer—There are two methods followed. 
The Northwestern Mutual, for example, be- 
fore the time for choice arrives, writes the 
policyholder explaining the two plans and re- 
questing a selection. In this connection it 
can be said that the great majority prefer the 
annual dividend plan. 

The Illinois Life agents explain the two 
methods at the time the policy is sold, but 
the company does not write the policyholder 
when the period to make the election arrives. 
The clause in the policy provides for the 
choice. If the policyholder does not exercise 
the privilege of choosing, the company places 
him in the deferred dividend class. 
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. WOMEN DISPLACING MEN AS CLERKS. 

In a recent interesting article about life in 
surance companies in the New York Press the 
statement is made that women are fast dis- 
placing men as clerks in three of the largest 
companies. The reason ascribed for this -is 
that the women are cheaper, more accurate 
and more faithful and that they do not drink. 

Of 2,400 clerks employed by the Metro- 
politan Life about 1,600 are women. The 
company finds them much more satisfactory 
than men, as much of the work is taking care 
of very small accounts and chiefly handling -in- 
dex cards in which the women are much more 
deft and accurate than the men. Besides, the 
women are much cheaper, the average salary 
in the Metropolitan’s office for women being 
about $36 a month. 

The New York Life has about 850 clerks 
and of these about 400 are young women. The 
proportion of women is growing greater all 
the time. The New York Life pays its women 
clerks about $45 a month on an average. It 
has a room where it furnishes luncheon for 
them and. enables them to rest and talk. This 
is in charge of two matrons. The young 
women do not have to be out of the’ building 
except in going to work and returning home 
at night. The company gives a bonus for 
good work at the end of each year and in- 
creases the salaries of its regular clerks at the 
end of each three years. 

The Mutual Life has about 200 women in a 
force aggregating somewhat over 500 clerks. 
No more men are being hired for clerical 
positions. 

The Equitable has been the last of the large 
companies to admit women, but during the 
last year twenty-five young women have been 
installed as clerks and the probability is that 
the number will continually increase. 
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MUTUAL LIFE DIVIDENDS. 

The Mutual Life of New York will pay its 
first dividends on its twenty vear distribution 
policies next December. Naturally there will 
be much interest not only among its own 
agents, but competitors, as to the record. 
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Among the Companies 





Their attitude and practice in regardto various 
points of underwriting and management 
of their agencier. 











President De Boer of the National Life 
of Vermont issues one of the very satisfac- 
tory statements. When a_ policyholder has 
read it he knows something definite about 
the company. Some _ executives, unfortu- 
nately, have a way of speaking m such gen- 
eral terms as to leave an impression that 
they do not want policyholders to know too 
much, although, in fact, that is not the case, 
as some of the best conducted companies in 
the” business could be cited as examples of 
those issuing this kind of reports. 

President De Boer says among other things 
that the company is paying a somewhat in- 
creased dividend in 1905. The mortality 
experienced in 1904 was 54.06 percent of the 
expected, which is certainly a splendid show- 
ing. 

‘On the subject of expense, President De 
Boer says: “Perhaps the public is confused 
and misled by no ratio or exhibit in connec- 
tion with life insurance returns more fre- 
quently than by the rate of experienced ex- 
pense. This naturally arises from the varied 
modes of accounting for transactions and 
the different and oftentimes partial ways in 
which expense ratios are cast. The National 
Life has made it a practice and does so in 
this present statement of charging the pre- 
mium paid for bonds as an expense, of ad- 
justing its valuations to existing conditions, 
and, if the result be negative in any case, of 
charging them off as well.” The items of 
taxation, depreciation and premiums on se- 
curities last year amounted to $257,555.80, 
increasing the average expense per $1,000 of 
mean insurance from $9.79 to $11.77. ; 

During last year the company increased 
investments in mortgage loans over $700,000, 
in municipal bonds $1,851,000 and in loans to 


policyholders $371,000. The ‘item of real 
dstate owned was reduced $219,000. Phe 
rate of interest earned on mean assets was 
5.01 percent. 
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The Connecticut General is one of the little 
companies that makes a steady growth and is 
managed on safe lines. Last year it wrote 
a little less than $5,000,000, and that was the 
largest amount it ever wrote in one year. In 
1904. its mortality was 57 percent of the ex- 
pected as against 64 percent in 1903. Either 
figure makes a good showing. Last year 
the company sold a few thousand dollars’ 
worth of real estate and has less than $50,000 
worth left, or less than 1 percent of its assets. 

The company has_about four-sevenths of its 
assets invested in mortgages, of which one- 
tenth are on city real estate and nine-tenths 
on farms. President Huntington speaks in 
the highest terms of farm loans in the west, 
ast of the ninety-eighth parallel of latitude. 
More than half the company’s loans are on 
Iowa property, a fourth on South Dakota 
property, with Nebraska and Oklahoma com- 
ing next in order. 


During 1904 the Phceenix Mutual increased 
its assets about $1,500,000. Of this amount 
it invested in mortgages $1,000,000. The re- 
mainder went for the most part into stocks 
and loans on policies. The company now has 
6,986 mortgages. It has had but one fore- 
closure in the past two years and that was 
under a $3,000 mortgage on property estimated 


to be worth $6,co0. 
wu 


The Fidelity Mutual's report, prepared by 
President Fouse, is one of the most interesting 
issued, in that the author enters upon a dis- 
cussion of several important questions of Jife 
insurance. President Fouse figures, for in- 


stance, that out Of 25,000,000 wagearners in, 


the United States only about 13,000,000 are 
carrying life insurance, leaving a fine large 
number of prospects. On the subject of 
selection President Fouse says: 

“The most difficult selection for the life 
companies: te reckon with is ‘that exercised 
by the insured. A nian who believes himself 
to be an impaired risk will do his utmost to 
select the contract most favorable to him 
. 





in the event of an early death. He knows 
more about himself than any physician does. 
A man who believes, because of longevity 
in the family, personal history, physical con- 
ditions and environments that he will live 
to an old age is going to select a contract that 
will prove most advantageous to him. The 
management of the company must therefore 
aim to neutralize the effects of such selection 
and do justice to all concerned. This is not 
always easy.” 

Considerable space is given up to a discus- 
sion of an investigation made of the com- 
pany’s mortality experience for twenty-five 
years and a comparison of the actual experi- 
ence at each attained age to the expected 
mortality of that age under the Actuaries’ 
table. The result is of ,interest, especially 
as showing the effect of fresh medical selec- 
tion. For illustration, the table shows mor- 
tality at the age 20 to have’ been 74.6 per- 
cent of the expected. Each. succeeding age 
shows a lower ratio until at age 34 the actual 
was only 60.7 percent of the expected. From 
this point the ratio rises slowly ‘but with 
unbroken steadiness to age 55. Thereafter 
some fluctuation is noticeable. Evidently the 
great bulk of the business is written on per- 
sons from 30 to 40 years old. 

we 


The Massachusetts Mutual last year ex- 
perienced a mortality of about 77 percent of 
the expected. It saved about $310,000 out of 
the expense loading. Dividends will be dis- 
tributed in 1905 on the same basis as in 
1904. At Jan. 1 there was no interest past 
die nor dividend unpaid on the $16,000,000 
worth of stocks and bonds owned by the com- 
pany. 

About investments President Hall says: 
“There can be no safer investment for trust 
funds than in loans secured by mortgage 
of real estate, if such loans are prudently 
made; imprudently or carelessly made, they 
the among the poorest.” 

The Massachusetts Mutual has practically 
$14,000,000 of mortgage loans. These loans 
average 34.7 percent of the company’s valua- 
tion of the mortgaged property, and there is 
additional collateral of $13,750,000 of fire in- 
surance in sound companies. Except on 
$34,500 of these loans that were being fore- 
closed there was only $630 interest due and 
unpaid on Jan. 1. 

My 


The Union Central increased its mortgage 
loans over $4,000,000 last year and now has 
81 percent of its admitted assets invested in 
this way. With over $35,000,000 of these 
loans there was only about $73,000 interest 
overdue at Jan. 1, and most of it was paid 
shortly after that date. The property on 
which the loans are made, including improve- 
ments, is $131,000,coo. The rate of interest 
earned on the mean amount of invested assets 
was 6.01 percent. The company owns now less 
than $120,000 of real estate acquired through 
foreclosure, 


PROSPECTS ARE BEWILDERED 
BY TALK ABOUT THOUSA DS 


Life insurance men in soliciting us:ally 
make the mistake of talking in thousands A 
prospect is approached and the agent i: me- 
diately suggests how many thousand dv ‘lars 
insurance he ought to carry. These sums ap- 
pear very large to most people, and the \ery 
naming of the figures acts as a handicap and 
is misleading. The prospect fails to ¢rasp 
the meaning cf the solicitor. 

The more effective method of procedure 
is to discuss with the prospect the amoutit of 
deposit that he can make from year to year 
for the protection of his family. Life insur- 
ance is a saving as much as if he made these 
deposits in a savings bank or any otker insti- 
tution intended to save money. His deposits 
yield interest, the same as do deposits in a 
savings bank. An agent should tell the pros- 
pect of the privilege that he has to draw on 
these deposits under certain conditions. The 
idea that life insurance is a saving is lost 
sight of by most men who are being solicited, 
They usually regard it as an expense or so 
much being paid out each year and overlook 
the’ returns in the future. The agent can 
dwell on the safety of life insurance com- 
panies as compared with banks and show their 
facilities for making investments for a large 
number of small depositors. Almost every 
man approached is acquainted with the ma- 
chinery of banks and can readily appreciate 
a comparison between a bank and an insur- 
ance company. .Most prospects have a_ bank 
account, even if it is small, and appreciate 
what a deposit is and what interest is. The 
insurance proposition can be talked to him 
the same as a banking proposition. 
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| SOLICITORS SHOULD NOTE THIS FACT. 

In an address delivered in New York, H. J. 
Hapgood, president of Hapgoods of that city, 
made the following statement: “Ten years 
ago men 45 years old were considered cap- 
able of the best effort of their lives. To-day 
the age is 30 and employers look with the 
greatest suspicion upon men 40 years or over, 
ae cies how capable or vigorous they may 
e. 

This is a statement of conditions as they 
exist not only in business, but in the trades 
and among laborers. * Everybody has read 
.within the past few months of the hundreds 
or thousands of railroad’ men laid off be- 
cause they had attained a certain age, regard- 
less of their physical or mental condition. So- 
licitors should take advantage of these facts 
in impressing upon men the need of providing 
for the time when they will be retired. Life 
or endowment insurance is about their only 
salvation against the evil day when they will 
be deprived of the means of earning a liveli- 
hood. 








COMMISSION ACCOUNT OF LIFE COMPANIES. 


The following shows the commission account of the companies operating in Connecti- 


cut from the report of that state: 





Total 

Com. to Com. to Com. to 

Coms., Coms., Total New Bus. Renew. Tot. Pr'm. 

New Business. Renewals Com. Percent Percent. |’ercent. 
pe eo ee $ 658,997 438,482 $ 1,097,478 44.09 5.5 11.59 
OU: MNOS ig Se oon osx 69,415 42,719 112,134 39.29 5.83 12.26 
a | A ee 92,813 276,807 369,620 17.11 5.69 6.83 
Phoenit Mut, -.... 2.50... 232,830 166,663 399.492 43.47 6.39 12.46 
SES Sr 180,992 68,289 249,281 88.18 3.13 10.48 
Se ee 406,807 | 220,601 627,408 47.22 5.54 12.96 
Berkshire ...... ete. 107,501 127,013 234,514 57.90 6.69 9.67 
Equitable, N. Y.......... 3,358,977 4,991,476 8,350,453 27.96 10.02 13.33 
Wiments MO 6. ockct cece 470,655 95,628 566,282 67.39 3.41 16.16 
CRONROIE. Si .0 40 oe BS0's 410,661 179,694 590,355 52.59 4.91 13.9 
PEND Zoic doe Roig hg wise us 251,574 161,443 413,017 50.01 6.98 13.69 
Mass. Mutual 410,376 336,983 747,358 48.80 6.04 11,51 
Dc Ch caeceas ba dared 740,211 688,442 1,408,653 37.48 5.89 10.28 
Eg Se. Sree 6,691,017 1,855,149 8,546,165 51.24 3.84 13.58 
Pemeromall, “Wii. ves en bese 457,829 324,549 782,378 38.96 7.55 14.24 
New Eng. Mut. ......... 364,085 251,490 615,757 49.52 5.53 11.53 
SS Se SRS 7,312,218 2,778,715 10,090,933 46.81 4.31 12.53 
a Ae Se a 1,326,043 1,768,004 3,094,046 41.72 7.34 11.03 
Gt Se Sa 1,130,290 642,139 1,772,430 40.98 6.14 13.31 
Oe Se eee 254,304 327,198 581,502 32.05 5.70 8.69 
Proy. Savings .......... 341,502 176,089 517,591 46.54 6.02 14.14 
ee I eS ae ae 75,756 1,82 77,577 55.87 5.83 46.41 
ag. SE Sasser Freee 288,988 57,280 346,268 77.07 5.32 23.84 
State Mut: ..v.-. ax. 3.2 251,206 231,936 483,143 51.91 6.68 11.4 
Winton Cente oes oss o's 600,603 384,654 985,256 44.71 6.42 13.20 
i Re Ch ae 212,644 114,499 $27,143 58.74 6.53 15.18 
United States .......... 108,960 4 90,901 199.861 58.72 THO 14.16 
Washington 205,145 141,376 $46,521 43.01 6.52 12.68 
INDUSTRIAL— a 
John Hancock ........ 746,686 2,325,308 3,071,994 44.90 19.56 22.99 
Metropolitan .......... 2,013,420 7.525.267 9,538,687 28.30 17.23 18.10 
Prudential ............ 3,894,824 3,934,851 7,829,675 46.11 12.05 19.2 
_—., 

Grand total .,..,,.,$38,667,327 +» $80,705,468 $64,372,790 42.36 8.33 14.19 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








COLLECT WITH THE APPLICATION. 

\Vhen you have persuaded a man to sign 
an application, the logical, horse-sense thing 
for you to do next ‘and immediately is to 
secure from him a sufficient cash payment to 
bind the bargain. Having bound him to his 
bargain, your applicant will take his examina- 
tion readily enough and you will have no diffi- 
culty in delivering his policy when it comes. 
Then, too, you will have removed him from 
all possible disturbance at the hands of rival 
agents who would like, by fair means or foul, 
to spoil your victory. 

“When Should Competition Cease” is a 
favorite theme for discussion by life under- 
writers, and, while it is theoretically held that 
competition should cease when the application 
has actually been signed, yet practice has de- 
termined that competition ceases only when 
there is nothing left for which to compete. 

By securing settlements at the time appli- 
cation is written,-you will lessen your work 
by more than half—you can more than double 
your income—and you will have the sweet sat- 
isfaction ,of knowing that your competitors 
must develop their own prospects instead of 
preying upon yours. Results which will be 
no less pleasing and profitable to your appli- 
cants than to yourself—R. W. Stevens, 
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PLAN YOUR. WORK, WORK YOUR PLAN. 


There is nothing that counts more for suc- 
cess in the life insurance business than def- 
initely planning your work, and then speedily 
working your plan. Scattering slipshod, in- 
definite methods may occasionally—even by 
accident—result in a few applications, but it is 
the man with the singleness of purpose— 
this one thing I do—whose name is uniformly 
found on the “roll of honor” at the end of the 
month. It was Cicero who said: “Man has 
been born for two things, thinking and act- 
ing;” and the contemporaneous Sallust en- 
larged upon the thought by saying: “Before 





The NON-PARTICIPATING rates of the 


Old Reliable 
Michigan Mutual Life 


are from eighteen to twenty-two per cent less 
than Participating Rates, 


Liberal Commissions (same as on Participating). 


Correspondence solicited with reliable insurance 
men and brokers generally. 





Northwestern Department 
Rooms 209-216, 315 Dearborn St., Chicago, Ill. 


one begins an enterprise there is need of fore- 
thought, and after it has been carefully con- 
sidered, there is need of speedy execution.” 
Taken together then we have, according to 
these two great minds, “careful thought” and 
then “speedy execution.” It was true at the 
beginning of creation, ever has been and ever 
will be, that no perfect thing was ever made 
by. accident, no great results ever achieved by 
chance. No thoughtless, planless, “hit or 
miss,” aimless work ever accomplished much 
of value. In the quiet hour concentrate your 
mind on definite plans and how to execute 
them. Train the mental eye to see foresights 
as well as hindsites. For instance, let the 
problem be, “Mr. Smith's application today, 
Mr. Brown’s tomorrow, and Mr. Jones’ the 
next day.” Do not get into the habit of hazy, 
cloudy, indefinite dreaming, out of which you 
can extract nothing better or more certain 
than that “before the week or month is ended 
I_ will have somebody’s (?) application.” 
That kind of planning will not help you, but 
to the contrary will injure you. Purpose with- 
out action weakens rapidly. Have something 
definite for each day and then the days will 
take care of the weeks and the weeks take 
care of the months.—H. C. King in the Se- 
curity Agent. }. 
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COMPETITIVE POLICIES. 


It would not be surprising to see a movement 
among the companies to issue competitive poli- 
cies, to be used as a last resort by cutting the 
commission of the agents very materially and 
give the policyholder that much more benefit. 
The new nineteen-pay life policy of the A°tna 
on the non-participating plan only pays agents 
25 percent first year commission, with no re- 
newals. By cutting down the commissions the 
company is able to decrease its loading and 
increase its values. The Connecticut Mutual 
issues a twenty-pay life policy on which the 
commissions have been cut to 18 percent, with 
2% percent renewals. In both these cases the 
policyholders get the benefit. 

st SF SF - 
APPLICATION FOR AGENCY. 

Some general agents are adopting a form 
cf application for agencies «along the lines 
of thoce in use by large mercantile houses 
for the use of persons applying for positions. 
One man who has considered the matter quite 
carefully has concluded that in this way a 
large number of rounders will be weeded out 
at once. The application has a number of 
questions to be answered, which will show his 
nationality, age, whether married or single, 
wxhat his last position was and why he left 
it, whether he has ever sold life insurance 


| 
and when and for what company; how much 
he sold, whether he can give a surety com- 
pany’s bond and whether a surety company 
has ever refused to bond him, whether he 
uses intoxicating liquors, whether he has ever 
used them to excess, and the names of ref- 
erences 

A gener ral agent in discussing this applica- 
tion said that he did not believe that most 
rounders would care to answer the questions. 
He did not want to employ a man who was 
in such a hurry to get to work that he could 
not allow time to have his record looked into. 


st SF SH 
WANT TO HELP THE MUTUAL LIFE. 
The Mutual Life of New York has received 
numerous propositions from various sources 
to extend the lives of its policyholders and 
to strengthen them physically, according to 
an article in the company’s paper. 


In the first place, from Canada came a 
musical and keyboard proposition. This pro- 
| moter claimed fhat every person was born 


and lived on a certain musical note or key, 
which corresponded with the year and month 
of birth. The days are arranged in octaves. 
For example, a person born on March 9g is a 
“B flat.” Whenever “9g” appeared in his life 
it would be well to look out for him, because 
that sounded his “note.” He requires atten- 
tion at those periods, as he is liable to die 
from the vibrations. 

Another proposition from Chicago came 
from an astrologer, who proposed to supervise 
all the business of the company in connection 
with the stars and signs of the zodiac. When 
an applicant wanted a policy the astrologist 
would go-to him with a telescope and a plan 
of the heavens and would make a horoscope. 
Under. certain conditions the applicant should 
be rejected. 

A professor of physical culture proposed to 
train the policyholders of the company, make 
them strong and thus live longer. This phys- 
ical culttire man proposed certain diet and 
gymnastic training. 


A PERSONAL PRODUCER 


of life insurance, capable of handling 
agents, can obtain the Management of 
Central Illinois for one of the best 
New York companies, under contract 
direct with Home Office. Exceptional 
opportunities. Address Superintendent, 
1301 Monadnock Block, Chicago. 

















GAIN AND LOSS EXHIBIT FROM THE WISCONSIN INSURANCE REPORT. 


































CREDITS, GAIN AND LOSS EXHIBIT FOR THE, YEAR ENDING DECEMBER 31, 1904. io? ay 
a= le 
Market values Reserves re- Dividends 
and loss and leased on Credit released on 
ain account. Expected surrendered balance, surrendered 
Surplus, Loading Interest Increase and Expected annuity and lapsed unaccounted and lapsed Total 
Companies. Dee. 31, 1903. earned. earned. decrease. mortality. -payments. policies. for. policies. credits. 
Northwestern Mut, ...... $ 5,614,763 $ 6,078,362 $ 8,733, 855 +$1,693,961 6,934,805 32,140 $ 4,026,384 ........  ......+. | $ 33,114,071 
Winconslt’ ses cic velo kd 10,690 56,074 ee ae 33,465 wears Pee ee OP ore 112,666 
Mina Lilb. 6. s sancets coin 3,289,557 1,817,274 2,955,2 30 +400,492 2,520,622 ....... 1,045,414 ........ sevehe 12,037,590 
memtral cesccteannanteye 3 73,200 87,893 18,42 sis aiavenh 55,313 © .......... 8,451 *$13,500 256,782 
en, Mut. cot aaees 4,629,812 1,029,697 2,920,890 +576,069 2,405,025 8,432 816,689 2,064 12,388,681 
Conservative ......+++.5. 317,755 425,382 69,721 437,391 282,826 teeeees WOL,TI8  . eee. wee ween 1,197,404 
Coluiabian Nat’l ......... 121,849 229,989 23,873 +1,950 136,813 43,342 417,174 $138,640 713,633 
aR Bae 181,138 284,763 Dee "S46 geis ak 06 CE srctaledee 5% SE a Xo 208 Ket 4 keene 915,850 
Equi ble, N. ¥.:.......+. 71,578,815 15,346,021 16,080,008 44,437,934 15,375,796 695,914 9,529,005 ...... wseseees 133,043,495 
meeeral uch ogee ofan’ 72,697 68,709 37,545 pier vei es" 61,036 see ceese 97,290 §641,095 978,373 
Fidelity Mut. ........... 818,062 1,235,222 327,911 449,934 1,509,514 779 166,244 iva 4,107,667 
mermania © 55), 0%s2a5 $2 2,541,250 1,027,223 1,517,965 +156 932,866 24,767 568,111 tees eee eee es 6,612,341 
ae OE ne REE RPT 1,126,769 681,090 732,930 +223,960 755,752 16,964 334,255 866° 40,118 3,912,706 
Manhattan .i0d.¢srvasee 1,754,330 637,301 997,068 +174,518 865,110 6,026 463,762 tent tee eee ee 4,898,118 
OE Ss, ie 2,629,984 1,669,740 1,517,285 +341,457 1,869,687 .......... 717,380 8,743,535 
Metropolitan ......... 0. 8,691,872 19,720,375 4,703,143" 42,611,844 11,181,120 33,981 4,107,844 = _ 181 
ech, Ma en tian aos 204,079 368,060 415,40 +9:476 eer 199,728 51,781 
in. Mat os cesses 225,911 226,8 74,29 -2,459 298,082 jad ete is 73,091 1805 °776 
Mautuai | Benet ite 6,646,750 2,716,568 4,206,581 +334,062 4,991,454 63,363 1,825,769 20,784,549 
metal 655.4 cckecwdas 61,994, 843 13,973,720 17,515,317 +9,169,958 16,593,596 1,624,526 5,936,772 22.0.0. 126,808,733 
Natic ms 516,815 271,67: +32,018 350,626 B85 188,569 5,423 1,565,317 
Nation: 1,071,816 1,308,039 +32,185 1,362,228 84,906 irr 7,446,423 
New . 1,208,201 ,639,492 +211,242 1,728,893 . 801,341 aes 8,803,775 
New : 18,279,492 15,890,234 §§ 18,546,540 r ‘110, 865 11,777,781 sa 65,604,912 
Pacific : 2 6if 733,785 322,722 +12,602 524,258 5,672 115,642 wt 4h eD 2,047,302 
men Mut. asa 7ehn epee 3,268,667 3,189,789 3,068,825 +438,139 3,519,608 117,286 1,197,119 At 50,908 14,850,344 
Peet RE 715,704 103,66 865,428 441,211 886,177 5,150 393,467 331 Say: 3,511,131 
= RVINGS  p.ceads usee< 622,691 1, 13 Oe 815,745 -9,037 1,394,501 5,590 260,342 eee 4,261,635 
— ne ee ee 8,193,398 17 8,574,258 +344,586 8,656,096 46,735 3,728,846 
_ ce evitee titans 910,826 65,003 ee 26,966 ae ee 8,147 
— At. & Mics Sens letnue ate 48,285 107,344 2,341 "$1,658 66,211 «bs 4,189 
Set y Mut. . 591,714 503,098 89,933 +47 519,711 218 67,806 
— Se Wicks srearenti 548,211 277,223 244,924 +3,135 275,533 224 165,840 
Taine BS cases tswend sees 1,342,621 19,4 1,663,963 +128,508 1,275,000 11,871 768,710 
Unie OMUERE des sense © 5,895,343 1,350,603 2,537,488 -5,583 1,958,722 12,972 588,252 
on on Mut, ‘2.2. sgsti er 555,197 519,036 376,246 +137,459 628,424 828 SEAN + oe aces $4 
Owhinztom “.<,..,0 0) «0030 141,651 668,975 843,557 ~—236,624 699,111 37,850 522,125 $281,250 
+ ls cs yStepae see $202,016,730 $115,789,282 $96,487,620 $109,955,524 $3,948,448 $51,747,449 $320 ,609 $870,762 $602,309,633 
risk ‘crease capital stock. fAm. “Agency Co. '}Premium on ¢ apital “stock. | "+Increase. —Decrease. §$Received from other companies for assuming their 
8. 33Do not take credit for increase = market value, $5,100,822 
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Companies. 
N, 


Atna 

Central 

Conn, Mut... 
Conservative 


Columbian Nat. 


Des Moines... 
Kquit., N. 
Federal 
Fidelity 
Germania 
Home 
Manhattan 
Mass. Mut. 


Metropolitan 
, 


Mich. 
Minn. Mut. 
Mutual 
Mutual 
Nat'l, U. 
National, 


New York 


Pacific Mut... 


Penn Mut. 


Phenix Mut... 
Prov. Savings. 


Prudential 
Reliance 
Sec. 


Secur. T. 
Travelers 


Union Central. 
Mutual. 


Union 
Washington 


. .$122,904,496 


Totals 


fe Aa 
Wisconsin .... 


Benefit 


we. « 
New Eng. Mut. 


L. & An... 
Security Mut.. 
& L. 


DEBITS, GAIN AND LOSS EXHIBIT FOR THE YEAR ENDING DECEMBER 31, 1904. 


Interest re- 
quired to 
—— 


Actual net 
Total 
expenses. 


insurance. 
$5,406,405 


$4,576, 971 
8 


11,839,009 
18,4 


234,203 

1,113,475 

562,220 

1,038, 288 644,440 
1,357,513 

19,280,237 12; 707, 642 

51 7 359, 497 

234, 462 

3,992,649 

13,582,309 

274,716 


1, 176, 3: 30 
731,694 
1,160,623 


661 "708 600,300 


Actual n 


mortality on payments to 
annuitants. 


$46,641 


Surrender 
and lapse 
values 
allowed. 
$3,591,090 $i 
4 


et 


"11,909 


"633,956 


"67,873 


"95,538" 
1,697,733 


1,458 
117,211 
1,229, 066 

297 


38, 866 


Total divi- 
dends in- 
curred to 

policy- 
holders. 
mnie 924 


323,409 


Special 
credits or 

reserves 
other than 
dividends 
to policy- 
holders. 
* "$192,662 
2,765 
"158,267 
"641,095 
351,716 


"231,571 
200,000 


72,171,929 
"2,020,485 


68,134 
8,628 


"69,011 
rer 


holders. 
$200,000 


"20,000 


Debit 
balance 
unac- 
counted 
for. 


Divi- 
dends to 
stock- 


Divisible 
surplus 
Dee. 31, 1904. 
$ 8,276, 778 

11,339 
er F 3,938,153 
$15,301 

*11, 


3,310 
583 
"8,461 

188 
424 
"7,183 


3,686,126 
*" "364129 


*" 10,000 
“"" 8,750 


"638 
ees 75,316 


Total 
debits. 


$ 33,114, 071 


12,388, 681 
1,197,404 


"713,633 
915,850 


133,043,495 


2,957,895 





$70,981,002 $92,094,794 


*Increase in non-admitted assets. 


Companies. 


Northwestern Mut. 


Wisconsin 
Atna 
Central 
Conn. Mut. 
Conservative 
Columbian 
Des Moines 


Equitable, N. Y. 


Federal 
Fidelity Mut. 
Germania 
Home 
Manhattan 
Mass. Mut. 
Metropolitan 
Mich. Mut. 
Minn. Mut. 


Mutual Benefit 


Mutual 
National, 
National, 


Pean Mut. 

Pheenix Mut. 
Prov. Savings 
Prudential 
Reliance 

Security L. 
Security Mut. 


Security T. & L 


Travelers 
Union Central 
Union Mut. 
Washington 


Totals 


Companies. 


Northwestern Mut. 


Wisconsin 


Conn Mut. .. 
Conservative 


Columbian Nat'l 


Des Moines 
Equitable, N. 
Federal 
Fidelity Mut. 
Germania 
Ilome 
Manhattan 
Mass, Mut. 
Metropolitan 
Mich, Mut. 
Minn. Mut. 


Mutual Benefit 


Mutual 
National, 
National, 
New Eng. 


Phenix Mut. 
Proy. Savings 
Prudential 
Reliance 

Security L. 
Security Mut. 


Nat. 


$4,294,030 $37,752,732 


$31,638,902 


$76,159,624 $ 


711,032 


$66,143 $165,709,472 


RATIO DRAWN FROM GAIN AND LOSS EXHIBITS, 1904. 


——————— Fxpe 

Loading. 

$6,078,362 
56,074 


681, "090 
637,301. 
1,667,740 
19,720,375 
368,060 


& An. of A. 


668, 975 


nses. 
Actual. 


$5,406,405 


1005 , 71 8 
1,038,288 
1,357,513 


19,280,237 


510,771 
317,453 
2,741 846 


1,160,623 


Percent. 


178.49 


Expected. 
$6,934, 805 


16,593,596 
350,626 
1,362,228 
1,728,893 
18, 546,: 540 
524,258 


3, 519, 608 


699,111 


Death Losses. 





3,992, 649 
13, 582,309 
274,716 
691,986 
1,157,500 
14, 946, 537 


Annuities. 
Expected. Actual. 
. $32,140 $46,641 


"41,909 


"633,956 
“* "7,028 
31,181 
32,763 
10,149 


"695,914 
"979 
24,767 


16,964 
6,026 


**""33,981 
"63,383 
1,624,526 
(385 5 


84'906 
"1,110,865 
5,672 





.$115,789,282 


Required. 
$5,870,259 
5,064 
2,355,854 
9,656 
2,108,930 
39,070 
14,674 
40,517 
11,839,009 
18,423 
234,203 
1,113,475 
562,220 
644,440 
1,241,471 
8,991,850 
330,184 
59,197 
8,168,163 
13,290,730 
141,649 
1,046,510 
1,330,308 
11,741,300 
232,739 
2,376, 701 


yf See 


Security T. & L....... 


Travelers 
Union Central 
Union Mut. 
Washington 


Totals 


.144 
661,708 


$70,981,002 


$122,904,496 
RATIO DRAWN F 


Interest. 


Actual. 


$8,733,655 


385 


997,068 
1,517,285 
4, hg 143 


1,308,0% 39 
1,639,492 


15,890,234 


322,722 
3,068,825 
865,428 
815,745 
3,574,258 
65,003 
2,34 


1,663,963 

2,537,488 
376,246 
843,557 


$96,487 620 


106.14 


ROM GAIN 


Percent. 
148 


$109,955,524 


$92,094,794 


$3,948,448 $4,294,030 


AND LOSS EXHIBIT—CONTINUED. 


Reserve. 


Surrender. 

Actual. 
$3,591,090 
3,847 
838,962 
6,939 
737,185 
65,638 
32 


76,613 


323,409 


Increase or 
decrease in 
market value. 
+$1,693,961 


"400,492 
"576,069 
37,391 

1,950 


4,487,984 
"49,934 
56 


15 
223,960 
174,518 
341 "457 
2,611,844 
947,608 

2)459 
334,062 
9,169,958 

32,018 
82,185 
211,242 


Percent. 


"42-602 


ee eeNS a + tet +. 


236, 624 





$51,747,449 





$37,752,732 


$602,309,633 


Percent. 
145.11 


"91.09 
132.02 
125.90 


193.13 
168.43 


168.43 
150.78 
104.50 
105.30 
138.04 


110.64 


Profit and 


loss account. 


+$108,370 


+ 
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